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Non-Conference Car 


Bureau Will Have 
Thirty Members 


Meeting of Organization Committee 
Will Be Held in This City 
August 3rd 


INTEREST IN NEW MOVEMENT 











Independent Companies Interested, 
Too, In Model Certificate 
Of Title Laws 





The report in The Eastern Underwri- 
ter last week of a meeting of companies 
not members of the National Automobile 
Underwriters’ Conference with the ob- 
ject of forming their own bureau having 
a centralized office for recording and 
filing stolen car data and to have some 
sort of medium of exchanging moral 
hazard information, proved of keen in- 
terest to all automobile underwriters. 
The chairman of the meeting was Fred- 
erick W. Doremus, president of the Syl- 
vania Insurance Company. 

Mr. Doremus told The Eastern Un- 
derwriter this week that about thirty of 
the independent companies have ex- 
pressed interest in the new Bureau and 
the probabiilty is that they will join 
and the Bureau will get into active op- 
eration in about a month. 


Committee to Meet August 3rd 


The organization committee, of which 
Frederick Ackerman of the National 
Union, is chairman, will hold a meeting 
in this city on August 3rd. 

Among other plans the new Bureau 
will use all of its influence to strength- 
en the certificate of title laws. The 
Maryland law is regarded as especially 
effective, a model. It has greatly cut 
down automobile thieving in that state. 
Relative to bill of sale and certificate of 
title information Mr. Doremus had the 
following memorandum circulated last 
week at the organization meeting in the 
Hotel Commodore: 

“Through the medium of intelligently 
Prepared bulletins the non-conference 
companies could be kept informed of all 
requirements under various title laws. 
It could be the duty of the executive in 
charge of the bureau to keep himself 
posted on changes in these laws and re- 
view new title laws passed by additional 
states so that all non-conference com- 
panies would have their rights fully pro- 
tected by a definitely outlined procedure 
or clearing title on all total theft claims 
aid in states where title laws exist. 
everal states now operating under title 
aws have a well defined method to pre- 
vent the retitling of any stolen car, and 
some states permit the filing of stolen 
tar record cards to make it impossible 
or thieves to dispose of stolen automo- 
iles within that state. Other states 
ave different rulings and restrictions 
Y motor vehicle departments that are 
Valuable aids in the detection and recov- 
tty of stolen automobiles. 

“The analysis of title laws, bill of sale 

Ws, and motor vehicle department rul- 
(Continued on Page 34) 




















PHOENIX 


Assurance Company, Ltd. 
of London 
100 William Street, New York 


A corporation which has stood the test 
of time! 144 years of successful business 
operation. World-wide interests. Abso- 
lute security. 


Excellent Service and Facilities 


PHOENIX 


Indemnity Company 
123 William Street, New York 























“HE PROFITS MOST WHO SERVES BEST” 


Justify your client’s confidence by giving 
him the protection of an organization strong 
enough to meet practically any emergency, 
and whose service includes the prompt ad- 
justment of claims. 





Founded 1792 


Insurance Company of North America 
Philadelphia 


“Oldest American Fire and Marine Insurance Company” 





























A Hearty Welcome! 


The great City of Philadelphia is host to the Nation during these months 
of celebration of the one hundred and fiftieth anniversary of the signing of 
the Declaration of Independence, and it is commemorating that momentous 
event by a Sesqui-Centennial Exposition of notable character, which is the 
historical successor of the Centennial Exposition of 1876. 


The Home Office of the PENN MurTuAL is on famous Independence Square 
in Philadelphia, facing Independence Hall, where the Declaration was signed 
and where hung, and now reposes, the sacred Liberty Bell. We have a 
hearty welcome for life underwriters who are visitors to Philadelphia during 
these festival months. 


The Penn Mutual Life Insurance Company 
Philadelphia, Pa. 
Organized 1847 














Provident Mutual 
Breaks Ground for 
New Home Office 


Has Purchased Twenty-three Acres 
And Building Will Be 
Imposing Structure 


WILL COST THREE MILLION 
Fidelity Mutual Life Putting Up 
Building On Parkway Near 
Art Museum 


One of the most interesting angles on 
the insurance situation in Philadelphia 
in the past couple of years has been an 
era of new building by insurance com- 
panies. Two of the leading casualty 
companies, the Independence Indemnity 
and the General Accident, put up most 
imposing _ buildings. The —§ Insurance 
Company of North America and its affili- 
ated companies, including the Indemnity 
Insurance Company of North America, 
has been in its new skyscraper home for 
some months; the Fidelity Mutual Life 
is building a new home office building, 
and last week plans were announced of 
a new building which is to be erected 
by the Provident Mutual. 

Kor many decades the insurance dis- 
trict of Philadelphia has been in the 
neighborhood of Independence Square in 
quite a compact center. Both the In- 
dependence and the General have re- 
mained in the neighborhood, but the In- 
surance Company of North America 
erected its building quite a distance 
away, being at Parkway, Arch and 15th 
Street, within a stone’s throw of the 
Pennsylvania Station. The Fidelity Mu- 
tual Life’s building is being put up on 
the Parkway opposite the Art Museum, 
while the Provident Mutual’s building 
will be on a tract of twenty-three acres 
at 46th and Market Streets, which the 
company purchased from the Pennsyl- 
vania Hospital. For years it has been 
in Chestnut Street in the old insurance 
center. Accommodations have been ex- 
ceedingly cramped and in the new site 
there will be every provision for growth. 


Renaissance Style 


The ground for the Provident’s build- 
ing was broken on Wednesday of last 
week. The building will be constructed 
by the Turner Construction Co., and im- 
mediately after the contract was signed 
a group of officers of both companies 
proceeded to Forty-sixth and Market 
Streets, where Vice-President Way of 
the Provident Mutual turned the first 
piece of sod and operated the steam 
shovel while the first load of earth was 
lifted. 


The accompanying photograph shows 
the model of the building which was 
designed by Cram & Ferguson, well- 
known architects of Boston. As Mr, 
Cram has expressed it, the type of arch- 
itecture is in the main Renaissance, al- 
though it does not follow slavishly any 
exact precedent. 

The building, which is to be of stone, 
will face Forty-sixth Street, with three 

(Continued on Page 14) 
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The Equitable Life Insurance Company | 
of lowa : | 


Beach Hotel, Chicago, this week. A review of the 
y | accomplishments of this strong, progressive Company 


| 
| held its annual Agency Convention at the Edgewater | 
| 





since its organization and especially in the last twenty 
years is a brilliant page in the history of life insurance. 


COMPARATIVE STATEMENT Last TWENTY YEARS 











Admitted Assets Dec. 31 Insurance in Force | 
| $ 4,861,933 1905 $ 27,500,162 
| 9,941,907 1910 50,619,360 
17,818,706 1915 100,355,117 
33,676,094 1920 254,538,407 
67,665,725 1925 424,243,958 


IMPORTANT PoINtTs REGARDING 1925 BUSINESS 


Interest and Rents Earned on Mean Invested Assets 





during 1925 - - - - - 5.74% 
Actual to Expected Mortality for 1925 - 30.6% 
Insurance in Force December 31, 1925 - $424,243,958 
New Insurance Paid for in 1925 - - 66,354,075 
Insurance Gain during Year 1925 - 40,654,399 


HOEY, ELLISON & WENDT, INC. 


| General Agents 
| 99 WILLIAM STREET - JOHN 0833 
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Life Insurance And 
Trust Co. Services 


HOW THEY ASSIST PRODUCTION 





Chain In Link Graphically Described 
By Alexander C. Robinson and 
E. A. Woods in New Book 


In their new book, “Creating and Con- 
serving Estates,” in which there is 
stressed co-operation between life insur- 
ance and trust companies, Alexander C. 
Robinson and Edwards A. Wood, at va- 
rious places in the book (published by 
kr. S. Crofts & Co, New York City, 
and copyrighted by that company), make 
some interesting summaries of the situa- 
tion. In part they follow: 

1. Few people realize the extent of 
shrinkage of estates or the comparative- 
ly small amount of cash available with 
which to meet it. 

2, Leaving an estate puts it into the 





hands of a receiver, the executor, who 
should be provided with ample liquid 
funds to carry out his duties of settling 
the estate promptly and economically. 

3. Appreciable shrinkage occurs in 
estates in good times. In periods of de- 
pression, it will be greater. 

4. Only small estates contain enough 
cash to meet their obligations. 

5. Life insurance made available to 
the executor or the estate is the easiest 
and best method of providing cash to 
estates. 

Natural Allies 

6. Trust companies and life insurance 
companies are natural allies in creating, 
conserving, and administering estates. 

7. Life insurance helps solve many 
trust company problems, the most impor- 
tant of which is providing cash imme- 
diately to fiduciaries to meet estate 
needs. 

8 Life insurance prevents the added 
shrinkage in estates due to a forced sale 
of assets. 

9. Life insurance usually constitutes 
a very valuable and important part of 
the professional man’s estate. 

10. Life insurance enables trust com- 
panies to make a very favorable show- 
ing as executors. 

ll. Life insurance, taken to cover cer- 
tain definite needs, greatly simplifies wills 
and hence the administration of estates. 

12. Although there is a great volume 
of life insurance in force, it is very in- 
adequate to the needs it should cover. 

13. The total amount of life insurance 
carried at present does not: : 

(a) Cover the annual shrinkage in es- 

tates : 

(b) Equal a twentieth of the capital 
value of American lives 

(c) Replace the economic loss of de- 
cedents 

(d) Equal fire insurance coverage by 
$40,000,000,000 ‘ 

(e) Cover annual life loss within 90% 
as much as fire insurance covers 
annual fire losses. ; 

14. There is a great opportunity for 
trust companies and life underwriters to 
present these needs to the public and 
urge the carrying of more life insurance. 
Influence Which Can Be Exerted by 

Life Men 


15. Life underwriters can exert a 
powerful influence on a large part of 
the population of this country in favor 
of trust company services. 

16. Policyholders secure a number of 
advantages through the co-operation of 
oe underwriters and trust company offi- 
cials. 

(a) Trust companies settle estates 
more speedily, safely and econom- 
ically than private executors. 

(b) Underwriters point out the many 
problems incident to the settle- 
ment of estates and influence more 
people to make wills and adequate 
provisions for their estates. 

(c) Better wills result from policyhold- 


(Continued on Page 10) 








THEORY PLUS 
EXECUTION 


The men who sit around the old beehive 
stove in the country store at the old cross 
rodds and talk politics, evolve ideas that 
would do credit to any administration— 
if put into practice.. But there is some- 
thing lacking—execution and limited 
publicity. 


If you are not improving your standing; 
if you are satisfied with, “Oh, I’m doing 
as well as Jones;” if you are not making 
the most of your opportunities, there is 
something wrong with your system. You 
are not pushing your workable ideas to 
successful conclusions. 


Enthusiasm will carry you beyond con- 
fined limits if your plans are “right” and 
you put them into operation. 


The man in our business who does not 
work with enthusiasm and confidence is 
likely to be a failure. All of us should 
set our mark high, and work to accom- 
plish that mark with unwavering faith in 
our ability. 


The Prudential 


— Insurance Company of America 
STRENGTH OF 


“SS 
THE . 
PmUDEATUL 


Home Office: Newark, New Jersey 


Epwarp D. Durrietp, President 











250 Equitable of Iowa 
Men At Convention 


THREE DAYS’ SESSION IS HELD 





General Agents and Agency Ma 
Elected by President Nollen; Tien 
Who Led the Speaking 


Some 250 agents, general agents and 
agency managers and Home Office offi- 
cials were in attendance at the 1926 
annual convention of the Equitable Life 
of Iowa club members, held at the Edge- 
water Beach Hotel in Chicago this week. 

Among the Home Office staff present 
were H. S. Nollen, president; F. W. 
Hubbell, vice-president and treasurer; 
B. F. Hadley, second vice-president and 
secretary; Dr. F. L. Wells, medical di- 
rector; S. A. Swisher, Jr., assistant sec- 
retary; R. C. McCankie, associate actu- 
ary; P. C. Irwin, assistant actuary, and 
Supervisors R. E. Fuller, Earl E. Smith 
and S. L. Denininger. H. E. Aldrich, 
vice-president and _ superintendent of 
agents, was unable to attend the meet- 
ing, Owing to the very serious illness 
of his mother, 

|: ee _Nollen, president, presided at 
the opening session on Wednesday and 
extended greetings and good wishes. F. 
W. Hubbell, vice-president, presented in- 
signia for club membership and Kirk 
Memorial Cup. S. A. Swisher, Jr., assist- 
ant secretary, discussed the production 
clubs, outlining the membership require- 
ments, and talked on the conservation 
of business, and present certificates for 
club membership. P. C. Irwin, assistant 
actuary, spoke on “Conservation and the 
Full Pocketbook.” F. W. Hubbell had 
as his topic, “Company Finances.” B. F. 
Hadley closed the session with an in- 
spirational address. 

F. W. Hubbell, vice-president, pre- 
sided at the second day’s session. 
Moorman, general agent for the com- 
pany at Cincinnati, talked about “Life 
Insurance Trusts Administered by the 
Equitable Life of Iowa as a Medium of 
Service to Clients and Increased Busi- 
ness to Salesmen.” “Sales Service” was 
the title of an address by Assistant 
Secretary S. A. Swisher. 

Vice-President Hadley presided at the 
Friday meeting. “Life Insurance Cov- 
ering Business and Inheritance Taxes” 
was the subject of a paper by Arthur 
Anderson, general agent at St. Louis. 
The question box was in charge of R. C. 
McCankie. “Sales Talks” was the sub- 
ject of an address by Ray E. Fuller, 
supervisor. “The Value of Educational 
Courses” was presented by Earl E. 
Smith, supervisor. The closing address 
was by H. S. Nollen, president. 

The location of next year’s convention 
of the Equitable Life of Iowa has been 
announced as Kennilworth Inn, Ashe- 
ville, N. C., June 29th to July 1st, 1927. 


HOWARD POWER LUNCH 











Pittsburgh Men Honored; Interrupted 
His Speech to Turn in $25,000 
Application 
A luncheon was recently tendered to 
Howard Power of the Pittsburgh agency 
of the Phoenix Mutual Life in honor of 
his fifteenth anniversary with the com- 
pany. As the guest of honor, he was 
asked to tell of some of his experiences 
and he spoke of the changes the com- 
pany had witnessed especially in the ease 
in which life insurance was being writ- 
ten now as compared to fifteen years 
ago. As a demonstration of his abiilty, 
he turned in an application for $25,000 

of insurance—-with more to come. 


NOW IN 42 STATES 

The Bankers Reserve Life of Omaha 
is doing business in forty-two states and 
has more than $105,000,000 of business 
in force. The company has been mak- 
ing progress in the East and is shortly 
to appoint two managers: in Massa- 
chusetts, 
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WHAT OF THE FUTURE? 


The Equitable Life Assurance Society has openings for agents all over the United 
States—not for those who are representing other Companies, but young men who 
have had some business experience but who may know nothing as yet about life in 
surance. 


The Equitable is ready to negotiate with such men because they have nothing 
to unlearn about life insurance; and in order that their training from the very start 
may be in accordance with Equitable ideals. 


And the Equitable gives those who are commissioned to represent it in the field 
a training that enables them to render good service to the public, and at the same time 
earn liberal incomes for themselves. 


The successful man must be a master of his trade, and the Equitable makes pro- 
fessional life underwriters of those who are willing to learn. 


Its Managers at central points are charged with the duty of guiding and instruct- 
ing them; each one is given the privilege of studying a Correspondence Course which 
is regarded as more complete and effective than any course heretofore promulgated; 
expert teachers are constantly traveling over the United States gathering the agents 
together at central points for intensive training. 


There is an Equitable Policy for every insurance need, and the Society supplies 
its agents with all useful tools for their work, sending them attractive illustrated 
booklets, canvassing documents of various kinds, and striking advertising forms. 


The name Equitable isa household word in every community. Life insurance 
is a necessity and the demand for it is constant. With such a company back of them, 
young men of integrity, intelligence, and industry can be sure of a prosperous 
career. 


Are you in a position that yields support but offers no definite prospect of future 
success and advancement? If so, you-will find it worth while to discover what the 
Equitable can offer, and what opportunities can be given to enable you to establish a 
high reputation, and if you are prudent build up a substantial fortune. 








THE EQUITABLE LIFE ASSURANCE 
SOCIETY OF THE UNITED STATES 
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Woods Convention Had 
Interesting Program 


HELD AT CONNEAUT LAKE, PA. 





William M. Duff Tells Story of United 
States Steel Corporation Group; 
Others On the Program 





Following is the program of the in- 


teresting convention recently held at 
Conneaut Lake, Pennsylvania, by the 
Edward A. Woods Agency of Pitts- 
burgh: 
Employer-Employee Insurance 
Chairman, Wm. J. Graham, second 


vice-president, Equitable Life Assurance 
Society. 

(The purpose of this session is to fur- 
ther promote the selling of life insur- 
ance wholesale to groups of employees, 
through group insurance and salary sav- 
ings insurance.) 

9:15—Conference opened by Edward 
A. Woods; introduction of honor guests, 
Edward A. Woods. 

Group Insurance 

9:30—(a) “A history of the 
and Development of Group Life Insur- 
ance,” Wm. J. Graham; (b) “Story of 
the United States Steel Groups,” Wm. 
M. Duff. 


Growth 


~10:00—(c) “Free and Contributory 
Group Insurance,” led by C. J. Wester- 
mann. 


10:20—(d) General discussion, 
John M. Pfeil. 
Salary Savings Insurance 
10:45—(a) “The Field for Salary Sav- 
ines.” John A. Stevenson. 
11:00—(b) “The Mechanics of Writing 


led by 


Salory Savings—Literature and Forms 
Used,” John A. Patton, 
11:15—(a) “Selling Salary Savines.” B. 


L. Seanor, F. C. 
(, M. Hooker. 
11:35—(d) “Demonstration of a Salary 
Savines Sale,” W. K. McCalmont. 
11:50—(e) General Discussion, 
Harner K. Beegle. 
12:20—Summary of morning’s session, 
by E. E. Johnson. 
(Inaugurate Salary Savings and Group 
campaign for balance of year.) 


Bogart, F. S. Kez uiler, 


led by 





Equitable and Agency Service Helps 
Chairman, John A. Stevenson, 
vice-president, Equitable Life 
Society. 

(The purpose of this session is to ac- 
quaint our pecple with the helps to sell- 
ing offered them by the Society and 
Agency.) 

New Underwriters’ Session 

9:15—“The Society and the New Un- 
derwriter,” John A. Stevenson. 
9:30—“The Agency’s Policy and Meth- 
ods in Developing Successful Life Under- 
writers,” Edward A. Woods. 
9:45—“The Fifteen Weeks’ 
Arthur M. Spalding. 

10 -00—Discussion, 
Woods, Jr. 

10:30—“Using Equitable 
John A. Stevenson; Purposes of all Lit- 
erature; Methods of Using Literature ; 
Exhibition of Literature; Circular Let- 
ters; Tie-up With National Events. <A 


second 
Assurance 


Course,” 
led by Lawrence C. 


Literature,” 


vote to be taken to determine the five 
most useful pieces of literature. 
1:00—“Agency Service Helps,” led by 
C. J. Westermann; Proposals; Infor- 
mation On Other Companies ; Tax In- 
formation: Business Insurance; Surplus 


oad Library; Call Attention to Ex- 
hibits 














TO A 


panding. 








HITCH YOUR CART 


A product of the bounding west; we 
have grown rapidly and substantially. 
Doing business in 42 states—constantly ex- 
Our policies are ready sellers 
and our representatives are prosperous. 
Our business in Atlantic seaboard states is 
growing nicely. Just now we need two 
managers in Massachusetts. 


to build up a permanent business ask for 
our terms to agents at once. 


THE BANKERS RESERVE LIFE COMPANY 


R. L. ROBISON, President 
W. G. PRESTON, Vice-President 


MILLIONS OF ASSETS 
Business in Force Over $105,000,000 
Home Office: Omaha, Nebraska 


STAR 


If you wish 


R. C. WAGNER, Secy-Treas. 














11 :30—Literature Contest ,in charge of 
Maurice Lb. Cohill; actual demonstrations 
or suggestions as to uses for Equitable 
literature. 

12:15 


Richards. 


Session summarized by Roger 


Full Service to Our Clientele 

Chairman, Wm. M. Duff. 

(Concrete suggestions and practices in 
building and maintaining a permanent 
clientele.) 

New Underwriters’ Session 

9:15—“Laying the Foundation for a 
Clientele,” Wm. M. Duff. 

11 :30—Literature Contest, in charge of 
Your Chent, Your Prospects and the 
Community As a Whole,” F, P. Alex- 
ander. 

9:40—“If I were Entering the 
ness Today,” talks by A. B. 
Harper K. Beegle, C. M. Hooker. 

9 :55—Discussion, led by L. A. Spencer. 

10 :30—Subject presented by Wm. M. 
Duff. 

10:35 
pose and 
hill. ; : 

10 :50—“Service to Policyholders,” led 
by M. J. Donnelly: Keeping in Touch 
With  Policyholders—(Births, Deaths, 
Mortgages, Promotions); Change of 
Age; Abstract and Wills; Securing 
Leads from  Policyholders; Insuring 
Sons and Daughters of Policyholders; 


Busi- 
srown, 


“Program Insurance Its Pur- 
Possibilities,” Maurice B, Co- 


Using Dividends; Additionals and Alter- 


nates; Selling Larger Policies; by E. FE. 
Johnson, George Hertrick, J. P. Manion, 
Miss L. FE. Putney, Miss M. A. Car- 
mody, S. B. Miller, M. E. Geer. 
11:30—Non- Medical Insurance, led by 
W. J. Powell. 
11:45—Demonstration of a Service 


Call, N. W. 


Igo. 


12 :00—General Discussion, led by A. A. 
Bowers. 
12:20—Session summarized by Wm. 


EF. Graham. 
The Society and Agency 
Chairman, Edward A. Woods. 
9:45—“Opportunities in Life 
writing,” Kdward A. Woods. 
ed by charts and slides.) 
(1) The Social Background of Life In- 
surance; (2) The Equitable—Its Size and 
Strength; (3) Our Agency (4) $100,000,- 
000 Objective. 
10 :30—“Y our 
sponsibilities,” 


Under- 
(Illustrat- 


and Re- 


Klingman. 


Opportunities 


W. W. 


MARTIN FORD AGENCY MAKES 
QUOTA 

Ford Agency, 
agents for the Equitable Assurance So- 
ciety, have already made their year’s 
quota during the first six. months of this 
vear. So far they have paid for over 
$8,000,000. Last month they sold two 
large annuity cases. 


The Martin 


general 
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WILLIAM F. PERRIN DEAD 


Was One of the Largest Producers of 
Mutual Life in Phila- 
delphia 
As the result of an operation, William 
F. Perrin, of Philadelphia, one of the 


largest producers of the Mutual Life, 
passed away suddenly on July 20. In 
1911 Mr. Perrin was engaged in the 
wholesale grocery business. He be- 


came convinced that he could success- 
fully solicit life insurance, and in that 
year he made a contract with the Mutual 
Life. He met with instant success and 
each year of his insurance connection 
wrote a very large amount of business 
His work was principally in large cities. 
He left Little Rock soon after his start 
in business, and worked successsively in 
St. Louis, Indianapolis, Philadelphia, Bal- 
timore and New York City. 

For a short time he left the insurance 
business and engaged in real estate oper- 
ations. That proved unsuccessful, how- 
ever, and he returned to the life insur- 
ance business. Each year, with one ex- 
ception, he qualified for the company’s 
Quarter-Million Dollar Field Club, and 
he had since May Ist last qualified for 
the 1926-1927 $250,000 Club. In one year 
he wrote more than $1,340,000. 

Mr. Perrin ascribed his success to con- 
centration and systematic hard work. He 
was an apostle of hard work—an en- 
thusiastic, tireless worker. He was well 
known for his industry, and he had an 
unusual faculty for placing additional in- 
surance. He was a likeable personality 
and was a strong advocate of the com- 
pany, and the Mutual Life regrets his 
loss both as a man and field represen- 
tative. 


BRITISH ASSOCIATION MEETS 


Geoffrey Marks, Manager of National 
Mutual Life, Is President, 
ceeding J. J. Atkinson 

At the recent annual meeting of the 
British Insurance Association in London, 
Marks, actuary and manager 
of the National Mutual Life, was elected 
chairman and J. J. Atkinson, general 


Royal, was elected dep- 


Suc- 


Geoffrey 


manager of the 
uty chairman. 

The association includes among its 
members the leading officials of insur- 
ance companies transacting all the vari- 
ous forms of insurance in British coun- 
tries, and it watches over the interests 
of insurance both at home and abroad. 

O. Morgan Owen, the retiring chair- 
man, to whose work warm tributes were 
paid by the representatives of both life 
and composite companies, pointed out 
that, happily, no exceptional action by 
the association had been necessary dur- 
ing the past twelve months. The asso- 
ciation only takes action in cases of out- 
standing importance affecting insurance 
as a whole, and it leaves matters of de- 
tail to the various bodies, such as the 
fire offices committee, which are deemed 
sectional committees of the association. 
Its first chairman was E. Roger Owen 
of the Commercial Union, to whose in- 
itiative it Owes much, and he was fol- 
lowed by A. C. Thompson of the Pru- 
dential. 


R. A. RIDGWAY ABROAD 
R. A. Ridgway, division manager of 
the Federal Life, Kansas City, is abroad. 
He will return the latter part of August. 
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Established 1860 Under the Laws of the State of New York 
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TRADITIONS 


N CIVILIZED SOCIETY, Constitutions and Statutes are one thing. Traditions are 

another. 

The first limit action; the second inspire action. 
Traditions are more flexible and more powerful than Laws. 

LAWS (even Constitutions) can be changed. Traditions may not be. 

Traditions are opinions, doctrines, practices, rites and customs transmitted from genera- 
tion to generation by oral processes without written memorials. The Jews believe that God 
delivered to Moses on Mount Sinai two sets of Laws; one recorded—the Ten Command- 
ments, the other handed down from father to son and miraculously kept uncorrupted to the 
present day. The great Roman Church holds to a similar belief—a body of traditions as truly 
divine and therefore as truly authoritative as the Scriptures themselves. 

The same is true of the Moslem Church. 

Institutions have traditions if they have survived the acid test of time. 

NYLIC has traditions—aims, practices, customs, ambitions, almost rites, not written in 
our Charter or By-Laws, nor in the controlling Statutes of any of the States where we do 
business. They have sprung from eighty-one years of service under the leadership of idealists. 

SAFETY IS ONE TRADITION 
Not the technical safety demanded by law but the safety that is the product of everlasting 
vigilance. 














JUSTICE IS ANOTHER TRADITION 
Not the cold justice of the letter of the contract but justice that has a human quality, without 
violating trust obligations. 

INTEGRITY IS ANOTHER TRADITION 
From James de Peyster Ogden and his Board of Directors in 1845 to the Board of 1926 there. 
is no shadow of dishonesty on the record of any Officer or Director in his relations with the 
policy-holders. 
ACHIEVEMENT IS ANOTHER TRADITION 
NYLIC believes that all men and women (except a negligible few) should be insured. 
This implies ENTHUSIASTIC WORK—another tradition and a powerful one. 

SERVICE IS ANOTHER TRADITION 
That’s what Life Insurance is. Life Insurance is not a commodity; it doesn’t make money; 
it saves money; it uses the money of its members for the protection of beneficiaries and to 
safeguard old age. It is really the best sort of an investment, not because it makes money 
but because it conserves and guards and keeps its members’ money. Individuals as a rule 
can’t invest safely. In groups of millions through Life Insurance they have become the great- 
est and soundest of all investors. 


LIFE AND ENDOWMENT INSURANCE, THE GREATEST 
of ALL OUR TRADITIONS? 
Conditions of living change, but life doesn’t change. This tradition says 


“No short-cuts; no bunk; no cheap devices which try to beat tables of mortality and forget the weak- 
nesses of old age.” 


These traditions are not written in our Charter nor set forth in any Statutes; yet they 
bind. 

The conclusion of the whole matter is that only great institutions can have traditions; 
and conversely, every institution having traditions is likely to be great. 

Working for NYLIC, men and women become a part of a great moral and sociological 
plan. They begin somewhere. They aim at something. They conserve the products of 
human labor and make realities out of dreams, the dreams of human affection. 

All NYLIC men and women will finally become a part of the NYLIC TRADITION 
which is already a power like unto Kant’s Categories, as glorious to some of us morally as the 
STARRY heavens. 

If that sounds a bit “high-brow” see our nearest Agency Director and he will make it 
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clearer. é 
SO ORDER YOUR LIFE and YOUR LIFE WORK THAT BOTH q 
SHALL BECOME A PART OF A GREAT TRADITION. L 
NEW YORK LIFE INSURANCE COMPANY, : 
New York, June 1, 1926. DARWIN P. KINGSLEY, President. 
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Too Little Attention 
Paid to Cancer Cases 


BOOKLET ON NATIVE RACES 





Dr. F. L. Hoffman Gives Interesting 
Statistics; Finds It Common Now 
Among Negroes 





In a booklet under the title of “Cancer 
in Native Races,” which is the substance 
of an address given by Dr. Frederick L. 
Hoffman, consulting statistician of The 
Prudential, given before the American 
Association for Cancer Research, it 
states that “the cancer problem has re- 
ceived little consideration.” There is, 
however, gradually accumulating a con- 
siderable amount of evidence derived 
from trustworthy sources. Explorers 
have rarely touched upon the subject, 
probably because of the rarity of obvious 
indications of cancer among isolated na- 
tive tribes. 

“It has been properly pointed out,” 
says the report, that “even without spe- 
cial training it is possible to make useful 
records of the native names of diseases 
and the treatment applied by the peo- 
ple.” Certain external cancers are diag- 
nosed with little trouble, although with 
a reasonable margin of error. 


The Negroes 


“It is, therefore, fairly conclusive that 
cancer is relatively infrequent among 
most of the native races upon which 
fairly comprehensive reports regarding 
health and medical matters have been 
made. But there is much evidence hid- 
den away in numerous works that essay 
upon native customs, habits and mode of 
life that it would be well worth while 
to bring together. 

“We have in this country, in any event, 
the evidence that cancer in our primi- 
tive negro population during the period 
of slavery was by the best authorities 
considered extremely rare, while at the 
present time it is almost as common as 
among the white population. In the 
Orient it is said that cancer is far more 
frequently found among Christians than 
among the Mohammedans. 

“In the South African Record for July 
1925, there is a statement to the effect 
that among 10,000 patients coming from 
South African ports, there were but 141 
cancer cases. Cancer is comparatively 
rate among the Maoris of New Zealand. 
During a five-year period which ended in 
1924, only 69 deaths were reported as 
being due to cancer, representing a crude 
death rate of 26 per 100,000 population. 
_ “Exceptionally interesting are the sta- 
tistics of our native Indian population, 
which are compiled by the Division of 
Vital Statistics of this country. During 
the four years ending with 1924 there 
have been 214 deaths from cancer among 
this population in a total mortality of 
8851, equivalent to 2.4 per cent. 

“Among the Canadian Indians, deaths 
from cancer has been very low during 
the years 1923-1924, which were the two 
years that were under observation. In 
an Indian population of 26,000 there oc- 
curred 889 deaths from all causes, of 
which eleven, or 1.2 per cent, were due to 
cancer, 


In Mexico and Hawaii 


“In proportion to the mortality from 
all causes, cancer has made rapid strides 
in Mexico. The death rate has increased 
from 1.02 per cent. in 1916 to 2.38 per 
cent. in 1924. For the entire period the 
Proportion was 1.94 per cent. The total 
number of deaths from that cause being 
3\346. 

“In 1923 the cancer death rate of Ha- 
Wall was 68.5 per 100,000, and in Japan 
the death rate is 76.1 per 100,000. There 
are few more interesting localities for 
the study of cancer than the Island of 
eylon. It contains some extremely in- 
teresting racial elements with wide vari- 
ations ‘in the degree of culture, in habits, 
dict and mode of life. Ceylon has a pop- 
ulation of 5,000,000, and the cancer death 


Phoenix Mutual Life 
Discusses Disability 


INCOME POWER, OCCUPATION 





Both Important Questions When it 
Comes to Fixing Size of Life 
Insurance Policy 





In view of recent increases made in 
disability premiums and the underwrit- 
ing problems which have arisen in con- 
sequence the Phoenix Mutual Life 
makes some pertinent comments in the 
current issue of its agency publication. 
It says: 

“Several prominent life insurance com- 
panies have recently increased their Dis- 
abiilty premiums and other companies 
have the matter under consideration be- 
cause of the doubt as to whether pres- 
ent rates are adequate to meet the obli- 
gations of the future. 

“In our own company we hope that 
it will not be necessary to increase our 
premiums, but if such increase is not 
made in the future it will be because of 
our belief that careful underwriting will 
take care of future liability at our pres- 
ent rates. 

What Is Proper Cover? 

“In this connection, a comparatively 
new underwriting problem of great impor- 
tance involves this question: ‘How much 
Disability Income insurance, including 
Health insurance, may a man properly 








rate is extremely low. For the period 
ending 1922, the death rate was 9.9 per 
cent per 100,000, this ratio being based 
on 4,488 deaths from all causes. While 
no statistics are available from China, 
cancer in all its forms occurs among the 
Chinese of all classes with equal fre- 
quency as in the Europeans, but in spite 
of that fact the death rate from that 
cause is very low.” 








Phone 
Cortlandt 2030 








New England Mutual Life 


You can 
Bank on Baldwin for Business 
Service 


“For seventeen years the brokers’ office” 


| BALDWIN 


5 Maiden Lane 
5th Floor 


5 Seconds from Broadway 














carry (in several companies, perhaps), 
without creating a real underwriting haz- 
ard in the temptation to submit a doubt- 
ful Disability claim due to nervous 
breakdown or some other condition sus- 
ceptible to varying diagnoses ?’ 

“In answering this question, the ap- 
plicant’s financial status is of chief im- 
portance; his earned income and his in- 
come from investments. When _ the 
amount of Disability protection carried 
plus income from investments reach a 
point where there might be a decided 
urge to attempt to secure such benefits, 
a strong ‘adverse selection’ is imme- 
diately set up against the company, and 
in all such cases large amounts are in- 
volved. 

“Then the question of occupation is 
very important. A bank official’s earn- 
ing power is not subject to the fluctua- 
tions of that of a real estate operator. 
The real estate man may be prosperous 
at forty, with downward fluctuation in 











Analyzing Success 


CROSS section of the 66th Annual Statement which 
shows, by growth, safety and low net cost, why the 
Guardian ranks as one of the strongest of the strong com- 


panies. 
NEW BUSINESS, ABOUT 50% 
RE Ee eT eR $ 66,857,528.00 
INSURANCE IN FORCE, . 
Te ae 290,912,305.00 
ADMITTED ASSETS .................. 51,866,771.92 
Rises chnciccncnieittiitenics ven 45,836,814.05 
SURPLUS & DIVIDEND FUND, 
13% of Liabilities...................... 6,029,957.87 
1926 DIVIDENDS SET ASIDE, 
BPO HI siieietacsentaciocttensniiniets 1,983,000.00 


The Guardian is growing more rapidly than most old line 
companies, and in a way that offers unusual opportunities 
to men of the right calibre. For information, write 


T. LOUIS HANSEN, Vice-President 


THE GUARDIAN LIFE INSURANCE COMPANY 
OF AMERICA 


Founded 1860 under the Laws of the State of New York 
50 UNION SQUARE, NEW YORK 























his earning power as he grows older. 
At age of 55 the probably selection 
against the company is much greater in 
a group of real estate men than among 
others of more stable occupation. 

_ “Because of these factors one prom- 
inent company will not issue any Disabil- 
ity protection if an applicant carries in 
other companies insurarce which will pay 
him $9,000 per year in the event of Dis- 
ability. And this is regardless of what 
his earning capacity may be. 

“As a general working rule it may be 
said that the Phoenix Mutual will con- 
sider the issue of Disability insurance to 
applicants of satisfactory occupation if 
the total insurance with that already 
carried does not provide for a Disability 
income of more than two-thirds of the 
individual's normal earned income; pro- 
vided also that the Disability insurance 
in all companies does not carry a liabil- 
ity to pay more than $15,000 per annum 
in the event of total Disabiilty, and pro- 
vided further that the investment income 
plus Disability income applied for and 
already in force does not create the haz- 
ard of ‘adverse selection’ as outlined 
above. If an applicant has sufficient in- 
come from investments to allow him to 
approach his normal standard of living, 
the company would not be justified in 
issuing any Disability Income benefits, 
nor would there be any real need for 
such protection. 

“In the consideration of applicants who 
already carry large amounts of Disabil- 
ity Income insurance, or where there is 
doubt as to the amount applied for be- 
ing commensurate with the applicant's 
financial status, the co-operation of our 
agents by omitting Disability ‘B’ or ‘C’ 
or, where Disability Income seems ap- 
propriate, in securing as accurate an es- 
timate of ‘earned income’ and income 
from investments as possible will be of 
great assistance to the Home Office in 
taking prompt action. We realize that 
such information is oftentimes very dif- 
ficult to secure, and we onlv ask you 
to give us as complete details as cir- 
cumstances will allow.” 


OPEN BUFFALO QUARTERS 
Walter B. Sheehan Executive Secretary 
in Charge of Association’s New 
Offices; Huebner Student 
The Buffalo Life Underwriters’ Asso- 
ciation, executive 
offices and reference library in the Lib- 
erty: Bank Building, Buffalo. Walter B. 
Sheehan, executive secretary of the as- 
sociation, and a small office staff is on 
duty. The library will represent all in- 
surance publications of consequence. The 
underwriters’ file will carry rate books 
and policy forms of all companies doing 

business in Buffalo. 

Mr. Sheehan came to Buffalo this 
month to take over his duties as secre- 
tary of the association. He graduated 
this year from the University of Penn- 
sylvania, and is a protege of Dr. Heub- 
ner. 


Inc., has opened its 
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THE EASTERN 
UNDERWRITER ame 


July 30, 1925 
































IN ONE SENSE 
NO MAN NEED EVER DIE Ee 


“It is amazingly true nowadays that in one sense no man need 1 

2 ever die. His work is one immortal thing that can live after him ! 
and continue to guard and protect and bring life to those he loves 
—even to great-grandchildren whom he has never known. 


“The bread-winner who takes out a life insurance policy and 
guards it as he would guard life itself is doing one of the most 
unselfish and one of the noblest deeds possible to man. He is de- 
priving himself of certain simple luxuries of the moment so that 
those he loves may never know want or privation in years to come. 


“Every one of us has probably been impatient at some time or 
other because of the persistent efforts of a life insurance repre- 
sentative. But I want you to stop for a moment and think with me 
of the magnificent task this great body of men is performing. 





“Don’t blame the life insurance man for enthusiasm. He is a 
missionary in the truest sense of the word, battling often against 7 
the greatest odds and the most cruel misunderstandings. Think a 
of him instead as one of the messengers of your immortality—one | 
who helps to make your work live forever.” | 


Quotation in part from letter to depositors by John J. Pulleyn, 
President of the Emigrant Industrial Savings Bank of New York 


METROPOLITAN LIFE INSURANCE COMPANY 


42 SORT SEESNARS e.- RERIMESRR SS ch tae ETS 


Frederick H. Ecker, Vice-President Haley Fiske, President 
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Practical Suggestions to Helpthe Man With the Rate 
Book Increase His Income and General Efficiency 


If a person should 


One step into your office 
Prospect at and throw a_hand- 

a Time ful of baseballs at 
you, you would duck 

them, but if he tossed you one, you 
would probably catch it, says the Amic- 
able Life Lines. Prospects are surely 
to react in the same manner toward 


ideas. We must talk earnestly and en- 
thusiastically about some one particular 
need the prospect has, and keep ham- 
mering the one idea into him until we 
have put it across. Try it and see how 


it works. 
* * * 
In the affairs of 
Contingencies this life we need 
of Life and money. “Monev 
Money makes the mare go.” 


If a man has health 
he probably can earn money. But there 
are contingencies where a man may not 
be able to carn money—and yet will need 
money just as much as when alive and 
well and capable of earning it, says 
“Points” of the Mutual Life. 

Here are life’s inevitable changes and 
life’s uncertainties and misfortunes: 
A man may become wholly inca- 








SIR THOMAS DEWEY DEAD 





President of Prudential Assurance Co. 
of Great Britain; Was Eighty- 
Six Years Old 
Sir Thomas Dewey died recently in 
England at the age of 86. On his res- 
ignation, some years ago, of the chair- 
manship of the Prudential Assurance 
Company, he was elected president of 
the company at a largely-attended meet- 
ing of the shareholders. Sir Thomas 
entered the service of the Prudential 
nine years after its inception, starting 
at the lowest rung of the ladder. Ad- 
vancing through successive stages, he 
was elected in 1910 to the highest posi- 

tion connected with the company. 

Sir Thomas was Bromley’s charter 
mayor in 1902. He was a member of 
the War Office Expenditure Committee 
in 1916, receiving his baronetcy in the 
following year. He was educated at Dul- 
wich College and at Pembroke College, 
Cambridge. He had been present at 
the meetings of the company for 67 
years. Two years ago he described his 
first recollection of an annual meeting 
in 1858, when the ninth annual report 
was issued. The income was then un- 
der £10,000. At the 75th annual meeting 
the income was more than £30,000,000. 
He was unable to be present at the 
meeting this year—on March 4—but he 
was re-elected president. 





pacitated—no one can tell when. 

He may come to old age. 

He will die a natural death or be 
killed—no one can tell when. 

He may reach later years on his 
feet, but unable to earn a fair living. 
en, if he lives, will come to old 
either in good condition or other- 
~with eight chances in ten against 
being capable of earning a good living. 
He may suffer crippling misfortunes or 
die at any time. 

In any event there should be money 
mens. If he becames old without means 
and without full capacity or if he suf- 
fers total disability at any time he needs 


age, 
wise 


finds. If he dies, he creates a debt by 
dying—and probably throws debt and 
other responsibility upon those he has 


helped or wholly supported. 

There is but one device for making 
sure money provision for the inevitable 
h-pnenings of life and the misfortunes 
of life. Life insurance is this device. 
It completes the four-square money pro- 
tection for human need—for total, per- 
manent disability, for death, for enfee- 
b'ed old age, for retirement income in 
sunny old age 

Here is the true El Dorado of modern 
life—not what is commonly called wealth, 
perhaps, but the certainty of inde »pend- 
ence and comfort which is the dream of 
all’ normal men and women. 


CONSIDER NEW TABLE 


Lansing, Mich., July 24.—Two officers 
of the Grange Life of this city, Nathan 
P. Hull, president, and W. D. Byrum, 
agency manager, were honored by elec- 
tion to office in the Michigan Life Offi- 
cers’ Association, at a meeting of the 
association this week in Lansing at the 
new Hotel Olds. 

The meeting here 
by discussion of the Men’s Mortality 
Table, which is being considered from 
every standpoint before action is taken 
on it by Michigan companies. A _ paper 
on the subject was read by J. C. Barns- 
ley, assistant actuary of the Michigan 
Mutual Life, Detroit, and a committee 
was appointed to study the matter and 
report back to the association on all fac- 
tors disclosed. 


was marked, also, 


ADDRESSES LANE AGENCY 
Daniel E. Mason, of Pew & Homans, 
Gives Interesting Address on 
Life Income 

Daniel E. Mason of the Prosser & Ho- 
mans Agency made a splendid address 
on the subject of “Life Income and Other 
Things” at the weekly meeting of the 











character and ability. 
Agency Depariment, 





The Columbian National Life Insurance Company 
BOSTON, MASSACHUSETTS 
ARTHUR E. CHILDS, President 


Columbian National Agents can offer the best in 


LIFE, ACCIDENT and HEALTH INSURANCE 


Columbian National Policies make selling easier. 
Policies backed by one of the very strongest companies in the country, having ample 
capital, surplus and highest standard of reserves. 
Exceptional opportunity is offered to salesmen of | 
Communicale at once with 


77 Franklin Street, 


Boston. 








Mervin L. Lane Agency which took place 
last Monday. 

Mr. Mason’s talk was both helpful and 
instructive, coming as it did from a man 
who has had wide experience in selling 
and teaching. Mr. Mason was formerly 
the agency instructor of the Equitable 
prior to his association with the Prosser 
& Homans Agency. 

The speaker had a good many inter- 
esting things to say about life income, 
and his points were well received by his 
audience. He referred to life insurance 
as a business of which agents can well 
be proud, and stressed the importance 
of insurance in the life of every man and 
woman in America. 


MRS. D. J. COTTER DEAD 
After an illness of 





several months, 


Mrs. Dennis J. Cotter of 18 Oakland 
Terrace, Newark, N. J., died last week 
in St. Mary’s Hospital, in Orange. She 


was the daughter of the late Alexander 
I. Reilly, one of the pioneers connected 
with The Prudential. Mrs. Cotter is 
survived by her husband and one son, 
her sister, Miss May F. Reilly, and four 
brothers, John B., Alexander J., George 
D. and Leo A. The funeral took place 
at the Sacred Heart Church. 





| How 
| Advertisements 
Are Built 


By GILBERT P. FARRAR 


| Shows just how ads are planned and 
| then put into type or pictures. Fully 
| illustrated. Price 3.50. By mail, $3.65. 
| dons aoe 

| D. APPLETON AND COMPANY 
| 35 West 32d Street, New York 














AGENTS WANTED 


for an established live-wire New 
Jersey State Agency of an old-line 
life insurance company; liberal con- 


tract, leads and assistance given; 
give full particulars in absolute con- 
fidence. Address: 

Box 1045 


THE EASTERN UNDERWRITER 
86 Fulton Street, New York, N. Y. 




















If you are interested in making 


proposition. 
Address, 


PENNSYLVANIA 


well established company with a progressive management and an un- 
equalled dividend record, it will be to your interest to investigate our 


PERMANENT, 
Care of The Eastern Underwriter, 86 Fulton Street, New York City 


OPPORTUNITY 


a permanent connection with an old 




















Disability Benefits of 


NEW POLICY 


Waiver of Premium 
BROADER DOUBLE INDEMNITY CLAUSE 


Loans at end of 2nd year 


The Manhattan Life Insurance Co. of New York 


$15.00 per $1,000.00 














never slow, never hasty 


understand and to construe. 


owledge of experience. 
Benefits—under new provisions. 


Company. 


Offices. 


the times. 








34 Nassau Street 


DISTINCTIVE PROGRESS 


“In great things, steady, consistent growth to meet the needs of the times, 
-always forward to accomplishment.” 


The Mutual Life Insurance Company of New York 


America’s Oldest Legal Reserve Life Insurance Company 


The record and progress of The Mutual Life have been distinctive, 
and the notable changes and developments now marking its history in 
meeting the requirements of increasing demand and a quickening 
growth are evolved from almost a century of experience and success. 


Policy contracts completely revised in 1925. New contracts attractive | 
in appearance, Pes es in every-day language “easy to read,” 
They contain all the old ae 

——— by experience and all the new warranted by science and by the 
Improved Disability and Double Indemnity 


Salary Deduction (allotment) Plan of insurance now written by the 


Children’s Insurance now written on standard forms, ages 10 to 15. 

An increased Dividend scale in 1926—the sixth consecutive increase. 

A majority of policy loans granted locally at Managing Agency | 

The Company writes all standard forms of insurance. 
to men and women. Age limits, 10 to 70, inclusive. 


A Company conservative for entire safety, but forward-looking and 
forward-moving in accord with the new spirit and new demand of 


Those who contemplate taking up field work are invited to apply to— 


The Mutual Life Insurance Co. 


of New York 


easy to 


Same terms 




















New York City, New York 
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PILOT CLUBS FOR CANADA 





Next Annual Convention of the Pilot 
Life Clubs to Take Place at 
Montreal, Canada 
The Pilot Life Insurance Company has 
just announced that the next annual con- 
vention of the Company’s Agency Clubs 
will be held at the Mount Royal Hotel, 
Montreal, Canada. . 
The tentative dates for the convention 
are August 3lst and the first two days 

of September, 1927. 

The Company also announces that the 
requirement for membership in the Pilot 
Club has been increased from $100,000 to 
$150,000 delivered business. However, 
this increase in volume has been offset 
by increasing the club period from 
twelve to fourteen months. The current 
club period began May Ist and will run 
until June 30th, 1927. Twenty-five per 
cent. extra club credit is being given on 
business written by Pilot agents during 
the months of July and August. 

Formerly membership in the Accident 
and Health Club of the company could 
be won by general agencies only. With 
the announcement of the Canadian con- 
vention comes news that individual 
agents may win membership in the Ac- 
cident and Health Club by producing 
$3,500 in premiums with a claim ratio of 
not more than 30 per cent. Only 25 per 
cent. of principal sum claims are charged 
against an agent’s club standing. 

The Pilot’s 1926 Agency Convention 
was held at Spring Lake, N. J., in June. 


COCHRAN TRIBUTE BIG SUCCESS 

Exceeding the production of any pre- 
vious full month in the company’s his- 
tory, the field force of the Pacific Mu- 
tual Life established’ a new record in the 
special campaign conducted during the 
first 21 days of June in honor of Presi- 
dent George I. Cochran, commemorating 
his 20th anniversary as chief executive 
of the company. With completed fig- 
ures for the period still lacking from 
several Eastern agencies, the company 
reports that the gross business produced 
during the campaign aggregated 20,202 
units, or the equivalent of $20,202,000 of 
life insurance 


ATLANTIC LIFE DISABILITY ~ 

The Atlantic Life announces that, ef- 
fective July 15, it began including income 
disability and double indemnity clauses 
in its five and ten year term policies. 


. 
Trust Company Service 
(Continued from Page 3) 

ers and prospects conferring with 
trust company officials 

(d) Insurance trusts save widows and 
other beneficiaries from being 
swindled out of insurance pro- 
ceeds 

(e) Many faulty wills can be reme- 
died by their makers conferring 
with trust company officials 

(f) Trust companies’ supplement pro- 
visions made through life insur- 
ance to carry out provisions in- 
volving discretionary powers 

(g) Life insurance companies are not 
adapted to the administration of 
estates 

(h) Life income policies and life in- 

surance settled on a life income 

plan provide a definite guaranteed 

income. It serves a specific, defi- 

nite, vital need. in estates 

A funded life insurance trust can 

be effected whereby premiums on 

insurance will be automatically 

taken care of by returns from in- 

vestments 

(j) Trust companies can render sup- 
plemental aid to clients of life un- 
derwriters, such as giving compe- 
tent financial advice, information 
on tax matters and a number of 
other services 

(k) Cilents of trust companies can 
save some of their estates by leav- 
ing more of it in the form of life 
insurance, which is exempt from 
taxation up to a_ reasonable 
amount. 


(i 


BEAVERS TO HOLD CONVENTION 


Gathering Will Be Held at Newark 
August 16-21; Will Visit 
Atlantic City 


The seventh Grand Lodge convention 
of the Fraternal Order of Beavers will 
be held in Newark from August 16-21. 
The center of activities during conven- 
tion week will be at the home of the 
Newark Beavers, located at 1083 Broad 
street, but the official headquarters will 
be at Hotel Riviera. The opening day 
of the convention will be given over to 
the welcoming of visitors and registra- 
tion of official delegates. At a public 
meeting in the evening official welcome 
will be extended by city officials of New- 
ark, and the supreme officers of the 
Grand Lodge will respond. 








INSURANCE TRUST METHODS 

Stating that 90 per cent. of inherited 
money of over $5,000 was spent within 
five years, A. L. Wright, trust officer of 
the Orange National Bank, in an ad- 
dress last week before the members of 
the Orange-West Orange Kiwanis clubs 
at the Orange Y. M. C. A., recommend- 
ed that such inheritances be placed in 
insurance trust funds. Mr. Wright ex- 
plained several details of insurance and 
spoke in length of the different methods 
of insurance trusts. 














Your Prospect’s Future 


Is The Same As Your Own 
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When you line him up for the policy he wants, and the policy he needs, 
you have made a staunch friend, and contented customers mean repeat 
orders in insurance as well as other lines of business. Sell this contract: 


Deg Ut |: a a eo 
Amy accidental death...........0ccccceee 
Certain accidental deaths................ 


Accident Benefits $50 per WEEK 


(Non-cancellable) 


Also Disability Income. Waiver of Premiums, etc. 


ALL IN ONE POLICY 


You can see how worthy such a contract is in the hands of a progres- 
sive agent and we invite you to give seridus consideration to the United 
Life “Policy You Can Sell.” 


There may be an opportunity in your town. Our Vice President, Eugene 
E. Reed, will tell you all about it. Write him direct—and directly. 


UNITED LIFE 
and ACCIDENT INSURANCE COMPANY 


Concord, New Hampshire 


INQUIRE 
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A Great Growing Company 








force ! 


surance. 


youngest. 
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HE Missouri State Life 
Insurance Company has 
just passed the Six Hun- 
dred Million mark in the 
amount of its insurance in 


Organized in 1892, the Company 
was 24 years reaching its first One 
Hundred Millions of outstanding in- 
In the past ten years it has 
added a half billion dollars to that figure. 


Standing 19th among the 348 Legal 
Reserve Life companies of the United 
States, the company is less than half 
as old as some of the companies above 
it and 13 years younger than the 


Progressive ideas, prompt, efficient 
service and liberal treatment of its 


Now, over 
Six Hundred 


Millions! 


Agency contracts of the 
Missouri State Life are unusually at- 
tractive and enable the Agent to build 
a well rounded and profitable business. 


Through its multiple line of Life, 
Accident and Health, and Group in- 
surance, the Company offers its rep- 
resentatives three opportunities for 
success instead of one. 


With its Home Office in the center of 
the United States and Branch Offices in 
28 of the larger and more important 
centers, the Company is enabled to 
render prompt service to all sections 


of the country. 


A great Company daily growing greater 


MISSOURI STATE LIFE 
INSURANCE COMPANY 


M. E. Singleton, President 


Accident’ - 


Home Office, Saint Louis 


Health 


representatives and policy- 
holders, are some of the 
principal reasons for this 
remarkable growth. 


Group 
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U. S. Revenue Bureau 
Reviews Trick Case 


LEWELLYN DECISION COMMENT 





How Revenue Acts of Various Dates If 
Enacted Figure In Famous 
Tax Litigation 





The Bureau of Internal Revenue in 
its latest bulletin, under the heading of 
“Taxable Insurance,” takes up the 
Lewellyn decision in the Frick case 
which has attracted so much attention 
in life underwriting circles. It discusses 
the decision in considerable detail, the 
opinion being in part as follows: 

“The decision of the Supreme Court in 
the case of Lewellyn, formerly Collector 
vs. Frick (45 Sup. Ct. Rep. 487) (T. D. 
3715; C. B. IV-1, 322) calls for the opin- 
ion on the amounts of insurance sub- 
ject to be included in the gross estates 
of the several decedents, A, B, C, and D. 

“The return, Form 706, filed for the 
estate of decedent A listed seven poli- 
cies of insurance carried by the decedent, 
the proceeds of all of which, according 
to the said return and an affidavit of the 
executor dated in 1925, were paid to the 
widow of the decedent, but none of 
which insurance was included in the 
gross estate by the executor in filing 
the estate tax return. 

“The Bureau, in auditing the return 
and determining the estate tax, included 
in the gross estate of the decedent A so 
much of the amount receivable by all 
beneficiaries other than the estate as was 
an excess over $40,000, in accordance 
with the specific provisions of section 
402(f) of the Revenue Act of 1921. 

“The deficiency tax as determined by 
the Commissioner was paid in part, and 
in 1925 a claim was filed for the abate- 
ment of the balance, upon the ground 
that no part of the insurance payable to 
the widow was subject to the estate tax; 
relying upon the decision of the Dis- 
trict Conrt of the United States in the 
case of Frick v. Lewellyn (298 Fed., 803). 
The claim for abatement is improper, as 
there is no authoritv for such proceed- 
ing in this case. (Sec. 312(d), Revenue 
Act of 1924, and art. 96, Regulations 68, 
1924 edition.) Subsequently, the balance 
of the deficiency was paid and a claim 
for refund thereof was filed. 

“Of the seven policies of insurance in 
question, five were taken out prior to 
the effective date of the Revenue Act 
of 1918, and two subsequent thereto. 
The two latter policies were dated in 
1920 and in December, 1921. The execu- 
tor, in his affidavit dated in 1925, states 
that the beneficiary named in each of 
the seven policies at the time of issu- 
ance remained unchanged and, in each 
case, was the one to whom the insur- 
ance was paid upon the decedent’s death. 

“Section 402(f) of the Revenue Act 
of 1921, which Act was in force when 
the decedent’s death occurred, provides 
as follows: 


““To the extent of the amount re- 
ceivable by the executor as insur- 
ance under policies taken out by the 
ecedent upon his own life; and to 
the extent of the excess over $40,- 

of the amount receivable by all 
other beneficiaries as insurance un- 
der policies taken out by the dece- 
dent upon his own life.’ 


. The provisions just quoted are iden- 
tical with those contained in section 
#2(f) of the Revenue Act of 1918. The 
Provisions of the 1918 Act relating to in- 
Surance in estate tax cases were con- 
strued by the Supreme Court in the case 
of Lewellyn v. Frick (45 Sup. Ct. Rep., 
487), the court holding that inasmuch as 
the policies were assigned or the bene- 
ficiaries (Frick’s estate) were changed 
to the wife or daughter of the decedent 
before the date of the statute, the pro- 
ceeds of such insurance were not sub- 
Jct to inclusion in the gross estate of 
Frick for the reason that the statute 
was not retroactive. For this reason, 


therefore, no part of the proceeds of the 
policies of insurance in the case of de- 
cedent A taken out previous to the ef- 
fective date of the Revenue Act of 1918 
is subject to the provisions of section 
402(f) of the Revenue Act of 1921. This 
conclusion necessarily prevents any con- 
sideration whatever being given to any 
part of the proceeds of insurance policies 
in which the beneficiary was named prior 
to the passage of the Revenue Act of 
1918 for the purpose of determining the 
excess over the $40,000 exemption pro- 
vided by section 402(f) of the Revenue 
Act of 1921. The effect of the Frick 
decision is the same as though Frick had 
died without leaving any insurance pay- 
able to beneficiaries other than his es- 
tate. If, therefore, the Act of 1918 does 
not reach, for estate tax purposes, the 
proceeds of life insurance taken out prior 
to its passage, in cases like that of the 
late Mr. Frick, there is certainly no au- 
thority for considering such insurance 
for the purpose of determining the ex- 
cess over $40,000 of insurance taken out 
subsequent to the 1918 Act. 


Revenue Act of 1921 


“So far as concerns the policy dated 
in December, 1921, the proceeds thereof 
are clearly subject to the provisions of 
section 402(f) of the Revenue Act of 
1921, as such insurance was taken out 
after the passage of the Act that was 
in force when decedent A died, and there 
can be no question of retroactivity with 
respect to such policy of insurance. The 
other policy, however (that of 1920), pre- 
sents more difficulty, as the question at 
once arises as to whether the proceeds 
thereof may be reached for purposes of 
the estate tax, in view of the fact that 
the insured died after the repeal of the 
1918 Act and that the Revenue Act of 
1921 would, in all probability, be held 
not to be retroactive. However, the 
question of the effect of a repeal and 
re-enactment by one and the same Act 
has been before the courts many times, 
and with few exceptions the decisions 
have been to the effect that where there 
is an express repeal of an existing stat- 
ute, and a re-enactment of it at the same 
time, or a repeal and re-enactment of 
a portion of it, the re-enactment neutral- 
izes the repeal so far as the old law is 
continued in force. It operates without 
interruption where the re-enactment 
takes effect at the same time. Pending 
proceedings or criminal charges are not 
affected by such repeal and re-enact- 
ment of the law on which they respec- 
tively depend. This rule was applied in 
Walker v. State (7 Tex. App., 245), 
though after a conviction for murder and 
a sentence of death pronounced and, 
pending an appeal therefrom, the revised 
penal code took effect and changed the 
previous penalty for the offense from 
‘death’ to ‘death or confinement in the 
penitentiary for life. (Lewis’ Suther- 
land Statutory Construction, vol. 1, sec- 
ond edition, sec. 238.) 

“Ruling Case Law treats the subject 
in very much the same manner as Suth- 
erland on Statutory Construction. In 
Section 186 (25 R. C. L.) it is stated that 
in a few jurisdictions the rule has been 
laid down that the simultaneous repeal 
and re-enactment of a statute operate as 
a repeal and interruption of the former 
statute, and that rights and_ liabilities 
thereunder are not preserved and can 
not be enforced. But the prevailing view 
is that where a statute is repealed and 
all, or some, of its provisions are at the 
same time re-enacted, the re-enactment 
neutralizes the repeal, and the provisions 
of the repealed act which are thus re- 
enacted continue in force without inter- 
ruption, so that all rights and liabilities 
that have accrued thereunder are pre- 
served and may be enforced. This rule 
applies where the re-enactment and re- 
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WANTED ASSISTANT MANAGER 


Agency for leading New York company wants experienced Life man with 
proven ability as producer to assist with organization work. This position 
offers unlimited possibilities. Communications considered in strict confi- 
dence. Salary and commission. Address all details to 

BOX 1044 


THE EASTERN UNDERWRITER, 
86 Fulton Street, New York, N. Y. 
































BUSINESS OF 1925 
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New England Mutual Life Insurance Co. 


Boston, Mass. 
























































ONWARD MARCH—1925 
Total of Paid-for Business 
1924 - - - -  $134,242,954 
ME <--->, aaa 
BANKERS LIFE COMPANY 
G. S. NOLLEN, President 
Des Moines, Iowa 
Celebrating 
75th ANNIVERSARY ‘-: 
Seventy-five Years of service to Halaanane New Policy Forms 
New Added Features to Our Policy Contract | 
Berkshire Life Insurance Co. 


PITTSFIELD, MASSACHUSETTS 
F. H. RHODES, President 
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peal are by successive acts passed on the 
same day. The rule of construction ap- 
plicable to acts which revise and consol- 
idate other acts is that when the revised 
and consolidated act re-enacts in the 
same or substantially the same terms the 
provisions of the act or acts so revised 
and consolidated, the revision and con- 
solidation shall be taken to be a con- 
tinuation of the former act or acts, al- 
though the former act or acts may be 
expressly repealed by the revised and 
consolidated act; and all rights and li- 
abilities under the former act or acts are 
preserved and may be enforced. This 
rule is applicable to criminal statutes, 
and where the statute repealed is re-en- 
acted in substantially the same terms by 
an act which takes effect at the same 
time as the repealing act, it is continued 
in uninterrupted operation, and judg- 
ment may be rendered upon a convic- 
tion under it, though the offense was 
committed and prosecution commenced 
before the repeal [citing cases]. 

“The rules laid down in Sutherland 
Statutory Construction and in Ruling 
Case Law are supported by numerous de- 
cisions of courts of last resort of several 
States and by the United States Supreme 
Court. 

“In view of the great weight of the 
authorities hereinbefore cited, it is be- 
lieved that the Frick decision affects only 
those cases in which the insured died 
prior to the effective date of Title ILI, 
Part 1, Revenue Act of 1924, where the 
specific beneficiaries of insurance carried 
by the decedent other than to or for the 
benefit of the estate were named prior to 
the effective date of ‘Title 1V of the Rev- 
enue Act of 1918, The policy of insur- 
ance taken out by decedent A in 1920 
must, therefore, be considered as being 
subject to the provisions of section 
402({) of the Revenue Act of 1921, as 
well as the policy dated in December, 
1921. None of the other policies, in 
which the widow of the decedent was 
named as beneficiary, should be consid- 
= in any manner in de termining the 

state tax in this case. 

“In the case of decedents B, C, and 
D, the rights of the beneficiaries under 
the policies were contingent upon the 
beneficiaries being alive at the death of 
the insured, and the further condition ex- 
isted that the insured reserves the right 
to change the beneficiaries. 

“The agreed statement of facts in the 
Frick case, which were adopted by the 
court as its findings, clearly show that 
of the 11 policies of insurance carried on 
the life of decedent rick, some of them, 
originally made payable to Frick’s estate, 
were assigned by the insured to his wife 
and daughter, with power reserved to er- 
voke the assignment. This reservation 
on the part of the insured unquestion- 
ably carried with it the right of Frick 
to change the beneficiary at will before 
his death. 

“Prior to the Frick decision the courts 
uniformly held that where a policy pro- 
vided that the insured may change the 
beneficiary the beneficiary named did not 
quire a permanent or vested interest in 

, the existence of such an interest dur- 
oh the insured’s lifetime being impossi- 
ble by the control over the contract of 
insurance given to the insured. But this 
very question was before the court in 
the Frick case, and, notwithstanding the 
rule laid down in the cases just cited, 
the court held such policies not subject 
to the estate tax. 

“With respect to those policies carried 
by decedent B, payable to the named 
beneficiary, conditioned upon such bene- 
ficiary surviving the insured, the courts 
have held that such beneficiary has a 
vested interest. 

“Relative to the questions raised in 
the case of decedents B, C, and D, in 
another case recently before this office 
the complaint was that there had been 
included in the gross estate an amount 
in excess of $40,000 received by benefi- 
ciaries other than the estate under in- 
surance policies taken out and assigned 
prior to the passage of the Act. In some 
of the policies the right of revocation 
and change of beneficiary was reserved, 


Policyholders’ Savings 


The Midland Mutual Life believes in the annual dis- 


tribution of mortality savings and excess interest earnings. 


For that reason extra dividends are declared as often as 
possible and added to the liberal dividend schedule now 


effective. 


Exceeding low mortality together with high net 


interest earnings indicates that large extra dividends will 


be distributed. 


“Performances in excess of promises” is our slogan. 


If you want to build a general agency of your own 


with a real policyholders’ company write today. 


Opportunity knocks at your door in Illinois, Indiana, 
Michigan, West Virginia, Pennsylvania, Maryland, New 
Jersey, District of Columbia and Virginia. 


The Midland 


Mutual Life Insurance Company 
Columbus, Ohio. 


and other policies provided that if the 
beneficiary named in the policy died be- 
fore the insured, the interest of such 
beneficiaries should vest in the insured. 
This office regarded all of the policies in 
question as coming within the decision of 
the United States Supreme Court in the 
Frick case and requested that the claim 
for refund which had previously been re- 
jected be reopened and allowed in the 
amount necessary to reduce the tax to 
that which would be due if the proceeds 
of the insurance policies in question were 
excluded from the gross estate. 

“In view of the ruling in the Frick 
case, it is held that no part of the in- 
surance carried by decedents B, C, and 
1), in favor of specific beneficiaries other 
than to or for the benefit of their es- 
tate, provided such beneficiaries were 
named prior to the effective date of the 
Revenue Act of 1918, should be taken 
into consideration in determining the es- 
tate tax.” 





GOLFER TO SELL INSURANCE 





Francis D. Quimet, Former Open Cham- 
pion, to Join Group Department 
of Metropolitan Life 


Francis D. Ouimet of Boston, one of 


the nation’s foremost golf players, has — 


joined the sales division of the group 
department of the Metropolitan Life, ef- 
fective August 1. After a period of 
training here, he will probably work in 
the New England Division. 

Mr. Ouimet, who was a member of the 
Walker Cup team which played abroad 
some weeks ago, was amateur golf 
champion of the United States in 1914 
and open champion in 1913, Recently, 
he has been with a cotton brokerage 
firm in Boston, which position he leaves 
to go with the Metropolitan Life. 
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General Agents Brooklyn and Long Island 
AETNA LIFE INSURANCE COMPANY 
“A POLICY FOR EVERY NEED” 


Is your man 

Overweight 

Or below par? 
Write it in the Aetna 


Call 
GRAHAM and LUTHER 


176 Montague Street 
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Insurance Viewpoint 

of Instalment Buying 
HOW IT LOOKS TO JOHN HANCOCK 
Tells of Absurd Comparisons Being 


‘Made; Trading of Over-Extension 
of Credit System 








An interesting article on instalment 
buying of life insurance appears in the 
current issue of the “John Hancock 
Signature.” There is considerable loose 
thinking relative to the 
credit in this country. 

Pointing out that it is not difficult to 
induce people to mortgage their future 
earning power, even to the danger point, 
the John Hancock publication calls at- 
tention to certain comparisons made 
which affect life insurance. It says: 

“But surely the limit of confusion js 
reached when instalment of household 
appliances however useful, as well as 
automobiles, pianos, radios and the like, 
is compared to the taking of endow- 
ment and other forms of life insurance 
bought, say the pro-instalment folk, on 
the ‘partial payment’ plan. 

“This comparison seems almost too ab- 
surd to be taken seriously, but since 
it is actually being used to strengthen 
the case for instalment buying, there is 
an obligation upon insurance people to 
show the fallacy of such a comparison. 
A little straight thinking is all that is 
necessary to clear away the mists, so 
far as insurance is concerned. 

“Suppose a young married pair go to 
housekeeping on the instalment plan, 
going in debt for most of their house 
hold furniture, paying so much down at 
the time of the purchase and agreeing 
to pay a certain amount each month. 


The First Default 


“For the seller it is a good enough 
bargain, as he is fully protected against 
loss. But what about the young fam- 
ily? What have they bought exactly 
and what do they really own? Noth- 
ing. If the payments are not kept up 
the dealer can take away the goods. 
Some dealers insist on a return of the 
goods upon the first default of payment. 

“But the young people do not realize 
all this. They think they have bought 
their household goods and they feel se- 
cure for the time being. But the fact 
is they have embarked on what is to 
them an unknown and uncharted sea in 
an unseaworthy boat. Even under the 
best conditions and with good manage- 
ment, it is a risky undertaking. 

Suppose the young husband dies? Can 
even the warmest advocates of the in- 
stalment system fail to see that this 
method of buying may result in tragedy 
and loss if the young widow is left sad- 
dled with a debt for which there is no 
provision for payment except from the 
weekly income which stops with the 
death of the husband? 

“In the case of the insurance her hus- 
band was carrying for her protection is 
the situation the same? Far from it. Call 
the payments what we onde me 
partial, deferred or what not—the fact 
remains that the moment the first pay- 
ment was made something tangible was 
purchased, something which is actually 
the property of husband and wife, and 
is still the widow’s if death takes her 
husband. 

“1s it straight thinking to compare the 
buying of this insurance contract to in- 


epidemic of 


stalment buying of perishable goods 
under the usual conditions of such 
buying ?” 





COLD CANVASSING 


Schnirring, an agent for the State 
insite Life, believes in making a “cold 
canvass” for insurance prospects. Here 
is his idea of how insurance should be 
sold put into his own words: 

“The hunter uses a bird dog to catch 
birds. He must travel many miles _be- 
fore he ever sees a bird. Just think how 
easy it is to walk through an office and 
have fifty birds waiting to be shot with 
you as the hunter.” 
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New Book Tells Novel 
Life Insurance Plans 


PUBLISHED BY F. S. CROFTS & CO. 





It Is Compiled by J. Stanley Edwards, 
Manager, Aetna Life Insurance 
Co., Denver, Colo. 





J. Stanley Edwards, manager of the 
Aetna Life in Denver, and former presi- 
dent of the National Association of Life 
Underwriters, has compiled a novel and 
valuable book bearing the title: “lorty 

Plans for Selling Life 
It was copyrighted and will be 
Crofts & 


Unusual Insur- 


ance.” 
published this week by F. S. 
Co., Inc., New York City. 


The character of the book and_ the 
quality of the authorship is indicated by 
some of the title captions which are as 
follows: 

“Selling a Life Insurance Trust to Pro- 
vide for Inheritance Taxes,” Franklin W. 
Ganse, Boston, Mass. 

“How Two Years’ Premiums May 
Cover Twenty Years’ Protection,” Neil 
LD). Sills, Richmond, Va. 

“Would You Like Me to Give Your 
Husband $100,000?” Jeff Marmon, Mem- 
phis, Tenn. ; 

“The ‘Pre-Invested Estate’,” 
P. Trosper, Detroit, Mich. 

“Eliminating Competition in Selling 
Business Insurance,” E. J. Clark, Balti- 
more, . Md. 

“Widening the Use of the Policyhold- 
er Approach,” Jos. D, Bookstaver, New 
York, N. h 

“How Life Insurance May Be Sold to 
Increase a Retirement Income,” John W. 
Heisse, Baltimore, Md. 

“Paralleling the Savings Bank,” Robert 
J. Williams, New York, N. Y. 

“The 90-Day Option,” G. J. Sennett, 
Janesville, Wis. 

“Selling Life Insurance for 
tance Tax Purposes,” Paul F. 
Boston, Mass. 


Harold 


Inheri- 
Clark, 


“Closing on a_ Method Iilustrating 
Comparative Benefits,” P. Reid, Orange, 


“The Man Who Was Not Interested,” 
Harry W. Hutchins, Cincinnati, Ohio. 
“How: to Close the ‘Hesitating’ Pros- 
pect,” George R. Harris, Montreal, Que. 
My suying a Farm On Life Insurance 
lerms,” Otho R. McAtee, Springfield, 
Mo. 
“Selling Susiness Insurance to 
Professional Man,” C. M. 
Philadelphia, Pa. 

“The Son’s Photograph,” Guy Mac- 
Laughlin, Houston, Texas. 

“Using the Telegraph,” Hugh D. Hart, 
New York, N. Y. 
“Selling With 
Burr, Denver, Colo, 


the 
Hunsicker, 


Blocks,” Lynn A. 
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Payments to Policyholders 


INCORPORATED 1871 


LIFE INSURANCE COMPANY OF VIRGINIA 


RICHMOND, VIRGINIA 
Issues the most liberal forms of ORDINARY Policies from $1,000.00 to 
with premiums payable annually, semi-annually or quarterly, and INDUSTRIAL 
Policies up to $1,000.00, with premiums payable weekly. 
CONDITION ON DECEMBER 31, 1925 
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Capital and Surplus.. 

Insurance in Force........ 


Total Payments to Policyholders Since Organization 
JOHN G. WALKER, President 


100,000.00, 
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ceccccccee $46, 562,667.40 
39,940,092.25 
+ 6,622,575.15 
-. 292,834,191.00 
3,392,156.76 
39,176,371.91 
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group of men with unusual foresight. 


of service inaugurated at its birth. 


Springfield, Massachusetts 








Seventy - five Years Ago 


the Massachusetts Mutual Life Insurance Company was organized by a 
would create a personality of strength and friendliness, and conduct its 
affairs so as to win and hold the confidence of policyholders. 


During all these years this institution has faithfully maintained the spirit 
To-day it ranks with the best com- 


panies in the country and is known throughout the land as 
The Company of Satisfied Policyholders 
JOSEPH C. BEHAN, Superintendent of Agencies 


Massachusetts Mutual Life Insurance Company 


They conceived an organization that 


Organized 1851 














“Using the Expectancy Table,” Man- 
ford W. McMillen, Milwaukee, Wis. 

“Agent Has His Own Picture Show,” 
C. Kk. Dessery, Santa Ana, Calif. 

“The ‘Now’ Reason Why,” Herbert J. 
Reinmund, New York, N. Y. 

“The Rich Man’s Poorhouse,” John W. 
Yates, Detroit, Mich. 

“A Big Idea,” Robert J. Williams, New 
York. 

“Utilizing the Interest Table,” Neil D. 
Sills, Richmond, Va. 

“The Automobile Sales Talk,” Ira D. 
Homer, Los Angeles, Calif. 

“Guaranteeing the Family 
Orville Thorp, Dallas, Texas. 

“Using the Mail,” Hugh DD. Hart, New 
York. 

“The Stage As An Aid to Selling,” 
Louis Ullman, Los Angeles, Calif. 

“Selling By Use of a Personal Survey,” 
Wm. A. Duff, Pittsburgh, Pa. 

“The Ordinary Life As An Education- 
al Policy,” Capt. W. K. Deaver, Balti- 
more, Md. 

“The Money Bag Approach and Close,” 
Ben F. Shapro, San Francisco, Calif. 

“Three Methods of Securing Appoint- 


Budget,” 


ments by Telephone,’ Bennett S. Drew, 
New York, N. Y. ; 
“Graphic Method of Presenting Busi- 


ness Insurance,” Louis F. Paret, Camden, 
Nek 
“How to Show Need for Income and 


Estate Insurance,” 
York, N. b 
“The Demonstration Method of Selling 
Life Insurance,” Prescott W. E 
Grand Junction, Colo. 

“The Telephone Approach,” 
Hammond, Los Angeles, Calif. 

“How An Agent Is Using the Radio,” 
Insurance Research & Review Service. 

“Securing the Maximum Coverage 
Under Partnership Policies,” J. W. Estes, 
St. Louis, Mo. 

“The Tin Box Method,” 
Woods, Pittsburgh, Pa. 

“Keeping Interest by Diagrams,” Ern- 
est W. Owen, Detroit, Mich. 

“Value of a Life,” J. J. Jackson, Cleve- 
land, Ohio. 

“Periodical Dinners for Policyholders,” 
Jay E. Williams in Eastern Underwriter. 

“How One Agent Wrote Five Millions 
in One Year,” W. B. Burrus, Kansas 
City, Mo. 

“Using a Partner,” W. B. 
sas City, Mo. 

“To Which Class Do You Belong?” 
George B. Van Arsdall, New York, N. Y. 

“Income Insurance,” J. B. Duryea, San 
Francisco, Calif. 

“Definition of Life Insurance,” J. Stan- 
ley Edwards, Denver, Colo. 

The idea for the book was given to 
Mr. Edwards by Hugh D. Hart of New 
York. 


Ives & Myrick, New 


Eames, 


W. M. 


Edward A. 


Burrus, Kan- 
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BROOKLYN HEALTH COUNCIL 


Formation of Health Council by Brook- 
lyn Chamber of Commerce Has Sig- 
nificance For Insurance Fraternity 


The question of health is one that vi- 
tally concerns every life company. In 
fact, most of the larger companies have 
for the past few years been emphasiz- 
ing the need for conserving the health 
of their policyholders in both their ad- 
vertising and agency literature. A num- 
ber of companies have also endorsed the 
work of the Life Institute, 
and have given it a full measure of sup 
port. 


Extension 


In this connection, the recent forma- 
tion of a health council by the Brook 
lyn Chamber of Commerce has unusual 
significance for the 
fraternity. 


srooklyn insurance 
Brooklyn has never had a 
concrete program for health, welfare and 
relief. The publication “Brooklyn,” the 
official organ of the Brooklyn Chamber 
of Commerce, commenting on the health 
needs of Brooklyn in a_ recent issue, 
says: “A balanced community service 
is achieved only through the co-opera- 
tion of all contributing agencies in de- 
termining the needs, the best methods 
to meet them, and unselfish, public-spir- 
ited, co-ordinated efforts. 

“Some 150 public and private agencies 
contribute to the care of Brooklyn’s sick 
and needy and spend over $14,000,000 
annually. They are largely self-centered, 
each doing its own job in its own way 
with little knowledge or interest in what 
lies outside its immediate zone and lit- 
tle consideration of how it might better 
contribute to the borough’s needs as.a 
whole. There is overlapping and compe- 
tition, both in rendering service and in 
seeking funds. There is duplication of 
effort and there are many gaps. There 
is obvious need for constructive, econom- 
ic thinking on the part of the business 
and financial men who govern our hos- 
pital and other agencies. A Health 
Council properly conceived and organized 
would contribute much in the considera- 
tion of these fundamentals and in work- 
ing out a sound plan,” 


TAX BENEFICIARIES 

The question whether a tax should be 
measured by a trust estate income in 
bulk or by the shares of that income 
divided among the beneficiaries, where a 
testamentary trust, offending against the 
law forbidding perpetuities, was a nullity 
and the beneficiaries declared a new 
form of trust expressed in an agreement 
of settlement, was decided by the Dis- 
trict Court, Eastern District of Penn- 
sylvania, in the case of Girard Trust 
Company, trustee under the will of John 
J. Emery, deceased, vs. Blakeley D. Me- 
Caughn, collector of internal revenue for 
the First District of Pennsylvania, hold- 
ing that the tax was assessable against 
the beneficiaries. 














7 to succeed is based u 
olders and to its field force. 


We have 


€ organization. 


This illustrated pamphle 


to any of our friends 


WE WILL STICK TO OUR STORY 
We have always believed that th 
pon earnest and prompt service to policy- 


practiced that principle in performing the duties of our 
Home Offic P P I 6 


bog story about Lincoln National Life ideals and activities is 
told in the new issue of our booklet “Can You Measure Up?” 


t is just off the press and will be mailed 
who request it. 


e right of a life insurance com- 




















(CINK uP ()yitu THe LINCOLN) 


The Lincoln National Life Insurance Co. 


“Its Name Indicates Its Character” 
Lincoln Life Building 


More Than $425,000,000 in Force. 





Fort Wayne, Indiana 








Pennsylvania 








Provident Mutual 


Life Insurance Company of Philadelphia 





The Provident has worked out a practical plan 
by which the Home Office, through an Edu 
cational Supervisor, is assisting in the devel- 


opment of new agents. 


Founded 1865 
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SELL 29 S. LA SALLE STREET 


National Life of U. S. A. Building Pur- 
chased by a Syndicate; a $5,000,000 
Transaction 
The National Life Insurance Company 
of the United States of America has 
sold the National Life building at 29 
South LaSalle street to a syndicate 
headed by Mossér, Willaman & Co,, 
Inc., which will handle the finances in 
connection with the purchase of the 
property. This transfer is one of the 
largest real estate transactions in the 
history of the financial district of Chi- 
cago, the price paid being $5,000,000, and 
will result in the very substantial addi- 
tion to the resources of the company, 
which is now one of the strongest in the 

country. 

The National Life Insurance Company 
of the United States of America will 
continue its space in the building under 


lease, in contemplation of the carrying 
out of its plan to build a great home 
office building on the property which 


it controls in the North Michigan Boule- 
vard section—one of the most desirable 
building sites in Chicazo, 


WANTS CONVENTION 


North Texas Association After National 
Association of Life Underwriters 
1927 Meeting 


Jeginning with an energetic c ampaign 
staged at the Kansas City meeting of 
the National Association last September, 
and continuing unabated throughout the 
months which have passed since, the 
North Texas Association of Life Under- 
writers has been quietly but diligently at 
work formulating plans to bring the 1927 
meeting of the Nationa: Association to 
Isilas. Originally it was intended to gu 
afte: the 1926 meeting, but after going 
into the matter with other delegates at 
the Kansas City meeting, it was decided 
that Dallas would withdraw its efforts 
for 1926 in order to permit Philadelphia 
aud Atlantic City to link the association 
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MONARCH LIFE STARTS 


Managed by Same People Who Run 
Monarch Accident; Write Members 


of Missouri Fraternity 





The Monarch Life Insurance Co., with 
home office at Springfield, Mass., is now 
chartered and licensed to transact busi- 
ness. The new conipany is a stock com- 
pany, with $200,000 capital stock, and 
$100,000 surplus. 

The officers are: President, Clyde W. 


Young; vice-president, Gurdon W. Gor- 


don; secretary, Carlton E. Nay; treas- 
urer, Louis C. Clarke; assistant secre- 
tary, Charles H. Munsell; assistant 


treasurer, Henry M. Graham; medical 
advisor, Dr. F. FE. Dexter; actuary su- 
pervisor, James W. Blunt. 

The Monarch Life will be managed 
and conducted by the same officers who 
are and have been conducting the Mon- 
arch Accident Insurance Co. The acci- 
dent company for twenty-five years has 
been offering accident and health pro- 
tection to members of the Masonic fra- 
ternity, and the life company will be 
represented by the same agents in the 
field. Like the accident company,’ the 
life business will be exclusively with 
Masons, with the exception that the life 
company will write their mothers, wives 
daughters and sisters, if me; nbers of the 
eastern Star. 


THOMAS T. DAVEE DEAD 


Thomas T. Davee, who for fifty years 
was head of the renewal department of 
the Massachusetts Mutual Life, died 
recently as a result of an infection of the 


foot, which was amputated last July. Mr.’ 


Davee was 79 years old. 








meeting up with the Sesqui-Centennial 
in the former city, the understanding be- 
ing at that time that Philadelphia and 
Atiantic City both would throw the 
weight of their influence behind Dallas 
for the 1927 meeting. 


WRITES MANY TEACHERS 





Considerable Business Obtained Through 
Oklahoma Educational Association; 
Plan Meets With Approval 


The favor with which the plan of ob- 
taining insurance through the Oklahoma 
Educational Association, is received by 
the membership is demonstrated by fig- 
ures recently released by C. M. Howell, 
secretary of the organization. 

The figures reveal that since the plan 
has been in force the aggregate of pol- 
icies written through the association for 
individual teachers, reaches $1,200,000; 
and within the first three weeks of July 
alone insurance to the amount of $100,000 
was placed. 


There is one way to save time and un- 
necessary leg work, and that is to sell 
ycur present policyholder more insur- 
alice, 


1848 88as 





New Building of 
Provident Mutual 


(Continued from Page 1) 
wings extending westward, and adapted 
to future extension. The front will be 
340 feet long and 60 feet deep, and the 
wings 90 feet long and 60 feet deep. 


To Be Ready in Eighteen Months 

Generous provision has been made for 
natural light With windows nine feet high 
by five and a half feet wide on the outer 
walls, and nine feet high by seven feet 
wide in the courts. 

The estimated cost of the building is 
about $3,000,000. It is anticipated that 
eighteen months will be required to com- 
plete the building. 





Mason Beach Crary, formerly with the 
Equitable Life Insurance Society in Buf- 
falo, is dead. He was 86 years old. 


senasaaniait 


baie 











scraper is finally completed. 
the annex are 
complete plant is estimated to take 
















Here is the architect’s conception of the 
greater Union Central Home Office building, 
when the proposed annex to the present sky- 


Eight stories of 
to be erected at once. 
eare of 
the company’s growth for the next 75 years. 
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tive; 


The 


Union Central, wrote: 


Twenty and thirty year service records are common among 
Union Central men. 


One western Agency has been in the same family for three 
generations! A southern General Agent, after 30 years with the 


“The company has always been better to 
me than its contract.” 


Keeping abreast of the times, the Union Central today offers 
more and better helps to agents than ever in its history. 
great low net cost company, its policy forms are liberal and attrac- 
it maintains a Policyholders Division for the service of its 
clients and a Service Bureau for the conservation of business and to 
provide its agents with a constant supply of prospects. 


The Union Central Life Insurance Company 


Cincinnati, Ohio 











More Than One Billion, 215 Millions of Insurance in Force 


Always a 
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i 
(, H. Parsons Denounces 
| Frenzied Selling 


ste DANGER IN SITUATION 
| Northwestern Mutual Producers Meet 
i in Milwaukee; Albright, Hill 

4 and Duval Honor Leaders 








At the convention this week in Mil- 
watkee of the Special and District 
Agents Association of the Northwestern 
Mutual Life Charles H. Parsons, super- 
intendent of agents, in an address de- 
plored the strenuous competition for new 
hysitiess Which is noted throughout the 
country as the situation looks dangerous 
to him, being a reminder of the days 
preceding the Hughes Investigation ot 
195-6, In his opinion some of the pres- 
ent day selling is by wholesale and de- 
partment store methods and he made a 
plea to get back to the days of individual 
selling, making each case a complete 
one in which the individual’s needs are 
cared for properly. He did not want to 
be misunderstood as criticizing “compe- 
tition,” but, he added, that there were 
various kinds of competition and some 
now prevalent was justly entitled to be 
criticized, 

The following officers were elected by 
the association : 

President, I. B. Eberhardt, Chicago; 
first vice president, James Copeland, De- 
catur, Ill.; second vice president, H. B. 
Otway, Lock Haven, Pa.;_ secretary- 
treasurer, C. H. Hibbard, Chicago. FE. T. 
Proctor, of Lexington, Ky., was elected 
to fill a vacancy on the executive com- 
mittee, 

The following were elected to three- 
year terms: C. E. Albright, Milwaukee ; 
C. F. Hibbard, Detroit; A. C. Duckett, 
Los Angeles, and W. L. Coates, Phila- 
delphia. 

Albright Paid for More Than $3,000,000 

The General Agents’ Association of the 
company met Monday and elected Ralph 
Hobart of Chicago president and Clar- 
ence H, Poindexter of Kansas City, 
vice president. ‘There was an interest- 
ing sales clinic conducted with I. E. 

_ Dennis of Ithaca, N. Y., and other talk- 

' ers. At a get-together dinner President 
Van Dyke of the Northwestern Mutual 
made a splendid talk. 

For the twentieth year in succession, 
Dr. C, E. Albright won the highest pro- 
duction honors of the company, his paid 

| for business being over $3,000,000. Nor- 
man R, Hill of Williamsport, Pa., wrote 
the most number of lives. Herman 
> Duval, of New York, had the highest 
~ percentage of increased business. 


NEW KEON-OLIVA AGENCY 


— 


merce oe 





J.J. Keon and Julian Oliva Open Offices 

_ August 1 in Woolworth Building; 

Successful Agents 

On August Ist Joseph John Keon, who 
| has been for some years one of the lead- 
| Ing producers of the Trayelers here, will 
| open offices at 2246-48 Woolworth Build- 
Ing IN association with Julian Oliva under 
the firm name of the Keon-Oliva Agency. 
Mr. Keon was one of the first gradu- 





% 


» ates of the Life Insurance Course of the 
4g New York University and is president 
5 of the University Life Underwriters As- 
= sociation. 

It is Mr, Keon’s intention to have as- 
sociated with him a corps of young men 
who are graduates of the New York Uni- 
Yersity and others of equal qualifications 
who will be specially trained in the most 


Progressive methods of life insurance 
salesmanship. 

, l@ new agency will represent the 
quitable Life Insurance Company of 


°wa of which Hoey, Ellison & Wendt, 
NMG, are general agents. 


NEW PARTNERSHIP 


A Partnership has been 


f formed be- 
ween | 


Lowlovil . Rousseau, general agent at 
ife I e, Ky,, for the Union Central 
and nsurance Company, of Cincinnati, 

Joe Russell, also of Louisville. The 
agency will hereafter be known as Rous- 


9 au & Russell, the Union Central an- 
hounces, 











“IN AT 8—OUT AT #4” 


That is the working slogan of the Equitable Life of Iowa in issuing 
policies on which completed applications are received at the Home Office. 
And the slogan is lived up to. More than nine-tenths of all clear cases .are 
issued the same day the applications are received. Most of these are issued 
between trains and are sent back by return mail! 

For example a recent application for $100,000 was written in New York 
Saturday, and reached the Home Office Monday. The policy was issued the 
same day, was posted for the first return train and was in the agent’s hands 
for delivery on Wednesday morning. 


EQUITABLE LIFE 
INSURANCE COMPANY 
OF IOWA 


FOUNDED 1867 








MARTIN DAVEY TO TALK 





Will Speak for Policyholders at Conven- 
tion of National Association of 
Life Insurance 

The National Association of Life Un- 
derwriters filled another spot on its At- 


lantic City convention program this week. 


when it was announced that Martin 
Davey, a prominent business man who 
is head of the Davey Tree Supply Co., 
and who carries more than $1,000,000 
endowment insurance, will represent the 
great army of policyholders in his ad- 
dress to be delivered at the convention. 
Recently, he took out $50,000 insurance 
to safeguard the building of a church 
in memory of his father. 

One of the group meetings to be held 
at the convention will be of officers of 
the various life underwriters’ associa- 
tions. It will be in charge of John S. 
Williams, secretary of the Cleveland as- 
sociation, 


ILLINOIS BANKERS 

A petition has been filed by Oscar 
Carlstrom, attorney general of Illinois, 
upon relation of H. U. Bailey, director 
of trade and commerce, addressed to 
the Circuit Court of Monmouth, LL, re- 
questing that the Illinois Bankers Life 
Association and its officers show cause 
why the director of trade and commerce 
should not take charge of the associa- 
tion. 


REINSURANCE DEAL 
The Central States Life of St. Louis, 
Mo., has completed the deal for the re- 
insurance of the Western National Life 
of Wyoming, which had _ its 


executive 
headquarters in Denver, Colo, 


EXTEND NON-MEDICAL 
The Northwestern National Life of 
Minneapolis has decided to extend the 
non-medical privilege to certain’ part 
time agents. 





Connecticut General News 
Hartford, Conn. 





Demand For Annuities 
Triples in Two Years 


The Life Annuity is the one certain 
method of making life provision for 


dependents. 


To elderly people, the annuity means 
increased income and additional security. 


We are selling three times as many 


annuities as in 1924. 


For booklet, “In- 


crease Your Income and Make It More 


Secure,” containing 


rates, write Con- 


necticut General Life Insurance Com- 
pany, Hartford, Conn. 








Equitable’s Group 
Supervisors Meet Here 

LARGE INCREASE IN VOLUME 

Loose-Wiles Biscuit Co. Written for 


$12,000,000; Many Employes of U. S. 
Steel Corporation Covered 








Thirty supervisors of the group de- 
partment of the Equitable Life Assur- 
ance Society from all over the country 
met here this week and had a luncheon 
at the Hotel Pennsylvania. 

Second Vice-President W. J. Graham 
announced that the society gained 
$300,000,000 in business during the first 
six months of this year, 20% of which 
was due to group insurance. 

Edward White, who formerly was 
with the Union Pacific Railroad as as- 
sistant to the general manager, said that 
many of its employes would have had 
to be buried in Potter’s Field but for 
the insurance carried under the group 
system. 

Announcement was made of. several 
large corporations which have invested 
in group insurance within a year. Among 
these are the Loose-Wiles Biscuit Com- 
pany, between $12,000,000 and $15,000,000 ; 
the United States Rubber Company, 
about $20,000,000 for 10,000 salaried em- 
ployes; and various units of the United 
States Steel Corporation, about $100,000,- 
000 for 50,000 employes. 

RICHMOND ASSOCIATION MEET 
Elect Officers and Will Give an Invita- 
tion Dinner to General Agents 
of Richmond 
Ralph P. Harrison, general agent at 
Richmond, Va., for the Union Central 
Life, was elected president of the Rich- 
mond Association of Life Underwriters, 
at the annual meeting of the Associa- 
tion held last week. Mr. Harrison is a 
former secretary of the Association. 
Other officers were chosen as follows: 
T. Garnett Tabb, Travelers, first vice- 
president; J. K. Dunlop, Aetna, second 
vice-president; H. E. Lambeth, Pruden- 
tial, secretary; Kieman McNamara, 
Mutual Life of New York, treasurer. 
These officers with the following com- 
prise the new executive committee: R. 
B. Augustine, chairman; G. W. Diggs, 
Arthur Levy, T. Pryor Campbell, Neil 

1). Sills, 

It was voted to spend as much as $300 
toward awakening interest in the Asso- 
ciation work and in promoting its activ- 
ities. The idea prevailed that the best 
way to spend the money was to give an 
invitation dinner to all general agents 
and life men in the city. Speakers will 
be selected to stress the relationship be- 
tween life insurance and true companies 
and banks, to outline the progress of the 
Association work, and to appeal for new 
members. The executive committee will 
look after this as well as other details. 


PIGGLEY WIGGLEY GROUP 

The South Florida Stores Company at 
Tampa, Fla., has arranged through A. 
W. Litschgi of the Nolting Agency at 
Jacksonville for a non-contributory 
group policy by which the employes are 
presented with free insurance varying, 
in accordance with length of service, 
from $500 to $2,000. This company is a 
member of the famous Piggley Wiggley 
chain, of which three other units, the 
Western Piggley Wiggley Company, the 
D-W Piggley Wiggley Company and 
Piggley Wiggley B. C. Ltd, are also 
covered by Equitable group insurance. 


SEARLE CONFERS WITH HART 

William Searle, assistant to the presi- 
dent of the National Association of Life 
Underwriters of Haddington, N. J., was 
in New York this week to confer with 
Hugh D. Hart, chairman of the program 
committee of the International Conven- 
tion of Life Underwriters. 


Walter W. Barrow has resigned as 
general agent of the New England Mu- 
tual Life in Richmond, Va. 





THE EASTERN 
UNDERWRITER 


This newspaper is owned and is pub- 
lished every Friday by The Eastern Un- 
derwriter Company, a New York corpora- 
tion, office and place of business, 86 
Fulton Street, New York City. Clarence 
Axman, President and Editor; W. k. 
Hadley, Secretary and Business Manager; 
Edwin N. Eager, Associate Editor. The 
address of the officers is the office of this 


newspaper. Telephone number: Beek 
man 2076. 
Subscription Price $3.00 a year. Single 


copies, 25 cents, Canadian subscriptions 
$1.00 for postage should be added. Other 
countries outside of Canada $1.50 for 
postage should be added. 

Entered as second-class matter April 
1, 1907, at the Post Office of New York 
under the act of March 3, 1879. 


STRONGER 
In response 


BANKRUPTCY LAWS 
to a demand by the busi 
ness public for a stronger national bank 
ruptey act and for more rigid enforce 
ment of the law, Congress has enacted, 
and the President has signed, a measure 
containing a carefully prepared series of 
amendments to the bankruptcy statute. 
In addition, the United States Supreme 


Court has strengthened its General O1 


ders in Bankruptcy, which define the 
procedure under the law. 
In telling how this was brought about 


the American Institute of Accountants 
says: 
Pleas for a stronger law and_ for 


stringent enforcement came from a busi 
ness public irritated by heavy losses and 
great inconveniences due to misuse and 
weaknesses of the bankruptcy procedure. 
There was a carefully conceived move- 
ment to obtain a strict bankruptcy pro 
cedure, closer supervision of administra- 
tion by courts, and swifter, surer punish 
ment of offenders. 
INSURANCE OF DUTIES 

\ comparatively new insurance is now 
being effected in the London market, to 
provide shippers with cover for duties 
imposed at foreign ports of discharge. 
It is really an outcome of the heavy du 
combined with the seri 
Writing the 
Guardian Com 


tics now ruling 
ous risk of pilferage. on 
the 


mercial says: 


subject Manchaster 


Difficulties, sometimes arise because ex 
porters fail to provide for the insurance 
of duties that may become payable on 
their shipments. Import duties are now 
adays levied on most manufactures en 
tering the Dominions and foreign coun- 
tries, almost invariably on textiles, and 
very often duties are payable on dam- 
aged or pilfered packages on the basis 
of their sound value. This summary pro 
cedure has landed many merchants in a 
loss. If they have only insured their 
shipments on the basis of cif. values,, 
without taking into account the duties 
that will attach to them on the other 
side, and some of their packages are 
damaged in transit, they are only in a 
position to claim from their underwrit 
ers the proportion of damage in the 
cif. value. Their shipments are really 
underinsured. If a package arrives half 
empty the shipper will be able to re- 
cover half of the cif. value from his 
underwriters, and if he or the importer 
is called upon to pay duty as on a full 
package someone will be the loser of 
half of the duty. When duties were 
comparatively small shippers were in the 
habit of adding 5 or 10% on the cif. 
values for insurance purposes to cover 
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any potential loss, but these additions are 
no use now that duties can amount to 
50 or 60%. At the same time the risk 
of loss of duty does not always attach 
to cargo, For example, if a consignment 
is lost at sea no one is going to pay 
any duty. To meet these conditions un- 
derwriters are generally prepared to of 
fer separate policies to cover duties at 
lower premiums than on cargo. 


UNIQUE FIRE IDEAS 


Chinese Superstitions and Beliefs: Think 
That Perverse Creature Called 
“Firefox” Carries Fire in Tail 


While many cities in China now boast 
of their modern fire-fighting equipment 
and show remarkable alacrity in the way 
they handle fires, yet the underlying 
superstitions and native beliefs regarding 
fires persist. 

One little city near Shanghai invested 
in a modern fire machine and formally 
inaugurated it by burning incense sticks 
before it and finally running it all around 
the streets, using the hose in all the 
public squares to demonstrate the effi- 
ciency of their new apparatus. Also it 
was a parade to show the evil fire spirit 
that they are now prepared for him. 

Despite the rapid influx of Western 
ideas, milions of Chinese cling to the 
belief that fires are the work of a per- 
verse creature known as a “firefox,” 
which carries fire in its tail. 

Every year, even in the foreign settle 
ment of Shanghai, a large number of 
fires have to be attributed to the work 
of this vicious little animal because there 
is never any lack of witnesses to swear 
that they actually saw it running across 
the roof spreading fire as it ran. 

In some cities in Fukien Province, es- 
pecially around Foochow, a peculiar cus- 
tom appertains to the fire department. 

Instead of troubling about modern fire- 
fighting equipment, the fire departments 
fool the gods by pasting on various 
buildings pieces of paper bearing the 
character “water.” 

These slips are pasted upside down so 
when the firefox comes he realizes that 
water has been poured all over the 
building and it is useless for him to try 
to fire it. So he passes on—fooled 


REVOKED LICENSES INCREASE 
Driving Aaneniiiins While Intoxicated 
Cause of Many Revocations in 


New York State 


Kigures made public recently — by 
Charles A. Harnett, Commissioner of 
Motor Vehicles, for the first two weeks 
of July, show that revocation of auto- 
mobile licenses as a result of driving 
while intoxicated is on the increase. Dur 


ing this time 79 out of 131 revocations 
were made for this cause, or almost 60 
per cent. 

In the Albany district, 9 out of 12 


revocations, or 75 per cent., and in the 
Manhattan district, 20 out of 35 revoca- 
tions, were for driving while intoxicated. 
There were a total of 146 revocations 
(15 for failure to file an omnibus bond) 
and 556 suspensions during the first two 
weeks of July. 


The distribution by districts are as 
follows: 
For In- 

Revoca- toxica- Suspen- 

District. tions. tion. — sions, 
Manhattan ...... 35 20) 187 
Brooklyn e160 0:80.08 26 15 177 
REDMEY. sccse'scn's 12 9 61 
CORA ede, ws oot a 7 25 
SYTACUSE. 2.00%. 22 13 31 
Rochester .....4. 7 4 37 
BNWAIO! cicccedsn 18 11 38 
WOtAIS \incceee 131 79 556 


Does not include 15 omnibus. 


Over three times the net premiums of 
June, 1925, were written by the Los An- 
geles branch of the Metropolitan Cas- 
ualty in June, 1926. 








The Human Side of Insuranc 


—— 


ser acregenreaer 











W. W. GREENE 


W. W. Greene, actuary and comp- 
troller of the General Reinsurance Corp., 
is on his way back from the Pacific 
Coast after a three weeks’ visit out 
there with an examiner of the New York 
Insurance Department. The formal ex- 
amination of the company is now being 
conducted by the Department, which in- 
cludes a survey of its treaty companies 
on the coast. Before joining the Gen- 
eral Reinsurance nine months ago, Mr. 
Greene was actuary of the National 
Council on Compensation Insurance, 
where he built up a splendid reputation. 


* * * 


“Bobby” Jones, golf wizard, is the sub- 
ject of a special supplement of the pub- 
lication gotten out by the Retail Credit 
Co. of Atlanta. The story was written 
by Walter C. Hill, and it is one of the 
best biographical sketches that has vet 
been written of the champion. Mr. Hill 
writes of Mr. Jones after an acquaint- 
ance from the days when “Bobby” was 
the boy golf phenomenon. Jones is with 
the Adair Realty & Trust Co. His first 
position was on the street as a rent col- 
lector at the bottom of the real estate 
ladder. But this gave him a chance to 
know people as well as to meet them. 
He was promoted to the sales depart- 
ment; then to the chain store lease de- 
partment, of which he is at the present 
time assistant manager. Mr. Hill savs: 
“Bobby doesn’t play golf every day. His 
normal frequency is about that of the 
average golf enthusiast who must ar- 
range time out when he leaves his busi- 
ness. Saturdays and Sundays he alwavs 
plays. Ordinarily, he plays with a small 
group of personal friends, spotting them 
a number of holes. He doesn’t play 
against his opponent, but plays perfect 
golf against par.” 

* * * 


Sheldon Catlin, vice-president of the 
Insurance Company of North America, 
has returned from Europe. When he 
reached his office he found flowers on 
his desk, placed there by associates. 

* * * 


W. F. Casey, accident and health 
manager in the New York office of the 
Independence Indemnity, leaves today 
for a two weeks’ automobile trip in the 
Adirondacks. He will be accompanied 
by two_of his friends in the Independ- 
ence office. 








| 


Sir Harry Hamilton Johnston, disiip.” 
guished traveler, colonial office adminis. 7 
trator and author, is the son of J, p 7 
Johnston, who was the first Londop 
manager of the Royal Insurance Co, Sj; 
Harry’s explorations have been largely 
in Africa, including Portuguese Wes 
\frica, the Congo, Tunis and Uganda 
He is an authority of the Bantu Jap. 
guage and has won many honors fror 
the Royal Geographical Society, Amony 
government positions he has held ar 
Consul General of the Regency of Tunis, 
Special Commissioner and Consul Gey 
eral for the Uganda Protectorate, He 
has written a long list of geographical 
travel and linguistic books, and also js 
author of the popular novel, “The Gay 
Dombeys.” 

* * + 


F. E. Wilkens, of the Bankers Indem. 
nity of Newark, has been elected a mem 
ber of the Newark Chamber of Com-y 
merce. 

* * x 


J. A. Goudge, G.B-E., has been elected 
a director of The Employers’ Liability 
Assurance Corporation, Limited, of Lon- 
don, Eneland. 

Mr. Goudge acted as general manager 
and representative of the Buenos’ Ajres 
and Pacific Railway in Buenos Aires 
from 1900-1923, during which time he 
was also a member of various. national 
commissions — in 


Argentine, amongst 
others the Port of Buenos Aires Con- 
trol, Agricultural Development and De- 
fence, and Centenary Exhibition 1910 


From 1913 to the present time he has 
been and is acting as managing director 
of the Buenos Aires & Pacific Railway | 
in London and at the present time he 
holds the following directorships: 
Buenos Aires & Pacific Railway, Ltd, 
Argentina; Anglo South American Bank, 
Ltd.; Ottoman Railway, Smyrna to 
Aidin, Turkey; LaGuaira & Caracas 
Railway, Venezuela; Dorada Extension 
Railway, Colombia; Arica & Tacna Rail- 
wy, Chile; Salvador Railway, Salvador. 
* * Ok 


Charles J. Praizner, a well known in- 
surance broker, of 137 Belmont avenue, 
has been elected a member of the New- 
ark Chamber of Commerce. 

oe 


RO EO” 


Fitzhugh McMaster, former insurance © 
commissioner of South Carolina, is now 
assistant general manager of the Caro-~ 
lina Life of Columbia, S. C. : 

ae ee 


Walton L. Crocker, president of John | 
Hancock Mutual Life, recently attended 


3 

. a 4 ‘(a 

the meeting of the board of directors of i 
the United States Chamber of Commerce ) 
at Washington, D. C. 


PREVAILS IN GERMANY } 
After negotiations which have lasted 
many months, credit insurance has al” 
last come into being in Germany, the) 
Government having concluded an agree 
ment with the Hermes, of Berlin, and 
the Frankfurter Allgemeine, of Frank- | 
fort. Both these companies have, 0” | 
their part, concluded reinsurance con | 
tracts with their reinsurers, the Man | 
chener Reinsurance Company and the | 
Frankona, whilst the latter have further 
ceded part of their amounts abroad. The 
amount of guarantee which the State has 
placed in the business is fixed at 10 mil- 
lions reichmarks, and the contract Te | 
mains in force until 31st December, 
1927. : 
From now onwards, any German © 9 
porter wishing to take advantage of this ; 
mode of insurance must fill up a special : 
proposal forn) containing nine question : 
with regard to the foreign customer, ane 9 
these must be answered as correctly as 
possible 
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FIRE INSURANCE 














How Land Insurance 
Co. Appraises Value 


ADDRESS OF FLORIDA OFFICIAL 


Measure of Bureau of Agricultural 

Economics of U. S. Department of 

Agriculture a Help 

Herbert A. deLima, secretary of the 
Security Insurance Co. of Jacksonville, 
Fla. which as has been published by this 
newspaper, writes Land Value Insurance, 
recently addressed the farms land divi- 
sion of the National Association of Real 
Estate Boards, meeting in Tulsa, Okla. 

In discussing what the insurance com- 
pany bears in mind in appraising the 
land he said in his address: 

“The land is first subjected to the most 
critical and careful examination by 
trained investigators. In Florida we de- 
pend very largely for our preliminary re- 
ports and upon the Appraisal Committee 
of the Real Estate Board of the locality 
where the property is situated. We check 
this appraisal with a series of investiga- 
tions by our own trained evaluators, who 
determine the value of the property for 
land value insurance. 


Definition of Value 

“The term ‘value’ as applied to real 
estate, from a land value insurance 
standpoint, is difficult of exact definition. 
This for the reason that while value is, 
and should be, a definite, specific quan- 
tity, its amount is a matter of expert 
opinion. All land gets its value from 
one of two sources—either what will 
grow on it, or what it will carry, and 
for the purposes of land value insurance 
the value of the land can only be deter- 
mined by what that land will produce in 
dollars and cents. Its value must be 
measured by its established actual in- 
come or potential earning capacity. 

“The theoretical relationship between 
land income and land value is well known 
but it was not until the last few years 
that a statistical measure of it on any 
extensive scale was ever attempted. Such 
a measure was made in 1924 by the 
Bureau of Agricultural Economics of the 
United States Department of Agricul- 
ture, It was made possible as a result 
of data obtained in the census of 1920. 
If we can forecast with a fair degree 
of accuracy based upon past experience 
what the minimum income which can be 
derived from a given piece of land will 
be, we can, within certain bounds, fore- 
cast its minimum value during a defi- 
nite period in the future. 

“Under conditions of changing land in- 
come four questions must be answered: 
1. What is the relationship between land 

income and land value at a given time? 


What is the long time tendency in this 
relationship? 


‘hat is the anticipated relationship be 
tween the value in a given period and 
Income at all later periods? In other 
words, what are future incomes expected 
to be, and what is the rate at which they 
are capitalized? 

What is the actual relationship between 
the value at a given period and income 
of later periods? 

Constantly Changing Land Income 

sry 

_ these four phases of the problem ex- 
" because we live under conditions of 
Changing land income. If it were known 
ora certainty that the income earned by 
4 specific piece of land at a given time 
_ be perpetiated for all time, and if 
€ rate of interest were to remain con- 
on then the answer to the first ques- 
__ would be an answer to all four, and 
" would be a simple matter to deter- 
mine exactly the present and future value 
nan specific piece of land. 
a lowever, land income is constantly 
and es as is also the interest rate, 
nw 80 the problem before a land value 
merance company is first, to determine 

st what the minimum income of a par- 


ui 


3, 


ticular piece of land is most likely to be 
during a future period of years, and 
what the risk or hazard is of that par- 
ticular piece of land not becoming pro- 
ductive, and, therefore, having an estab- 
lished value prior to and during the pe- 
riod when loss can be claimed under the 
standard policy contract. Coupled with 
these problems is the added one of fore- 
casting the interest rate which will likely 
prevail at that future date when loss will 
be payable, as this factor will also fun- 
damentally affect the value of the land 
under consideration during that period. 

“Study of the histories and analyses 
of the causes of appreciation and depre- 
ciation of many farm land and acreage 
tracts and subdivisions situate in various 
parts of the United States, during vary- 
ing periods of years, indicates that at 
least 87 factors affect the present and 
future value of land. The presence or 
absence of each of these factors deter- 
mines the hazard of the land depreciat- 
ing in value and is the basis of the pre- 
mium rate charged. When we consider 
these facts it becomes apparent that ex- 
tremely close appraisal and analysis of 
each particular piece of land to be in- 
sured is necessary if the land value in- 
surance companies are to be successful, 
and you will understand why it is neces- 
sary for these companies to subject each 
piece of land to thorough inspection be- 
fore a contract with the subdivider or 
developer to issue policies is closed. Also 
it is not surprising to learn that the av- 
erage evaluator of real estate is ill-fitted 
to make such appraisals, and that it has 
been found necessary for each company 
to develop and train its own appraisal 
staff, bel 

“At the time that the land is being 
appraised and its values analyzed, the 
insurance company’s legal department is 
carefully checking the developer’s title, 
and an investigation is being made of 
the antecedents of the seller or broker 
to determine the moral risk involved, 
The insurance company must know that 
the operator is thoroughly reliable in 
every way, and that the promises made 
to the prospective purchasers relative to 
improvements, restrictions and general 
sales plan will be kept. While these in- 
vestigations are being conducted, the en- 
tire sales plan of the developer is stud- 
ied by experts to determine its feasibil- 
ity. It is often necessary for the in- 
surance company to suggest changes in 
the proposed sales price—sometimes 
these are found too low; often they are 
deemed to be too high. A comprehen- 
sive study of the entire tract may dis- 
close that the proposed restriction may 
advantageously be changed. Sometimes 
it is found necessary to suggest a new 
sales plan to the operator to assure his 
success. 

Premiums 

“Only one premium is charged, the 
major portion of which is payable after 
the land is sold, and the subdivider or 
devetoper collects his money. 


DEADLOCK STILL UNBROKEN 





28th Ballot Fails to Elect Vice Presi- 
dent of Newark Protective Associa- 
tion; Meeting Adjourned Indefinitely 

Another ballot casting last week, the 
twenty-eighth in the last three months, 
failed to break the deadlock over the 
vice-presidency of the Newark Protec- 
tive Association, which controls the Sal- 
vage Corps. 

William P. Berry, of Berry Brothers, 
maintained his lead, but as previously, 
failed to gain the votes of a majority 
of the entire membership. He received 
fifteen votes and A. H. Hassinger of the 
Firemen’s received eleven. As it was evi- 
dent that a compromise could not be 
reached at this meeting, the association 
adjourned indefinitely. 

There have been five election contests 
since last May. Four to six ballots have 
been taken at each meeting, each one 
being without results. The twenty- 
eighth ballot of last week indicated no 
change in the attitude of the members 
of the association, and it was concluded 
not to continue any further. 

It has been announced that the nec- 
essary choice for election has been in- 
creased to twenty-two votes, a decision 
made by a committee who rechecked the 
voting list several weeks ago. 

Charles S. Dodd, for thirty years sec- 
retary of the association, has resigned 
and Charles M. Henry, a well known. in- 
surance agent of Newark, was appointed 
in his place. 


LOOMIS MAKES CHANGE 


“Journal of Commerce”; Attracted 
Attention On Chicago “Post” 

The Chicago “Journal of Commerce” 
has just made a good move in appoint 
ing Frank F. Loomis as its insurance 
editor. Mr. Loomis is one of the best 
known figures in insurance journalism 
and came into nation-wide attention in 
insurance circles when he took the in- 
surance page of the Chicago “Post” and 
made it an influence by getting the lay- 
man as well as the insurance man to 
read it. His special editions the first 
of each year took up several sections of 
the “Post.” 

The Chicago “Journal of 
has no connection with the 
daily paper of that name. 


Commerce” 


New York 


PROMOTED TO SECRETARY 

William S. McClellan, who is well 
known in both Camden and Philadelphia 
insurance circles, has been made secre- 
tary of the Smith-Austermuhl Co., one 
of the largest insurance agencies in 
Camden which owns and occupies a large 
building in that city. 

The agency has also elected Charles 
W. Austermuhl as vice-president and 
treasurer. Andrew B. F. Smith was 
made president and David Baird, Jr., 
vice-president. 


MOVE HOME OFFICE 
The home office of the Guaranty Fire 
has been removed to the Military build- 
ing, located at 60 Park Place, Newark. 





ene 





Established 1879 


The Tokio Marine & Fire Ins. Co., Ltd. 


United States Fire Branch: 45 John Street, New York 


J. A. KELSEY, General Agent 


U. S. Statement December 31, 1925 


ASSETS ; ‘ : 
PREMIUM RESERVE 
OTHER LIABILITIES 
NET SURPLUS 


. 








.- GEORGE Z. DAY, Ass’t General Agent 


$7,400,761.92 
1,799,563.19 
763,725.88 
4,837,472.85 | 





. . 











ee 
Folders, booklets, 


special service, win- 
dow displays, news- 
paper electros, sales 
letters, posters. Ali 
go to make up the 
Advertising Service 
of The Home of New 
York to its agents. 











Page 18 








July 30, 1926 








Liquidating St. Louis 
Insurance Office 


CONSOLIDATED AGENCIES, INC. 
Charles P. Whitbread, President, Will 
Hereafter Devote His Time to 


Personal Production 

The Consolidated Agencies, Inc., St. 
Louis, general insurance 
by Charles P. Whitbread, is being li- 
quidated and its offices will be vacated at 
once, 

Charles P. Whitbread, who was presi- 
dent of the Consolidated Agencies, and 
his son, Elliott Whitbread, who was sec 
retary, on July 24 entered into a con- 
tract with the L awton-Byrne-Bruner In- 
surance Agency, Pierce Building, to 
broker their personal business through 
that agency. A number of brokers for- 
merly connected with the Consolidated 
Agencies will also place their business 
through Lawton-Byrne-Bruner Agency 
in the future. 

Whitbread, who has been connected 
with St. Louis insurance affairs for some 
twenty-five years, has decided that his 
best future field of activity will be as a 
personal producer rather than as head of 
his own agency organization. Through 
the arrangement with Lawton-Byrne- 
Bruner he will be relieved of the execu 
tive and administrative details connected 
with the business and can devote his 
entire time to personal solicitation. He 
is said to control an excellent line of 
personal business. 

Lawton-Byrne-Bruner 
over any of the assets or 
the Consolidated Agencies 
and the -affairs of that agency 
liquidated at once. 


does not take 
liabilities of 
Incorpors ated 
will be 


NO INSURANCE 
The plant of the Willow Manufactur- 
ing Company, 13th and Biddle streets, 
St. Louis, Mo., was damaged to the ex- 
tent of $60,000 by fire, shortly before 
noon on July 17. No insurance was car- 
ried on the property, the police reported. 


agency, headed , 


REINSURANCE LOSSES HEAVY 





One of Large British Companies Has 
Lost $2,500,000 in Last Two Years, 
It Is Reported 


losses in rein- 


con- 


Fore some time past 
surance in England 
spicuous feature of all 
ports, and under the above heading the 


Manchester Guardian Commercial says: 


have been a 


companies’ re- 


“There could be no stronger example 
of the amazing unprofitableness of the 
reinsurance of marine risks as the busi- 
ness is conducted uedae) than in the 
results of the Consolidated Assurance 
Company, which has lost no less than 
£500,000 in the last two years. The Con- 
solidated confines itself to reinsurance, 
and takes a large part of its business 
on treaties or annual contracts for a 
certain percentage of all the business 
transacted by offices dealing directly with 
the public. It has been apparent for 
some time that the original purpose of 
reinsurance has been lost in the devel- 
opment of treaty business. 

“Not only that, but by means of treat- 
ies marine insurance companies can make 
themselves assured of a certain commis- 
sion, which if necessary can go towards 
meeting any loss that may arise on, the 
business on which they are left on risk. 
Of course, this is not reinsurance. It 
supplies a certain profit for the ceding 
company and an almost equally certain 
loss for the reinsurance company. The 
Consolidated, which is a British office, 
will probably not have fared so badly 
as foreign companies who have been 
eager for treaties. If they have burned 
their fingers few people will be much 
concerned, for the bad principle of the 
thing has been apparent from the out- 
and in addition its attractions have 
marine insurance 


set, 
seriously disturbed the 
market.” 


GRANTED VIRGINIA LICENSE 
The Baltimore American was granted 
a Virginia license last week. 


<< 
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O. J. PRIOR, President 








INCORPORATED 1868 


Che Standard Fire Insurance Co. 


OF NEW JERSEY 
TRENTON, N. J. 


—e 


W. M. CROZER, Secretary 
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Franklin W. Fort 








Fire Reinsurance Treaties 


Eagle Fire Insurance Company 
Baltica Insurance Co., Ltd. 


18 Washington Place, Newark, N. J. 


(New Jersey) 
(Denmark) 


Thomas B. Donaldson 











PENNSYLVANIA APPOINTMENT 


Governor Pinchot Names Frederick E. 


Bedale of Greensburg to Take 
Charge of State Fund 

Governor Pinchot on Monday appoint- 
ed Frederick E. Bedale of Greensburg, 
Pa, as manager of the Pennsylvania 
State Workmen’s Insurance Fund. He 
will succeed Gabriel H. Moyer of Leb- 
anon, who resigned July 1 to enter pri- 
vate business, 

The new manager has had a variety of 
experience in the work to which he was 
appointed. After graduating from the 
school of mines of Pennsylvania State 
College in 1909, he was mine insurance 
inspector for several insurance compan- 
ics. In 1917 he was selected’ to take 


ELECTED PRES. VA. F. & M. 

Frederick E. Nolting has be.n elected 
president of the Virginia Fire & Marine 
to succeed the late Col. William H. 
Palmer. He is president of Frederick 
EK. Nolting & Co., bankers and invest- 
ment brokers of Richmond. He will con- 
tinue as head of the firm, in addition 
to serving as president of Virginia Fire 
& Marine. He has been on board of 
directors since 1911. 








charge of the coal mine section of Penn- 
sylvania’s State Fund. During most of 


the years he held this position, he has 
also been the State fund’s member of 
the executive committee of the Penn- 


sylvania Compensation Rating and In- 
spection Bureau. 





LOYAL TO FRIENDS, AND TO LOYAL AGENTS, LOYAL 





Neal Bassett, President 
John Kay, Vice-Pres. and Treas. 
eer Bliven, Vice-Pres. and West. 


H. a Secretary 
Wells T. Bassett, Secretary 


FIREMEN’S 


INSURANCE CO. 


of Newark, N. J. 
Organized 1855 
Statement January 1, 1925 
ASSETS AND LIABILITIES 


Capital ....$3,000,000.00 


Reserve Reinsur- 
ance Fund and 
Reserve for all 
other liabilities 8,536,871.80 


Net Surplus... 3,586,660.11 
.$15,123,531.91 





Assets 


Policyholders’ Surplus 
$6,586,660.11 





Henry M. Gratz, President 

Neal Bassett, Vice-Pres. 

John Kay, Vice-Pres. and Treas. 
Waite Bliven, Vice-Pres. and West. 


Mer. 
et é. Vaughan, Secretary 


H. Hassinger, Secretary 
Wells T. Bassett, Secretary 


Girard F. & M. 


INSURANCE CO. 


of Philadelphia 


Organized 1853 
Statement January 1, 1925 
ASSETS AND LIABILITIES 


Capital . $1,000,000.00 


Reserve Reinsur- 
ance Fund and 
Reserve for all 
other liabilities 3,213,098. 14 


Net Surplus... 1,260,934.06 


ace $5,474,032.20 


Policyholders’ Surplus 
$2,260,934.06 

















Neal Bassett, President 

John Kay, Vice-Pres. and Treas. 
war Bliven, Vice-Pres. and West. 
rig x ‘Snyder, Secretary 


Hassinger, Secretary 
Wells T. Bassett, Secretary 


MECHANICS 


INSURANCE CO. 
of Philadelphia 
Organized 1854 

Statement January 1, 1925 

ASSETS AND LIABILITIES 


Capital ....$ 600,000.00 


Reserve Reinsur- 
ance Fund and 
Reserve for all 
other liabilities 


Net Surplus. . 


2,975,127.95 
1,000,362.98 


. -$4,175,490.93 


Policyholders’ Surplus 
$1,600,362.98 





Assets 








H. M. Schmitt, President 

Neal Bassett, Vice-Pres. 

John Kay, Vice-Pres. and Treas. 
Waite Bliven, Vice-Pres. and West. 


Mgr. 
hg A. Hathaway, Secretary 
Hassinger, ecretary 
Welle T. Bassett, Secretary 


National 
Ben Franklin 


FIRE INSURANCE CO. 


of Pittsburgh, Pa. 
Organized 1866 
Statement January 1, 1925 
ASSETS AND LIABILITIES 
Capital ....$1,000,000.00 
Reserve Reinsur- 
ance Fund and 
Reserve for all 
other liabilities 3,751,385.75 
Net Surplus.. 501,427.56 


Assets .$5,252,813.31 


Policyholders’ Surplus 
$1,501,427.56 
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A Great International Insurance Company 


Story of The Royal Insurance Co., Ltd., of Liverpool—Its Prestige, 
Growth and Strength; Interesting Facts are Reviewed 


Liverpool, July 20.—Among companies 
which are doing a worldwide fire insur- 
ance business, there is none which out- 
ranks the Royal Insurance Co., Ltd., Of 
Liverpool, England, in prestige, influence 
and universal esteem. There is none 

which has a record of brighter lustre 
and distinction, or a more able admin- 
istration. ‘The fact that the Royal is 
at the head of a group of affiliated com- 
panies, Some of which are old and pow- 
erful, and all of which are strong finan- 
cally, emphasizes the reputation of this 
great insurance leader. 

Liverpool, the birthplace of the Royal, 
isas proud of the company as the Royal 
is of the city of Liverpool. They have 
grown side by side. ; 

The Royal had its inception in 1845, 
and The Eastern Underwriter presents 
in this issue some facts about this re- 
markable organization, including its his- 
tory, its management, its financial record 
and a number of other features which 
will interest American fire insurance peo- 
ple. There are also included some facts 
about the United States departments. 

American Financial Statement 

At the end of 1925 the American assets 
alone were, in round figures, $25,000,000 ; 
surplus over all liabilities, $7,000,000; the 
amount at risk, more than three billion. 
Net premium income of the Royal in the 
United States was $14,682,460. ‘The com- 
pany entered the, United States in 1851. 

In reviewing the early history of the 
Royal it is difficult to discover any defi- 
nite information respecting the particular 
reasons which induced its founders to 
embark upon the enterprise. The news- 
papers of 1845 are silent on the subject. 
The “puff preliminary” in’ relation to 

- commercial undertakings was either un- 
known or but little used, and, as far as 
can be ascertained, no mention is made 
in the public press of that time of the 
organization of such a company being 
contemplated. It is, therefore, necessary 
lo review the condition of affairs in Liv- 
erpool at the period named to arrive at 
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some idea why, to quote the prospectus, 
‘its establishment would be readily un- 
derstood and appreciated by the public 
without comment, especially at the pres- 
ent time,” 

Commercial Atmosphere in Liverpool, 

1845 

Commerce in Liverpool in 1845 was in 
4 flourishing and prosperous condition. 
ilways were being rapidly constructed 
and developed all over the kingdom, and 
‘where more than in Liverpool was the 
Mprovement in  inter-communication 
More beneficially felt. Merchandise of 
“ery description was brought into the 
‘wn in immense quantities. Packets 
ind traders were plying to and from the 
bert in increasing numbers, whilst the 
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foundation of the American lines had al- 
ready been inaugurated by the departure 
of the pioneer steamship the “Britannia.” 
The docks were inadequate to meet the 
demands made upon their resources, and 
while they were being added to on the 
Liverpool side of the River Mersey the 
development of Birkenhead was com- 
menced on the other. Buildings, private 
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and municipal, were in course of con- 
struction or contemplation upon an ex- 
tensive scale. In brief, there was enor- 
mous activity of the building trade in 
Liverpool at the time. These facts to 
some extent explain a further sentence 
in the prospectus that “the Company was 
being established to meet the increasing 
demands and the wishes of a large and 
influential body of merchants, brokers, 
and owners of property.” 
Insurance Facilities 

There was only one local insurance 
company in existence in Liverpool in 
1845. It may consequently be assumed 
that sometimes a difficulty was experi- 
enced in securing sufficient insurance 
protection against fire, of which there 
were numerous outbreaks in the town in 
the early part of the nineteenth century. 
A return made at the request of a town 
councillor showed that the value of prop- 
erty destroyed by fire in Liverpool from 
the period marked by the destruction of 
the Town Hall in 1795, to the burning of 
3rancker’s Sugar House in December 
1843, was £2,237,065. In 1842 one of the 
largest fires ever known in Liverpool— 
the Formby Street fire—cost the insur- 
ance companies a approximating 
£370,000. This condition of affairs ap- 
pears to have resulted in directing the 


sum 


attention of the authorities to the ques- 
tion of fire prevention, for in 1843 the 
Liverpool Fire Prevention Act was 
passed, which had the effect of causing 
considerable improvements to be made 
in the existing warehouses, and the fire 
waste in question may also have focussed 
public opinion on the desirability of fur- 
ther facilities being provided in Liver- 
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pool for the transaction of fire insurance. 

The foregoing is a slight outline of the 
condition of affairs in Liverpool when 
the company was provisionally registered 


on the 11th of March, 1845. 


Great Demand for Shares 

The success of the Company even at 
the outset surpassed the most sanguine 
expectation of its promoters. The origi- 
nal applications for shares exceeded the 
total capital of the Company, but the 
directors appear to have acted strictly 
in accordance with the terms of the 
prospectus, as the total number of shares 
allotted up to December 31, 1845, was 
only 78,970. The registration was com- 


pleted on the 13th of June, 1845, and the 
directors announced that they were pre- 
pared to receive proposals for fire and 
life insurance. 


The First Policies 

The first fire policy was issued on 
June 14, 1845, to Thomas Berry Horsfall, 
insuring £3,000 on the contents of his 
residence in Northumberland Terrace. 

The first life policy was issued on June 
25, 1845, on the life of Percy M. Dove, 
first manager of the Company. 

Head Office 

The first offices of the Company 

formed merely a portion of the first floor 


of No. 1 Old Hall 
opened in June, 1845, 

The business of the Company devel- 
oped so quickly that it soon became ob- 
vious that larger premises would have 
to be found, and in June, 1846, the Royal 
purchased land at the corner of North 
John Street and Dale Street, and offered 
a premium for the best design for a suit- 
able building. The Company required 
only a portion of the first floor for their 
Own purposes; entered into possession 
in the early part of 1849, and still oc- 
cupies the same site. 


Street, and were 


With a rapidly growing business, the 
demand for additional accommodation 
continued to increase, so that one by one 
the tenants the 


Company the 


were until 


whole of 


displaced 
occupied the 


building. 
And Still More Accommodation 


Eventually even this did not suffice to 
meet their needs, with the result that in 
1895 the directors found themselves com- 
pelled to face the question of making 
further provision, They had previously 
acquired the site immediately adjoining 
in North John Street, Liverpool, occu- 
pied by old warehouses, and in the first 
instance it was the intention of the di- 
rectors to retain the original offices and 
extend them by erecting a suitable an- 
nex. Plans were from four 
architects carrying out this view, but it 
was found that any practicable scheme 
involved very extensive and costly struc- 
tural alterations in the old building, with 
other serious drawbacks, and, therefore, 
after mature deliberation and after care- 
fully considering all the advantages and 
disadvantages of the various courses open 


obtained 


to them, the directors resolved to erect 
an entirely new structure. Seven archi- 
tects were invited to send in designs, 
for the first three of which premiums 
were offered. Norman Shaw, R.A., was 
asked by the Company to report on the 
designs. 

Liverpool Building Operations 


for 
Present Structure Commenced 


The demolition of the old warehouses 
was begun in February, 1897, and the 
foundation stone of the south portion of 
the new building was formally laid by 
the chairman, Henry H. Hornby, on Feb- 
ruary 10, 1898. This section was com- 
pleted and in the occupation of the office 
staff and a number of tenants, by No- 
vember, 1900, the contractors then pro- 
ceeding to pull down the old premises 
and to erect in their stead the north por- 
tion of the new building. 

The following particulars of the Roy- 
al’s headquarters may be interesting: 

The style is classic, adapted to modern 
requirements. The substructure is of 
gray Aberdeen granite to a height of 
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thirty feet above the payement level, 
the superstructure being of white Port- 
land stone, roofed with green slate. To 
the Dale Street front is a gable rising 
110 feet above the pavement. 
entrance is placed in North John Street, 
and is surmounted by a tower 150 feet 
high, which forms one of the principal 
features of the design. At the south 
end is the entrance for tenants. Another 
notable feature of the building is the 
general office of the Company on the 
ground floor, from which the iron and 
masonry columns, usually so conspicuous 
in a room of such great dimensions, are 
entirely absent, the chamber being abso- 
lutely free from obstruction of any kind 
throughout its full length. This has been 
achieved by a novel principle of steel 
construction, the first and second floors 
being slung from girders which are placed 
upon the third floor, and rest upon steel 
stanchions built into the walls. 


The Board Room 

The board room is a large apartinent 
on the first floor, 44 feet long, 24 feet 6 
inches wide, and 27 feet 6 inches high. 
The walls are panelled in Italian walnut 
to a height of 19 feet from the floor, 
and from the cornice of this panelling a 
vaulted ceiling rises which is panelled 
and enriched in plaster. Suspended 
from the ceiling are three antique brass 
candelabra adapted for electric lighting. 
These candelabra are of interest, having 
been made in the town of Utrecht in 
1648-9, and bearing the arms of the 
Utrecht Province and Town. 

The exterior of the building is en- 
riched by an imposing piece of sculpture 
over the main entrance, and by a frieze 
consisting of several large sculptured 
panels, which were designed by C. J. 
Allen, sculptor, Liverpool, in conjunction 
with the architect, Mr. Doyle, and ex- 
ecuted by Mr. Allen. 

The centre panel of the three in the 
Dale Street front represents Mercury, 
the god of Commerce, causing the ele- 
ments to pour water on the flame-envel- 
oped world, with Plenty following in his 
train. The right-hand panel indicates 
the Arts—Music, Literature, 
Painting, Architecture and Sculpture. 
The left-hand panel represents the Sci- 
ences—Mathematics, Chemistry, Biology, 


Drama, 


Electricity and Engineering. 
Establishment of Agencies 

The field of the Company’s operations 
was extended slowly and cautiously. The 
first agencies established appear to have 
been at Douglas (Isle of Man), Roch- 
dale, Ormskirk, Northwich, 
Bury, and Cork. Branch offices were 
also opened at other principal business 
centers in England, and also in Scotland 
and Ireland, and to each branch a dis- 
trict was allotted, throughout which 
agencies were established in correspond- 
ence with the branch. With the close 
of the year 1845 foreign business was 
commenced, agents having been then ap- 


Chester, 


pointed at Calcutta, and in the Brazils, 
and in the following year at Batavia, 
Demerara, Manila, Singapore and in the 
then seprate colony of New Brunswick. 
Agencies in Chile and Peru were author- 
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The Head Offices of the Royal in Liverpool 


ized in 1847; in Barbados, Gothenburg 
and Sourabaya in 1848; at St. John’s, 
N. IF, in 1849; at Montreal in 1850; at 
Sydney, N. S. W., in 1851, and at Mel- 
bourne, now the headquarters of the 
Company’s business in Australasia, in 
1852. 
London Office 

The Royal entered upon its London 
career in 1846, and, commencing opera- 
tions in the very heart of commercial 
and financial London, has never had 
cause to regret the selection of its site 
in the British metropolis. Its start 
was in Lombard Street and its habitat 
today is in the same thoroughfare, one 
of the commercial world’s best known 
With its continually growing 
business the Royal has twice had to seek 


streets. 


enlarged premises, but has always re- 
mained faithful to its first love 
bard Street. 

The business of insurance has been 
associated with Lombard Street from an 
early period, as the merchants who met 


Lom- 


at the coffee houses were practically the 
founders of modern insurance. In the 
first instance it took the form of a mu- 
tual sharing of liability on vessels and 
cargoes at sea, ultimately developing into 
the business of marine insurance as now 
practiced. Soon after the great fire of 
London in 1666, the principles of insur- 
ance against risks of the sea were ap- 
plied to establish a system of insurance 
against the risk of fire, which had not 
up to that time been undertaken on any 
definite or general basis, and a number 
of fire offices were promoted, some of 
which met with considerable success. 


London Growth 

It was in this historic street, at No. 29 
(formerly known by the sign of the 
“Black Boy”), that the Royal took up 
its quarters, when it decided—following 
the formation of the Company in Liver- 
pool in 1845—to open a head office in 
London. The rapid development of the 
Royal’s business necessitated in time 
larger accommodation, and in 1863 the 
Company moved into a new building on 
the site of Nos. 27 and 28 Lombard 
Street, erected after the design of the 
late J. Belcher, who was assisted.by his 
son, John Belcher, the well-known archi- 
tect, and afterwards a member of the 
Royal Academy. Later, No. 3 Clement’s 
Lane, the home of the Bank of British 
North America, was acquired, but the 
demand for increased facilities to deal 
adequately with the continually expand- 
ing business of the Company became in 
time so imperative that in 1909 it was 
decided to acquire the adjoining prop- 
erties, Nos. 24, 25 and 26 Lombard Street, 
and upon the extended site to erect mod- 
ern offices, suitable in every way to the 
present and future London needs of the 
Company. Plans and designs having been 
obtained, the directors appointed Messrs. 
Gordon & Gunton, of London, to be the 
architects, and an imposing and _ strik- 
ing building was erected after their de- 
sign. 

Commanding Structure 

The building is a commanding and dig- 
nified structure in the Italian renais- 
sance style with something of a French 
influence in part of the design, the lower 
portion being built of gray Aberdeen 
granite with superstructure of Portland 
stone, and the roof covered with green 

od 


Westmoreland slates. The materials 
used throughout are incombustible, ren. 
dering the building as nearly fireproof 
as possible. The total frontage is about 
250 feet, of which about 100 feet faces 
Lombard Street, and the remainder ex- 
tends on either side into Clement’s [Lay 


: vane 
and Nicholas Lane, 


The entrance hall is a handsome fea- 
ture placed near the center of the main 
frontage, faced with marble, of which 
the principal effect is a combination of 
Pavanazzo and Statuary marbles, com- 
prising a lofty and well proportioned 
dome supported by pendentives and hay- 
ing balconies on each side under the 
dome with open balustrades supported 
by entablature in Statuary marble and 
pilasters of green Cipollino marble with 
bronze caps and bases. 


Three London Managers in 80 Years 


The major part of the fourth floor 
is utilized as dining rooms for the offi- 
cials and staff of the Company, accom- 
modation being provided for seating 
about 150 with the necessary large 
kitchen arrangements. 

The construction, which is on the steel 
framed principle, is cased with Portland 
cement concrete and clothed with ma- 
sonry and brickwork, had at the time 
of erection, been only sanctioned in Lon- 
don by Act of Parliament, and _ this is 
one of the first buildings thus constructed 
in the City of London, 

The first manager in London was J. B. 
Johnston, who retired in 1885, to be sue- 
ceeded by Mr. John Croft, who retired 
in 1908. The present manager, appoint- 
ed on Mr. Croft’s retirement, is Robert 
McConnell, who previous to his London 
appointment had held various responsi- 
ble positions at the head office and 
branches of the Company. A period of 
cighty years has thus seen only three 
London managers, a somewhat unique 
record, we should imagine. 


United States Appointments 


Although the American portion of this 
story is dealt with elsewhere, a few facts 
in this connection may not be out of 
place in this brief history. Early in 
1851 the board resolved that the Com- 
pany’s business should be extended to 
the United States, commencing at New 
York, and a committee of the board was 
appointed to carry this resolution into 
effect. The manager, Mr. Dove, visited 
America in that year to make necessary 
arrangements, and as a result, A. B. 
McDonald, secretary of the Knicker- 
bocker Insurance Co., was appointed as 
the Company’s agent in New York, and 
several prominent New York business 
men formed what was then styled a 
board of management or advisory com- 
mittee. Mr. McDonald continued to act 
as the Company’s representative until 
his decease in 1879, when he was suc- 
ceeded by E. F. Beddall, who was in turn 
followed by C. F. Shalleross. Walter 
Carter was appointed general attorney 
for the U. S. at New York in 1919, and 
on his taking up the position of deputy 
manager at the head office of the Com- 
pany in April, 1926, he was succeeded by 
Frederick B. Kellam. 

In 1852 agencies were established at 
Philadelphia and Cincinnati, and subse- 
quently the Company’s operations were 
extended to other important centers im 
the United States. 


Notable Fires 


Following the experience common 0 
all large commercial undertakings, the 
successful career of the Royal has not 
been free from the vicissitudes and un- 
profitable periods to which insurance 
business is from time to time subjected. 
Conflagrations, commercial depression, 
political and national feuds, and compe- 
tition are the principal causes of such 
temporary adverse results. The first fire 
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yj any magnitude in which the Royal 
yas largely involved was the historic 
went in Tooley Street, London (June, 


: sol). The Royal was interested to the 


: extent of £80,000, and this large sum was 


promptly paid, arrangements having been 


made within three days of the occur- 


‘once of the fire, to place the London 
| office in funds to meet every claim. The 


} possibility of such a conflagration had 











» curred in October, 1871. 


heen foreseen by the directorate from the 
yeriod of the foundation of the Com- 
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ROBERT McCONNELL 
London Manager, Royal 


pany, and to provide for such contin- 
gencies they had prudently built up a re- 
serve fund which was more than ade- 
quate to meet the demands made upon 
it in this case. 

The great conflagration at Chicago oc- 
The Royal’s in- 
terest was not important, although the 


\ losses of the insurance companies gen- 
' erally were enormous; but, as the whole 


(ia ica etnen ascension 


Se sks 


of the claims of the British companies 
were promptly paid in full, a great in- 
trease in their prestige and popularity 
throughout the American continent en- 
sued, in which the Royal largely partici- 
pated, 

In the fire of the following 
year, November, 1872, which caused a 
total loss of £14,000,000, the Royal did 
lot escape as at Chicago. In the burnt 
ea the Company had 179 policies in 
loree, under which it was called upon to 
bay losses aggregating nearly £200,000 


Joston 





ROYAL’S LONDON MANAGER 
Robert McConnell, London manager 
the Royal, who spent his earlier in- 
surance years with the “Caledonian” 
and the “Sun” Fire Office, entered the 
Stvice of the Royal in 1896 as head of 
the home fire department at Liverpool, 
and in 1908 was appointed to the control 
ot the London office. He was president 
1915 of the Insurance Institute of 
london and chairman in 1923 and 1924 
ot the London Salvage Corps. In 1921 
was appointed a member of the Royal 
ommission which was set up to consid- 
“ the question of Fire Brigades and 
Bee Prevention and the Reduction of 
te waste. He is honorary treasurer 
™ the Accident Offices Association and a 
"ee-president of the Chartered Insur- 
ance Institute. 





which, added to 
placed the fire 
an unfavorable 


the ordinary losses, 
account for the year in 
position. 
St. John, N. B. 
The next fire of special note was the 
St. John, N. B., conflagration of 1877, by 
which the Company lost over £75,000, but 





ROYAL’S AMALGAMATIONS 

The Royal in the course of its 
history has acquired a long list of 
companies, among which are these: 


National Fire, 1888 
Brighton and Sussex Union Fire, 
1889 

Queen, 1891 

Midland Counties, 1892 

Cumberland and Westmoreland 

Fire, 1896 
Lancashire, 1901 
Kent Fire, 1901 
United Kent Life, 1901 
Textile Mutual, 1905 
Durham & Yorkshire Fire, 1906 
Northern Accident, 1906 
Post Office Employees’ Guarantee, 
1908 

British & Foreign Marine, 1909 

British Engine, Boiler & Elec- 
trical, 1912 

Horse Carriage & General (now 
Warden), 1913 

Mutual Fire Insurance Co. 
Tasmania, 1913 

Hudson Bay Insurance Co., 1915 

Legal, 1916 

In 1919 a fusion of interests took 
place with the Liverpool & London 
& Globe. 

The Newark Fire, Capital Fire of 
Cal., American & Foreign and Brit- 
ish & Foreign Marine Ins. Co. are 
also affiliated with the Royal. 


of 











the annual fire premium income had by 
this time assumed such proportions that 
this loss was not sufficient to seriously 
affect the result of the year’ workings, 
and ‘the occurrence was merely made the 
text upon which to base, in the 1877 re- 
port, a further justification of the direc- 
tors’ policy of building up the reserves. 

Another conflagration to be mentioned 
is that which occurred in St. John’s, N. 
F., in 1892, by which the Company sus- 
tained a loss of over £100,000, and this, 
combined with the numerous fires in all 
parts of the world in that year, intensi- 
fied the unfavorable results of the 1892 
account. 

San Francisco 

The manner in which the Company 
could face a loss of £1,250,854 in the San 
Francisco conflagration of 1906 
how great is the inherent strength of the 
institution, and its immense powers of re- 
Notwithstanding this huge 
loss the accounts for the year showed a 
debit of only £412,999. The usual divi- 
dend arrangements of the Company were 
not disturbed, and as the fire account in 
the following year showed a trading sur- 
plus of £553,038, it will at once be seen 
on how firm a foundation the business 
of the Royal rests. 

The foregoing are among the most 
important of the losses which the Com- 
pany has from time to time sustained, 
and which, with the other causes pre- 
viously mentioned, have produced con- 
siderable variation in the profit ratio 
from year to year. 

Management 


There have been only five chief execu- 
tive officers at the head office during the 


shows 


cuperation. 


eighty-one years of the Company’s his- 
tory. The following comprises the names 
of those who have occupied this domi- 
nant position: 

The first manager (or, as he was pri- 
marily styled, manager, actuary and sec- 
retary) was Percy M. Dove, to whom ref- 
erence has already been made. He was 
forty-one years of age when he assumed 
the management of the Royal on its 
commencing business, a position he held 
until his death in August, 1868. 

John H. McLaren entered the Com- 
pany’s service in 1856 as assistant secre- 
tary; was promoted to the sub-manager- 
ship in 1861, and appointed manager in 
1868 on the death of Mr. Dove, which 
position he filled until his decease on No 
vember 13, 1893. 

Charles Alcock assistant 
1885 1892 
succeeded to the sub-managership in 
1893 and, in November of the same year 
became manager on the death of Mr. 
McLaren, 

George Chappell, appointed assistant 
sub-manager in 1899 and sub-manager in 
1903, succeeded to the position of man 
ager in 1911 when Mr. Alcock retired. 

J. J. Atkinson 

The present general manager, J. J. At- 
kinson, commenced his insurance career 
with the Queen Insurance Co., since 
which time he has filled many offices. 
Appointed in 1889 chief accountant at 
the Queen headquarters in London, he 
was offered two years later the position 
of assistant accountant at the head office 
of the Royal Insurance Co., where, four 
years afterwards, he became head of the 
foreign underwriting department. In 
1903 Mr. Atkinson was appointed an as- 
sistant secretary of the Royal, and in 
1911 he was promoted to the post of 
deputy manager, a position which he re 
tained until he became general manager 
in August, 1921. In the interests of the 
Royal Mr. Atkinson has traveled to 
many parts of the world, and is well 
known in insurance circles in the United 
States. 

Mr. Atkinson takes a wide interest in 
insurance affairs generally. He was 
president of the Insurance Institute of 
Liverpool (1923-24) and president of the 
Chartered Insurance Institute (1924-25). 
In the latter category it will be recol- 
lected he contributed an article to The 
Eastern Underwriter in November last 
entitled, “Vhe Chartered Insurance In 
stitute; Its Diplomas and Their Value.” 


appointed 


secretary in secretary in 





Apart from this interest in insurance 
lire Life 
Year Premiums Premiums 
ee £54,129 £2,951 
TBSO rs octet 151,773 37,819 
SO ecnes 447,271 190,810 
11 eae 722,458 242,555 
1886 ....... 955,040 248,490) 
i. re 2,051,480 432,280 
1906 . 3,431,416 687,126 
TOG. ccsieacs 4,435,636 858,409 
ji 7) ree 6,820,959 1,485,842 


education Mr. Atkinson has not been un- 
mindful of the benevolent and social as- 
pects of insurance life. So far as the 
former is concerned he actively supports 
the Insurance Clerk’s Orphanage, and in 
the latter sphere was captain of the Liv- 
erpool Banking and Insurance Golf Club 
from 1919 to 1923 inclusive, and subse- 
quently its president, a position he still 
holds. 


The Royal’s History in Figures 


The figures given above tell their own 
story. 


_The accounts of the Royal Insurance 
Co. as presented to the shareholders do 
not visualize the real Royal or its im- 
portance and its significance. 

The Liverpool & London & Globe, 
very wisely, is carried on as a separate 
entity, but if we combine the figures of 
these two huge concerns the 


totals -are 
tremendous. 





THE ROYAL’S CHAIRMEN 

No review of the history of the 
Royal could be considered complete 
that did not contain a reference to 
those gentlemen who have from 
time to time occupied the position 
of chairman of the Board of Direc- 
tors. They are as follows: 
Josias Booker: 


June, 1845, to Feb., 1849 
Charles Turner: 

Feb., 1849, to Nov., 1875 
R. Brocklebank: 

Nov., 1875, to Jan., 1892 
G. H. Horsfall: 

Jan., 1892, to June, 1892 
M. H. Maxwell: 

June, 1892, to July, 1897 
H. H. Hornby: 

July, 1897, to June, 1902 


Wm. Watson: 


June, 1902, to Oct., 1909 
John Rankin: 











Oct., 1909, to May, 1913 
H. W. Hind: 
May, 1913, to Dec., 1918 
T. Woodsend: 
Dec., 1918, to May, 1924 
W. R. Glazebrook: 
May, 1924 
Thus, operating in five  Conti- 
rents, through ten decades, through 
world-wide social, political, economic 


and industrial changes, and through the 
unparalleled upheaval and distress of the 
Great War and its aftermath, the Royal 
has pursued its purposeful way, ever 
maintaining its universal outlook, devel- 
oping its income and strengthening its 
funds. To use the words of the “Policy- 
holder” of July Ist, 1925, “It is one of 
the finest examples of enterprise and 
success that the commercial world has 
ever seen, The initial impulse was never 
lost and a sequence of the ablest mana- 
gers brought the undertaking to its 
present wonderful position. It is indeed 
uscless to attempt any forecast as to the 
future of such an enterprise.” 

It seeks to serve all who may be asso- 
c:ated with it, and it offers abundant se- 
curity to all. Indeed in concluding this 


Total Total funds at 
Income close of year 
£89,525 £218,527 
222,176 498,920 
727,192 1,253,577 
1,130,730 3,490,456 
1,435,700 5,669,439 


2,836,697 8,920,396 
1,662,805 13,512,807 
9,405,538 21,405,644 
15,849,685 32,275,208 


brief review of the company’s operations, 
the peculiar suitability of the Royal’s 
motto, “Tutum te sistam” (literally, “I 
will place thee in safety”) is suggested. 
Its adoption which dates from the in- 
corporation cf the company, is specially 
appropriate, as it is taken from the de- 
scription ©! the conflagration of Troy in 
the second book of Virgil’s “Aeneid.” 
Kiow thoroughly the intentions of the 
founders of the Royal have been ful- 
filled and realized is undeniably proved 
by the present position and resources 
of the company. 
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Royal Insurance Company 





The Royal Insurance Company en- 
tered the United States in 1851 and won 
itself a prominent position in the affec- 
tions of American men and 
property owners almost from the first. 


Its administration in this country «is 


business 





FREDERICK B. KELLAM 
U. S. General Attorney, Royal 


directed through five territorial divisions : 


New York and Middle States Depart 
ment with headquarters in New York 
City; New England Department at Bos 
ton; Western Department at Chicago; 


Southern Atlanta, and 


Pacific Coast Department at San Fran 


Department at 





cisco. A description of these depart- 
ments is printed in this article. 

On December 31, 1925, the admitted 
assets of the United States branch were 
nearly $25,000,000. The net surplus, in- 
cluding deposit capital, was more than 
$7,000,000. The income of the United 
States branch for 1925 was $17,000,000. 

The New Building 

One of the most important develop- 
nients of the Royal in this country last 
year was the purchase of property at 
William, Fulton and Ann Streets for the 
the imposing 
the United States. 
The building is being rapidly completed 


erection of one of most 


insurance homes in 
and will be a beautiful landmark entirely 
in keeping with the size and importance 
A picture of the 
new building as it will appear when fin- 


of the Royal group. 


ished is reproduced herewith. 

lor nineteen years the Royal has been 
in a large building at 84 William Street. 
The growth of the company made it nec- 
There 
was considerable satisfaction in the New 


essary to erecta larger structure. 


York insurance district when the Royal 
to build its new home in Wil- 
Street few blocks of the 
old location as this decision, along with 
that of the National Board, meant that 
the would not be 


decided 


licm within a 


insurance district 
moved to some other section of the city 
William Street 


and its surroundings will maintain a dis- 


in other words, that 


tinctly insurance atmosphere. 

A brief story of each of the five de- 
partments of the Royal in this country 
follows: 


New York Department 
of Royal Insurance Co. 


The Royal Insurance Co. commenced 
business in the United States in the 
year 1851. 


On June 1th, 1851, A. B. McDonald 
resigned the secretaryship of the Knick 
Insurance order 
the 


His title was later changed 


erbocker Company in 


to accept Metropolitan agency of 
the Royal 
to that of manager, New York Depart- 
ment, His death occurred on January 
2&th, 1879. 

Edward F. Beddall was 
manager with Mr. McDonald from July, 
1873, 1871, 


been manager of the Royal at Montreal. 


appointed 


having previously, since 
He was made sole manager in 1879 upon 
the death of Mr. McDonald and was 
also given the title of special agent for 
the United States at the same time. He 
retired from the managership in April, 
1900, when he was made general attor- 
ney for the Royal in the United States; 
president of 


the Queen Insurance Co., 


and, later, in November, 1910, became 
president of the Royal Indemnity Co. 
Mr. Beddall died December 8th, 1918. 
Cecil F. Shallcross was the third man- 
ager of the New York Department of 
the Royal, assuming these duties May 
Ist, 1900. He entered the service of the 


Royal in March, 1893; was sent to Cal- 


cutta in 1896, and was later transferred 
to New York, arriving here in January, 
1900. Mr. Shallcross resigned in 1919, 








WILLIAM MACKINTOSH 
Manager New York Department 


Frederick W. Day was appointed man- 
ager of the New York Department 


a 








Ls 


New Home of the Royal in New York 

















April 25, 1919. He entered the service 
of the company in 1881, was special 
agent for Western New York, later su- 
perintendent of agencies, second assist- 
ant manager and assistant manager. He 
died October 15, 1921. ‘ 

Frederick B. Kellam was appointed 
manager of the New York Department 
April 1, 1922. Mr. Kellam entered the 
service of the Royal in its Pacific Coast 
branch in December, 1887. He later be- 
came branch secretary and still later as- 
sistant manager of the Royal at that 
branch. On April, 1926, Mr. Kellam re- 
tired from the managership of the New 
York Department and assumed the du- 
ties of general attorney for the Royal 
for the United States. 

William Mackintosh was appointed 
manager of the New York Department 
April 1, 1926. Mr. Mackintosh entered 
the service of the company in Aberdeen, 
Scotland, in 1896, and later served the 





company in Ireland, returning to Ab 
deen as manager, from which place 
came directly to the New York office 
1912, being appointed secretary of t 
Royal Insurance Co. and the Royal | 
demnity Co. in October, 1913, and 
sistant manager of the New York D 
partment April 25, 1919. 

After having offices at No. 56, No. 
and Nos. 41 and 43 Wall Street, t 
Royal in 1884 purchased the building 
No. 50 Wall Street, at which location 
remained until May 1, 1907, when it to 
formal possession of 
termed “its elegant commodit 
building at the northeast corner 
Maiden Lane and William Stree 
Quite recently the Company sold t 
last mentioned building, and intends 
move into a handsome new structure 
the corner of William and Full 
Streets, which will be ready for oc 
pancy in the early part of the year 19 
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New England Department 
of Royal Insurance Co, 


The New England department of the 
Royal Insurance Co. is managed by Field 
& Cowles, one of the largest and most 
important insurance firms in the coun- 
try. The firm is fifty-eight years old, 
having its foundation in the organiza- 
tion of Foster & Cole in an upstairs 
office at 27 State Street, Boston, in 1868. 
The men who started it were George E. 
Foster and Charles H. Cole, who had 
been clerks in other insurance offices. 
Foster & Cole moved from 27 State 
Street to 53 Devonshire Street in 1870. 

At the time of the Boston conflagra- 
tion in 1872 they were representing the 
Royal and two other companies. The 
fact that the Royal and the other two 
companies paid the Boston losses dollar 
for dollar gave Foster & Cole a splendid 
reputation in Boston. 

Chirles H. Cole withdrew from the 
firm in 1873. Gideon Scull, who had 
held some proprietary intere st, then be- 
came a member of the new firm of Fos- 
ter & Scull, which continued until 1881. 
George Foster died in the latter year 
and Frederick Bradley, who had been a 
clerk in the office since its beginning, 
was made a member of the succeeding 


firm of Scull & Bradley. 
Became Field & Cowles in 1897 


By this time the firm had made big 
progress, and Scull & Bradley continued 
diligent and successful in its behalf until 
the year 1892, when Mr. Bradley passed 
away. Scull & Field followed that year 
by the admission of George P. Field, 
and when Gideon Scull retired in 1897 
the firm became Field & Cowles by the 
admission of E. B. Cowles. 

Both of the men from whom the firm 
takes its present name were New Eng- 
land trained in the insurance business. 
George P. Field, who died in August, 
1910, had been in local agencies in Bel- 
fast and Bangor, Me., when he became 
secretary of the First National Fire of 
Worcester. Removing in 1873 to Bos- 
ton he became successively special agent, 
general agent and_= superintendent of 
agencies under Foster & Scull, likewise 
one of the new organizers and one of 
the early presidents of the New England 
Insurance Exchange. FE. B. Cowles, who 
died in April, 1913, had been, in turn, 
secretary of the Home Insurance Co. 
of New Haven, New England general 
agent of a Philadelphia company, and 
secretary and manager of the Meriden 
Fire of Meriden, Conn., from 1872 until 
1892, when Scull & Field appointed him 





assistant manager of their general agen- 
cy department. 

Herbert Damon, the present head of 
the firm of Field & Cowles, has been 
manager of its extensive marine depart- 
ment for thirty years and was admitted 
to partnership in 1903. Partners admit- 
ted in July, 1910, were J. A. Jennings, 
local manager, and George Nieley, special 
agent, both of whom had then been with 


GEORGE NEILEY 
Of Field & Cowles, New England 


Managers 


the office a quarter century. Mr. Jen- 
nings died in August, 1913, and in Oc- 
tober, 1913, John J. Cornish, Thomas R. 
Young, Henry L. Hiscock and Harry I. 
Damon were also made partners. 
Present Members of Field & Cowles 
Field & Cowles (then Scull & Brad- 
ley) removed from 53 Devonshire Street 
to 85 Water Street, their present loca- 
tion, in 1888. They required larger quar- 
ters then, and require very much larger 
now, with some 225 ‘persons occupying 
four floors and a basement. The pres- 
ent members of the firm are. Herbert 
Damon, George Neiley, John J. Cornish, 
Thomas R. Young, Harry F. Damon and 
F. M. Johnson, each of whom knows the 
insurance business through and through. 


Western Department 
of Royal Insurance Co. 


The Royal Insurance Co. began doing 
business in the West within a year after 
it had entered the United States. The 
company first opened an office in Cin- 
cinnati in 1852 and placed it in charge 
of Dr. John S. Law, the first of a family 
which has served the Royal most loyally 
for three generations. Dr. John S. Law 

was grandfather of the present manager 
of the Western department, Elwin W. 
Law. The Cincinnati office grew into 
the Central department, covering the 
States of Ohio and Indiana. While still 
a young man, Dr. Law’s son, John H. 
Law, went into business with his father, 
and upon the death of his father suc- 
ceeded to the management of the Cen- 


tral department. 

He later associated with him two of 
his brothers, George W. Law (father of 
the present manager) and Charles H. 
Law, under the firm style of John H. 
Law & Brothers. 


Combines Departments 


After the Central department had been 
in operation for sometime, the company 
opened the Western department at Chi- 
cago for twelve states of the middle 
west under the management of Charles 
H. Case. Mr. Case was later succeeded 
by E. L. Allen as manager, and when 
the latter, in 1895, accepted the position 
of president of the German-American 


Insurance Co. of New York, 
decided to combine the Central and 
Western departments, which was done 
by removing the general agency former- 
ly at Cincinnati, to Chicago, where it 
was operated for fourteen states under 
the management of Law Brothers, con- 
sisting of John Hugh Law and George 
Wallace Law. ‘The management was 
continued under this style until the re- 
tirement of John H. Law, after sixty 
years in the service of the Royal, his 
remaining years being passed at his 
country home in Florida, while George 
W_ Law continued at Chicago as sole 
manager of the Western department. 

In May, 1910, Elwin W. Law entered 
the employ of the company as a clerk 
in the underwriting department and af- 
ter filling various positions was, in 1916, 
given the office of underwriting super- 
visor, which he retained until June, 1917, 
at which time he volunteered for service 
with the A. EF. F. forces and was sent 
overseas. Returning after the close of 
the war, he was in 1919 appointed as 
assistant manager. In 1921 he was ad- 
vanced to the position of associate man- 
ager and in March, 1922, upon the pass- 
ing away of his father, George Wallace 
Law was appointed manager of the west- 
ern department. 


the Royal 











ELWIN W. LAW 


Manager Western Department 


Southern Department 
of Royal Insurance Co 


The Southern department of the Royal 
had its inception with the appointment 
of John Barbee, of Louisville, as “Agent 
to the Royal Insurance Company,” in 
August, 1869. Mr. Barbee operated 
chiefly in Louisville, with sub-agencies at 
various points in Kentucky. 

In 1871 Mr. Barbee took John B. Cas- 
tleman into partnership and the firm 
name was changed to Barbee & Castle- 
man. A new commission of authority 
was granted, vesting them with the title 
of “Managers,” and their territory en- 


larged to include two or three other 
states in addition to Kentucky. Other 


states were added from time to time. 

Mr. Barbee died in 1889, and General 
Castleman became sole manager of the 
department, — however, the firm 
name of Barbee & Castleman. 

General Castleman was retired in 1902, 
and was succeeded by Milton Dargan, 
the present manager. The Southern 
headquarters of the company were at 
that time removed from Louisville to 
Atlanta, where they have since been 
maintained. The Department now em- 
braces the states of Alabama, Arkansas, 
Florida, Georgia, Kentucky, Louisiana, 
Mississippi, North Carolina, Oklahoma, 
South Carolina, Tennessee, Texas and 
Virginia. 

The Southern department of the com- 
pany has prospered and made fine prog- 
ress despite the number of conflagra- 
tions in the South during the last twen- 
ty years. Since Mr. Dargan became 
manager there have been the following 
unusually large fires in the Southern ter- 
ritory: 1905—Hot Springs, Ark., con- 
flagration extending over 27 blocks; 1905 
—New Orleans, La., entire dock prop- 
erty of Illinois Central Railway de- 
stroyed; 1910—Lake Charles, La., 20 
blocks; 1912—Houston, Tex.; 1913—Hot 
Springs, Ark., 518 buildings; 1916—In 
March the conflagrations at Augusta, 
Ga., Nashville, Tenn., and Paris, Tex., 
within the space of two days; 1917—At- 
lanta, Ga., conflagration of May 21; 
1926—Newport, Ark., conflagration of 
March 1 

Mr. Dargan received his education at 
Furman University, Greenville, S. C., and 
at the United States Naval Academy at 
Annapolis. Immediately after leaving 
Annapolis he went into the fire insur- 
ance business at Dallas, Tex., as a clerk 


in the office of Dargan & Trezevai 
Later, he traveled as a special agent f 
Dargan & Trezevant, and in 1887 w 
made secretary of the Association 
Fire Underwriters for Texas, with hea 
quarters at Houston. When that orgat 


zation was disbanded in 1889 he becar 





MILTON DARGAN 
Manager Southern Department 


special agent and adjuster for the Qu 
of Liverpool covering the states of T 
as and Arkansas and the immediate 
cinity, and in 1894 assumed the mana 
ment of the Southern department of 
Lancashire. In July, 1900, he was 

pointed manager of the Eastern Dep: 
ment of the Lancashire, with headqt 
ters in New York, in addition to 


Southern department, which had b 
consolidated with the New York of 


In this office he continued until 1 
when the Lancashire was reinsured, 
in 1902 was appointed to his present 
sition. He is also a director of the k« 
Indemnity of New York. 

Mr. Dargan served as president of 
Southeastern Underwriters’ Associa! 


in 1907-8. 
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Pacific Coast Department 
of Royal Insurance Co. 


The Royal Insurance Company has 
been an important factor in fire insur- 
ance on the Pacific Coast for many 
decades, its first agency having been es- 
tablished there in 1853. 

No account of. the company’s activi- 
ties on the Coast would be complete 
without some emphasis on the splendid 
manner in which it met its obligations 
following the conflagration of 
April, 1906. 
factory adjustments of companies such 


bred 


throughout the business world and gave 


great 


It was the broad and satis- 


as the Royal which confidence 





H. R. BURKE 


courage to the people of San Francisco 
in the dark days of their calamity. In 
fact, the elementary functions of fire in 
surance were never set forth with great- 
er clarity and precision than hy the 
Royal’s method of procedure in dealing 
with its losses in this tremendous fire, 
which has been described as follows: | 

‘From the time of its organization it 
had been the never changing policy of 
the company yearly to lay aside a sub- 
stantial part of its premium receipts de- 


world. These sums formed its fire re- 
serve fund and, as is implied by the term, 
were held in reserve for unusual occur- 
rences such as the burning of a great 
city. This policy and the continued rec- 
ognition of the principle that fire insur- 
ance should insure against great confla- 
vrations as well as against ordinary fires 
enabled the directors of the company to 
instruct its manager in San Francisco 
‘that all claims be dealt with in exactly 
the same manner as we deal with a loss 
where a single risk only is involved, and 
that the same proofs be required and the 
same investigations be made by trained 
adjusters or other experts and_ the 
amount of actual loss ascertained in ac- 
cordance with the usual procedure, and 
when these formalities are completed we 
will pay as cheerfully as is our custom.’” 

The late Rolla V. Watt, who became 
inanager of the Pacific Coast department 
of the Royal, and who was such an im- 
portant figure on the Coast, appeared on 
the Royal’s horizon in 1894 when by the 
retirement of Edwin W. Carpenter as 
agent in San Francisco, Mr. Watt was 
appointed to succeed him. At that time 
its Coast business was largely confined 
to California, but upon the completion 
of transcontinental railroads, operations 
were extended until the company was 
well planted all through the territory. 

H. R. Burke Manager 

Following the death of Rolla V. Watt, 
H. R. Burke was appointed manager, 
after having served the Royal for thir- 
ty-three years. He had traveled the ter- 
ritory extensively and is said to have 
personal acquaintance with thousands of 
agents on the Coast. 

Jorn in Wisconsin, Mr. Burke became 
a local agent in Wausau. Upon moving 
to the Coast he went into agency work 
in Seattle in 1891 and was appointed 
Washington state agent for the com- 
pany. In 1893 he went with the Royal 
as a special agent, having Washington, 
Oregon, Idaho and Montana. Later he 
traveled in Arizona, New Mexico and 
California. In 1918 he was advanced to 
the position of assistant manager of the 
Pacific Coast department, at which 
time he had been with the Royal a quar- 
ter of a century. 

In May, 1897, a building was purchased 
by the company, which later was de- 
stroyed in the 1906 conflagration. In 
1908 the company moved into a very 
attractive eleven-story building which it 
erected. The building is one of the show 
structures in the business district of San 
rancisco. 


The Royal Indemnity 





In America the Royal’s casualty busi- 
ness has’ developed through a separate 
corporation—the Royal Indemnity Com- 
pany, which was incorporated in Sep- 
tember, 1910, and commenced business 
in Kebruary, 1911. 

The company has been well managed 














M. E. JEWETT 


and its growth in healthy directions has 
been consistent. 

At the end of last year the admitted 
assets of the Royal Indemnity were $23,- 
122,000. It now has a surplus over all 
liabilities of $5,881,000. 

The president of the Royal Indemnity 
is M. EK. Jewett, who entered its service 
as resident assistant secretary of the 
Kastern department. 

In 1922 interests identified with the 
Royal: Indemnity organized a= running 
mate for that company, the Eagle In- 
demnity Company. At the end of 1925 
the Eagle Indemnity had total admitted 
assets of more than $4,000,000. 





“The Red Shield” 
By A. C. Blackall 














When I was asked by The Eastern 
Underwriter to send some interesting 
and intimate particulars about the Royal 





rived from its agencies throughout the 


Original Prospectus of 


Among the most interesting docu- 
ments at the Head Office of fie” Royal 
is the original prospectus of*the com- 
pany. A copy of it is reproduced here- 
with: 


(Registered provisionally, pursuant to 
7&8 Vic. c. 110. 

(Capital £2,000,000 in 100,000 shares of 
£20 each.) 

Provisional Committee 
James Lawrence, Esq., Mayor 

Josias Booker 
H. J. Sanderson 
Charles Turner 
Edmund ‘Molyneux 
T. B. Horsfall 
James Pownall 
William Jones 
Geo. Johnson Wainwright 
Thomas Bouch 
Henry Moore 


Robert Dudgeon 
k. S. Henderson 
Henry Killick 

Rk. Brodhurst Hill 
Francis Maxwell 
Archibald Sinclair 
Thomas Lee 
William Blain 
Richard Harbord 
David Cannon 
Robert McAndrew 
Thomas Dover 
Samuel Holme 


The advantages derivable to a commer- 
cial and populous town like Liverpool, 
from the establishment of an Insurance 
Company, composed of an extensive local 
proprietary mutually interested in its 
welfare and success, will be readily un- 
derstood and appreciated by the public, 
without comment, especially at the pres- 

ent time. 


Royal 


For this object, and to meet the in- 
creasing demands and the wishes of a 
large and influential body of merchants, 
brokers and owners of property in the 
town of Liverpool and neighborhood, it 
is proposed to found a Joint Stock Fire 
and Life Insurance Association, under 
the provisions of the recent Act of Par- 
liament, for the regulation of Joint Stock 
Companies. 

A Deed of Settlement of the Company 
will be prepared embracing all needful 
and necessary clauses in connection with 
that Act, to secure as well the permanent 
interests of the Proprietors as of the 
Public. 

The Act of Parliament for the regis- 
tration of Insurance Companies does not 
allow more than Ten Shillings for One 
Hundred Pounds of Capital to be called, 
until the full registration of the Com- 
pany. A deposit therefore, of Two Shill- 

(Continued on Page 25) 





I felt that a request was made of me 
to deal with one of my very oldest 
friends, for | well remember the Royal 
from my very earliest schoolboy days. 
The Red Shield of the Royal has 
always occupied a foremost position in 
“the mind’s eye of my _ recollections,” 
and no matter what part of the world | 
may have traveled—and I have been in 
most lands—I have always found the 
Royal has been there before me, and its 
sign has always greeted me as an old 
friend away from home. 


My first introduction to the Royal 
now, alas! close on half a century ago 
was when I was taken by mother to or- 
der some coal. My uncle ran an ex- 
tensive coal yard on the banks of a 
canal, He also transacted a considera- 
ble insurance business. He always has 
numerous barges tied up to his wharf 
and ! remember that while my mother 
was transacting her business, climbing 
on to one of the barges. When | was 
discovered after a considerable hunt (I 
really think they had ideas of dragging 
the canal), I was by no means the clean 
little boy I had been before my voyave 
of discovery commenced. | was taken 
into my uncle’s office on the wharf 
washed, and [| well remember a lecture 
that was administered on what happened 
to naughty boys who ran away from 
their good mothers and uncles directly 
their backs were turned. All the tine 
the exhortation was being pronounced 
my eyer were wandering round — the 
office, and finally rested upon a small 
pile of little books, a little red shield 
ou which immediately appealed to my 
susceptible nature, ~ 


“What are those, uncle?” | 


i. asked, 
pointing to them, 


“Those are insurance diaries, my boy,” 
he replied. ‘ 

“And what is a diary, and what is in- 
surance ?” was my next question. 

I remember some explanation was 
made, but beyond introducing the words 
“msurance” and “diary” into my then 
very limited vocabulary, not much of 
the dissertation took any lasting place 
in my mind, 


But what really did bring insurance 
prominently before me was the fact that 
my uncle presented me with one of the 
diaries with the little red shield on it, 
and told me that it was a present from 
one of the best insurance companies in 
the world, and not from him. 


Asked to Retain Possession 

He counselled me to keep it and treas- 
ure it and when old enough to under- 
stand it to read it. (1 was then only 
just commencing the three R’s.) : 

The book with the little red shield 
must have been in my _ possession for 
quite a day or two before it came into 
use. I was so awestruck by its—to my 
then small mind—beauty and grandeur 
that in order to keep it clean I care- 
fully wrapped it up in my pocket hand- 
kerchief, which probably had far less 
beneficial results than were so piously 
intended. 

Finally temptation became too strong, 
and I commenced making entries in my 
diary. 

When my uncle came round to see us 
a few days later, he discovered me en- 
deavoring to hide my diary, for I was 
afraid’ of a scolding from him. However, 
he was in a good temper and only asked 
what I was so busy entering in my 
treasure. I was made to disclose my 
handiwork, and instead of getting hauled 
over the coals, my uncle remarked to 
my mother—sarcastically, I suppose: 
“That boy will become a great author 
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when he grows up.” Possibly this was 
said to please my mother, but as @ 
prophet—in this respect, at any rate— 
my uncle must be written down a fail- 
ure. 

Later on he gave me quite a number 
of these diaries, all with the little red 
shield. 

Royal Impression Never Faded 


One other thing I remember about the 
book with the little red shield. My un- 
cle had long given up his coal and in- 
surance business and acquired consid- 
erable property. On going into his of- 
fice one day I discovered him making 
entries in a considerable larger diary, but 
it still had the familiar little red shield 
on it. I reminded him of how he had 
given me my first diary and how I had 
treasured it. He remembered it all and 
said that it was because I| had so fixed 
it in his mind that he always used one 
specially to keep a tab on all his in- 
surances, all of which he told me were 
with the Royal. Another reason he said 
he was converted to the book with the 
little red shield outside was because it 
was so easy to find among a lot, the 
device and coloring were so distinctive. 





Royal Prospectus 


(Continued from Page 21) 
ings per Share can only be received on 
the allotment. 

A call of Eighteen Shillings per share 
will be made on the complete registra- 
tion of the Company, and a further call 
of One Pound at the expiration of two 
months. 

Persons desirous ot becoming Sub- 
scribers will please apply, by letter, to 
Mr. Booker, Solicitor, 46 Castle Street, 
Liverpool. 

A preference will be given to parties 
effecting Insurance with the Company. 
FORM OF APPLICATION 
To the Provisional Managing Directors 
of the Royal Insurance Company 

1 request you will allot me 
Shares in the Royal Insurance Company, 
and | undertake to accept that or any 
less number, pay the Deposit thereon, 
and execute the Deed of Settlement 
when requested. 

Dated this day of March, 1845. 

INDE che ec eeerenneedaeae ts Pre 
Profession or Busitiess... .......<.00. 
IRCSHOOMEES. iis cdi ncwes ss veleveceanceses 

This advertisement is repeated in the 
issue of March 27, 1845, with the addi- 
tion: 

With reference to the above Com- 

pany, no application for Shares can 

be received after the 29th inst. 

Liverpool, 24th March, 1845. 

S. Booker. 
First Advertisement 

The subscription evidently proved sat- 
isfactory, for the following advertise- 
ment appeared in the “Mercury” of 30th 
May, 1845, and in “Gore's Advertiser,” 
of 29th May, 1845: 

‘THE 

ROYAL INSURANCE COMPANY 
Notice—The Deed of Incorporation of 

this Company will lie for signature at 

the Company’s Office, 1, Oldhall Street. 
on and after Monday, second day of 

June next. 

A call of 18s. per share is hereby 
made, and the subscribers are required 
to pay the same at the Royal Bank of 
Liverpool on Monday, the ninth day of 
June next. 

By order of the Board, 
Thos. Gray, Assistant Secretary. 
1, Oldhall Street, 24th May, 1845. 











Proper Lightning Rod 
Installation On Farms 





WORK OF LABORATORIES TOLD 





Their Master Label Program Described; 
Work Has Wide Scope 
Of Efficiency 


By W. J. Alcock 
Inspection Engineer, Underwriter 
Laboratories 
Most farmers have been approached by 
lightning rod salesmen and in the minds 
of many there has been to a certain ex- 





tent a question as to the real value of 
lightning protection. The farmer, above 
all others, needs to give special attention 
to the reduction of fire hazards and the 
This is 
first 


adoption of protective methods. 
true for several reasons. In_ the 
place his house, barn and outstanding 
buildings are usually constructed of com- 
bustible materials and being more or less 
isolated are particularly subjected to 
lightning strokes. His barns are gener- 
ally crammed with hay, straw and feed, 
all of which are fuel for a lightning 
stroke, Last, but by no means least, he is 
nearly always beyond the reach of or- 
ganized fire protection. Lightning rods 
as well as other fire precautions ought 
to be an integral part of the original 
plan of a farmstead. 

Electrical authorities for many years, 
when expressing their opinion as to the 
efficiency of lightning rods, have invari- 
ably stated “Lightning rods of the prop- 
er size and material will protect if prop- 
erly installed.” Realizing the need of a 
plan whereby the farmer may know 
when he is getting proper lightning rods 
correctly installed, Underwriters’ Labor- 
atories, with the co-operation of the 
Lightning Rod manufacturers, estab- 
lished and now operates successfully an 
inspection program for both materials 
and installations. The most important 
point in this program is the effectiveness 
of the supervisory installation inspec- 
tions by Underwriters’ Laboratories’ In- 
gineers. This practice tends to elimi- 
nate the danger of having poor light- 
ning rod materials installed by incompe- 
tent persons who frame their own in- 
stallation rules which are usually very 
elastic. 

What the Master Label Service Is 

Underwriters’ Laboratories Master 
Label Service Program is essentially as 
follows: Subscribers to the service are 
manufacturers of equipment who have 
submitted their materials for preliminary 
detailed examination and inspection, and 
whose materials have been found to com- 
ply with the standard by such inspection. 

Frequent and regular inspections are 
conducted at the factories where the ma- 
terials are made for the purpose of 


checking the construction details of the_ 


current production. As evidence of this 
inspection the manufacturers are per- 
mitted to label reels or boxes of cable 
or section rods with an inspection mani- 
fest or label furnished by Underwriters’ 
Laboratories. 

In order to properly supervise the most 
important feature of lightning rod work; 
namely, the installation, a system is in 
operation whereby the manufacturer is 
responsible to Underwriters’ Labora- 
tories for the correctness of installation 
of labeled material. Under this system 
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A Strong Company. 
Over Sixty Years in 
Business. Liberal as 
to Contract, Safe and 
Secure in Every Way 





the manufacturer is supplied with instal- 
lation report forms, which he in turn 
furnishes to his agents and _ installers. 
They in turn fill them out in detail upon 
completion of each installation, obtain 
the signature of the property owner and 
forward the report to Underwriters’ La- 
boratories. If they are found, to be ac- 
ceptable, a master label, serially num- 
bered, bearing the date of installation, 
is furnished to the manufacturer for 
transmittal to the property owner for 
attachment to the building protected by 
the installation described in the report 
on file. This label serves as a perma- 
nent identification of the equipment and 
is evidence that it has been installed 
under the standard of Underwriters’ La- 
boratories. 
Field Inspection Force 


In order to maintain the integrity of 
the Master Label and Label Service pro- 
grams, Underwriters’ Laboratories oper- 
ates a field inspection force, the duty of 
which is to countercheck inspections of 
the material and installations in the field 
that have been issued master labels. De- 
fects are reported to manufacturers im- 
mediately and they are required to make 
necessary corrections. Failure to prompt- 
ly correct an installation reported as be- 
ing defective results in the removal of 
the Master Label therefrom. 

\ leading insurance manager com- 
mented on the Underwriters’ Labora- 
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tories’ inspection program as follows: 
“What is declared to be the greatest 
move in the history of lightning rods 
has been made by Underwriters’ Labora- 
tories in its decision to extend in its 
scope of its work to cover a strict field 
inspection of all labeled rod installations 
in addition to the factory service that 
has been given for some time. The plan 
assures the use of standard rods with 
proper installation and thus practically 
eliminates the number of losses from 
improper installation methods previously 
practiced.” : 

The Master Label Service Program is 
now in its fourth season of operation. 
During this period master labels have 
been attached to over 15,000 properly 
rodded buildings and not a single loss or 
damage to a structure so labeled has 
been reported. Underwriters’ Labora- 
tories field inspectors have travelled by 
automobile from Montana to Nova 
Scotia counterchecking master labeled 
installations. All features at variance to 
the adopted standard have been reported 
and corrected. The field inspection plan 
is designed to countercheck a percentage 
of each manufacturer’s work and it is 
apparent that the venture in this field 
has passed well out of the experimental 
stage and that it has established a means 
with which to combat lightning losses 
and assure protection to life and prop- 
erty from lightning. 
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Queries and Answers 
For the Auto Agent 


QUESTIONS HE MAY BE ASKED 


Boston and Old Colony Prepare List of 
Facts Agents Should Have 
Ready Immediately 
Local agents handling automobile in- 
surance should be prepared to answer a 
host of questions about the technical 
features of automobile insurance policies. 
Often agents are asked to explain clauses 
and coverages and unless well prepared 
to do so the insurance is likely to be 
placed with some company representa- 
tive who can give the answers sought 
without taking time out to study a man- 
ual. The Boston and Old Colony com- 
panies of Boston have prepared a set 
of questions and answers which they 
have published in their company publi- 
cation, “The Accelerator.” Some of these 

questions and answers follow: 


What are the limits of the company’s 
liability ? 

The company is not liable beyond the 
actual cash value of the automobile at 
the time any loss or damage occurs. The 
loss or damaye shall be ascertained or 
estimated accordingly, with proper de- 
duction for depreciation however caused 
(and without compensation for the loss 
of use of the property), and shall in no 
event exceed what it would cost to re- 
pair or replace the automobile or such 
parts thereof as may be damaged with 
other of like kind and quality. The es- 
timate of loss shall be made by the as- 
sured and the company, or if they dif- 
fer, then by appraisal. 


What warranties does the assured give 
when applying for the insurance? 

The assured gives his occupation or 
business, employer’s name and address, 
the description of the automobile in- 
sured, the facts with respect to the pur- 
chase of same, the uses to which it is 
and will be put, and the place where it 
is ustially kept. 


What property is excluded from the 
coverage? 

The company is not liable for loss or 
damage to robes, wearing apparel, per- 
sonal effects, or extra bodies. 


Is loss or damage caused by war or 
riot covered under the policy? 

Such loss is excluded as is loss due to 
military, naval or usurped power, or by 
order of any civil authority. 


How does other insurance affect the 
validity of the’ policy? 

No recovery shall be had under the 
policy if at the time a loss occurs there 
be any other insurance, whether such 
other insurance be valid and/or collect- 
able or not, covering such loss, which 
would attach if this insurance had not 
been effected. 

How may the policy be cancelled? 

The policy may be cancelled at any 
time at the request of the assured, in 
which case the company shall, upon de- 
mand and surrender of the policy, re- 
fund the excess of paid premium above 
the customary short rate premium for 
the expired term. The policy may be 
cancelled at any time by the company 
by giving the assured a five days’ writ- 
ten notice of cancellation with or with- 
out tender of the excess premium above 
the pro-rata premium for the expired 
term, which excess if not tendered shall 
be refunded on demand. Notice of can- 
cellation shall state that the return pre- 
mium may be had on demand if it is not 
actually tendered. Notice of cancella- 
tion mailed to the address of the as- 
sured shall be considered sufficient. 


Who takes damaged or recovered 
property? 

The company has the option of tak- 
ing all or part of any property at the 
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appraised value, but there can be no 
abandonment of it to the company. 
Where theft is insured against the com- 
pany may return a_ stolen automobile 
with compensation for physical damage, 
at any time before actual payment has 
been made under the policy. 


Does the renting of the automobile 
void the policy? 

Yes, unless permission is endorsed on 
the policy. 


What is meant by the term “noon” in 
the policy? 

The word “noon” means noon of the 
standard time at the place where the 
contract was made. 


How do concealments or misrepresen- 
tations by the assured affect the validity 
of the policy? 

The entire policy shall be void if the 
assured has concealed or misrepresented 
any material fact or circumstance con- 
cerning the insurance or the subject 
thereof: or in case of any fraud, at- 
tempted fraud, or false swearing by the 
assured touching any matter relating to 
the insurance or the subject thereof, 
whether before or after a loss. 


How important is the question of title 
and ownership? 

The policy is void if it is shown that 
the interest of the assured in the auto- 
mobile insured is other than uncondi- 
tional and sole lawful ownershin. Un- 
less otherwise provided in writing and 
added to the pclicy, the company is not 
liable for loss or damage to any property 
insured while encumbered by a lien or 
mortgage. 


If there is a change of interest must 
it be called to the attention of the com- 
pany? 

Yes. 

Is the use of the automobile limited 
by the policy? 

Unless permission by endorsement is 
given the company is not liable for loss 


_or damage while the automobile is fre- 


quently used as a public conveyance for 
carrying passengers for compensation, 
rented under contract or leased or in 
any race or speed contest. If accidental 
collision or upset is covered, the com- 
pany shall not be lisble for loss or dam- 
age while the ear is being onerated hv 
any person under the age limit fixed by 
law, or in any event under the age of 
sixteen years, 





NEW U. & O. VOLUME 


A new book on “Consequential Toss,” 
dealing with the intricacies of use and 
occupancy and profits insurance from the 
sritish viewpoint. has just been written 
by R. M. F. Huddeart. and published by 
the “Post Magazine,” 9 St. Andrew 
Street, Holborn Cirens E.C. 4. London. 
The cost is three shillings cight pence, 
post free in England. 

AGENCY CHANGES HANDS 

Following the death of Fred Moomau, 
former owner of the Moomau Insurance 
Agency at Middletown, Ky., the busi- 
ness has been sold to H. F. Hambright 
and R. I’, Judy, who have organized the 
Tri-State Insurance & Realty Company, 
which will operate the business. 


a a 


MICHIGAN INSURANCE DAY 

August 14 will be a big day for Up- 
per Peninsula insurance men, it is prom- 
ised by those planning for the annual 
mid-summer Upper Peninsula Insurance 
Day, to be held this year at Nightingale 
Pavilion, four miles from Iron Mountain, 
Michigan. Headed by Commissioner 
Leonhard T. Hands, the speaker list for 
the occasion is a long one. 





EXAMINING HAMPTON ROADS 

The Virginia department is examining 
the Hampton Roads Fire & Marine of 
Norfolk. 











Keep thy shop and thy shop will keep thee. 
Light gains will make heavy purses. 


—George Chapman. 


HOUGHTFUL considerate 
and prompt attention to the 
interests of its agents and policy- 
holders through a capable field 
staff backed by sympathetic and 
alert attention from its officials 
whose aim is to promote mutual 
confidence through contact and 
cooperation. 


London & Srottish Assurance 


Corporation, Ltd. 
London, England 


United States Branch 
135 William Street, New York 
HORATIO N. KELSEY, Manager 
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Government Confab 
Over Earthquakes Held 


VOLCANO SURVEY REPORT MADE 


Bearing On Insurance Shown; Few Re- 
liable Statistics So Far to Guide 
Companies; More Coming 








A review of the Government Volcano 
Service says, among other things: 

“Dr. T. A. Jaggar, Government vol- 
canologist, and director of the Hawaiian 
Volcano Observatory of the Geological 
Survey, Department of the Interior, has 
left Washington for the Pacific Coast 
after a series of conferences with Gov- 
ernment officials on the work the survey 
is doing in measuring and recording the 
play of active volcanoes. 

Plans for new work of observation to 
be undertaken by the Geological Survey 
in California and Alaska, it was stated, 
on July 21, by officials of the Survey, 
may have far-reaching effects on insur- 
ance and mining. 

The primary function of the “volcano 
observatory,” it was declared, is to know 
always what is going on underground. 

“Every second and minute and hour 
contains some precious message for the 
thermometer, or chemical testing vial, or 
delicate pendulum or level bubble,” it was 
said. “These messages are echoes from 
the retreat of the last eruption and 
earthquake or the hoofbeats of the ad- 
vancing cavalry of the next.” 

From volcano-earthquakes science 
reaches out to all earthquakes, just as 
from the northern volcanoes of Cali- 
fornia, geology reaches across country 
to the extinct volcanoes and dangerous 
earthquake lands of San Francisco Bay. 
Insurance companies and public utilities 
have every reason to be _ interested. 
Automobile highways, pipe lines, power 
lines, hydroelectric plants, oil supplies, 
water supplies, harbor construction, com- 
munication systems, railways, omnibus 
ways, bridges, mining enterprises, and 
oil borings are harnessing the land with 
continuous lines where breaks are fatal. 

The pioneer had only a single rude 
trail; the corporation has interlacing 
wires and pipes and tracks and roads. 
The pioneer had a village; the corpora- 
tion has a gigantic congested and naph- 
tha-soaked city. The pioneer had a 
horse; the corporation has a million pri- 
vate locomotives shooting over all the 
roads of the State. 

The pioneer government had a pony 
express; the corporate government has 
railway, telegraph, air mail, express, wire- 
less, parcel post, rural free delivery, post- 
road automobiles, telephone, wireless 
telephone, army strategy, shipping serv- 
ice, interstate commerce control, irriga- 
tion systems, aerial fire wardens, park 
systems, control of broadcasting, polic- 
ing, naval oil reserves and a hundred 
other ramifications of transport, commu- 
nication and Federal and State admin- 
istration. To all-of these the land is 
stable, immovable, basis for engineering 
harness. But the engineers discover that 
the land is unstable, fickle, tremulous 
and dangerous. 

Accordingly there has grown up the 
science called “geophysics,” now in its 
infancy. The volcano service of the 
Geological Survey is one more link in 
the chain to study the instability of the 
land, very tardily, by way of assistance 
to the engineers, the landholders and 
the governments. A commercial link in 
the chain is insurance. “Earthquake in- 
surance” has been devised, also very 
tardily, without any reliable statistics to 
stand upon. All plans for creating per- 
manent observatories are designed to 
build up sound statistics in the future. 
This work deserves the support of all 
Americans, for the Tokyo, San Francis- 
co, Montana, Quebec and Santa Barbara 
disasters have shown us what to expect 
as the land becomes super-harnessed 
with engineering enterprise. Even far- 
distant Hawaii and Alaska acquire new 
interest when we realize that they are 
Precious, not only for sugar and gold, 
ut for what they may teach of the 
living hot interior of the earth. 


NEW FIRE TESTING DEVICE 





Made to Test Fire Resistance Building 
Walls and Pressure; Perfected by 
Chicago Underwriters’ Laboratories 


The Chicago Underwriters’ Laborator- 
ies have perfected a new type of ap- 
paratus to test the fire resistance of 
building walls and their stability under 


pressure, at the same time. 

In the shape of a movable frame or 
I beams, into which a test wall of any 
desired kind may be built, the apparatus 
has a row of hydraulic jacks across the 
bottom, which can apply up to 200 tons 
of pressure, to stimulate the weight of 
a wall several stories high. 

Containing a brick wall, the frame is 
rolled into place in the side of a furnace 
and the bricks are heated almost to in- 
candescence, then deluged with a fire 
hose. This test wall showed some crum- 
bling on the fire side but little other seri- 
ous effects and the fire did not penetrate 
the wall. 

After the wall treated by fire is cooled, 
the hydraulic jacks then apply double 
the pressure which the wall is built to 





withstand, to judge its probable per- 
formance under unusual loads. 
2ND EDITION “I. I. 1.” OUT 
The second issue of the “I. I. 1."— 


International Insurance Intelligence—an 


international year book of insurance 
companies’ accounts, was published re- 
cently. This work is a comprehensive 


one, and one of the most complete of its 
kind in existence. It is edited jointly 
by A. C. Winch, editor of the Review of 
London, and by W. Juul and A. Hauer- 
bak, editor of the Forsikrings Kongres- 
sen, of Copenhagen, and is published 
jointly by the Review, 20 Bucklerbury, 
London, E. C. 4, and by Forsikrings 
Kongressen’s Forlag, 17 Badstusetraede, 
Copenhagen. 

Approximately four-fifths of the space 
is given to thirty-one European coun- 
tries, Under the name of each country, 
is a brief summary of its insurance laws, 
a list of insurance organizations, a list 
of foreign companies established there, 
together with the address of their office 
or agent in that country, and the class 
of business transacted. 








count. 


agency. 








Local Agents, Attention! 


After a long experience as an underwriter and in production 
as executive of a prominent fire insurance company, I have de- 
cided to devote my energies to local agency work in some city 
or town of 250,000 people or less. 
a connection in a small town in the East if I can hook up with 
some agency which is progressive, has good connections and 
where I can make my experience and abiilty to sell insurance 
and to make property owners understand their insurance needs 
I am open to overtures which will result either in the 
sale of a local agency to me or to buy an interest in such an 


Box 1046, 
THE EASTERN UNDERWRITER, 
86 Fulton Street, New York, N. Y. 


I have no objection to making 














GETS THREE MORE 





L’Estrange Malone to Represent Cam- 
den Fire, Security of New Haven 
and Agricultural 


The Camden Fire, Security of New 
Haven and Agricultural have filed regis- 
tration papers for business in Great 
Britain. 

L’Estrange Malone is registered agent 
and attorney, his office being at la, 
‘Tower ow B.C. sd London. 


KYODO STATEMENT 


The capital statement of the 
States branch of Kyodo Fire Insurance 
Company, Ltd., made to Superintendent 
of Insurance James A. Beba as of June 
21 shows market value of securities de- 
posited with the department for the pro- 
tection of the company’s policyholders 
and creditors within the United States 
of $205,087.50. 

Market value of securities deposited as 
above with United States Trustee of 
$366,132.79, a total of $571,220.29. 

The home office of the company is 
Ozaka, Japan. United States managers 
are Foster, Fothergill and Hartung, 110 
William Street, New York City. 


United 


WANT STOCK INSURANCE 


Alleging that the action of the Port- 
land school district in taking insurance 
on the city schools with the Northwest- 
ern Mutual Fire Association of Seattle 

was illegal, N. P. Johnson, a taxpayer, 
has filed suit in the Circuit Court for 
cancellation of present insurance with 
the mutual and to prevent the school 
board from contracting for further cov- 
erage. Defendants named in the suit 
are the school district, the seven school 
directors and the Northwestern Mutual 
Fire Association. 


H. H. HIRSCH APPOINTED 


C. W. Bailey, president of the Ameri- 
can of Newark, announces that H. H. 
Hirsch will be the chief representative 
of that company in Georgia. He will 
make his headquarters in Atlanta and 
will assume his new duties about August 
23. His temporary address is in the 
Trust Company of Georgia building, in 
Atlanta. 


ENTERS VIRGINIA 


The People’s National Fire of Phila- 
delphia has been admitted to Virginia. 
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GENERAL FIRE ASSURANCE CO. 


of Paris, France 


URBAINE FIRE INSURANCE CO. 


of Paris, France 


EAGLE STAR & BRITISH DOMINIONS 
INSURANCE CO., Ltd. : 


of London, England 


Underwriting Service Throughout The United States : 
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OVER A HALF CENTURY IN THE UNITED STATES 


U. S. BRANCH 
84 William Street New York City 
John H. Packard, United States Manager 
Everett W. Nourse, Assistant Manager 


PON every milestone of LONDON ASSURANCE 

history covering more than two centuries has been 
stamped utmost fairness toward agent, policyholder and 
competitor. 


It believes in high ideals in business and has given this 
heritage to the MANHATTAN FIRE AND MARINE. 


An agent of the LONDON ASSURANCE or the 
MANHATTAN FIRE AND MARINE is to be con- 
gratulated because in the minds of those of good judgment 
in the insurance world, character and the LONDON 
ASSURANCE are so closely identified as practically to 
be synonymous terms. 





Che Manhattan Hire and Marine Insurance Co. 


84 WILLIAM STREET NEW YORK CITY 


John H. Packard, President 
Everett W. Nourse, Vice-President J. M. Mendell, Vice-President 


Frederick A. Johnston, Secretary Wm. Schaefer, Asst. Secretary 
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Will Cost Rules | 
Benefit Public Much? 


SAYS COMPANIES “MAY BENEFIT 
H. L. Drake, yn Counsel of Insur- 
ance Department, Cites Life Com- 
panies As Precedent 
Hervey L. Drake, of the law firm of 
Bonynge & Barker, New York City and 
formerly counsel of the New York In- 
surance Department, made an interesting 
address recently before the New York 
Pond of the Order of Blue Goose, in 
which he discussed, among other ques- 
tions, the New York Insurance Depart- 
ment’s action to limit expenses and ac- 
quisition costs. The subject of acquisi- 
tion costs is much in the public conscious- 
ness at the present time, and Mr. Drake 
seems somewhat in doubt about the ulti- 
mate benefit to the public from the de- 
partment’s actions. While of the opin- 
ion that the public has benefitted to 
some extent, he sees a danger of the 
large companies profiting at the expense 

of smaller ones. 

His remarks follow in part: 

“T doubt if there has ever been a time 
when the subject of insurance laws and 
regulations was so much in the air as 
at the present time. This seems to have 
been brought about principally by the 
action of the New York Insurance De- 
partment in two matters: first, the ac- 
tion to limit expenses and acquisition 
cost, and second, the Palmetto-Chrysler 
litigation. The question in the minds of 
many is whether the New York Insur- 
ance Department can regulate the ex 
penses outside of this state of companies 
of other states admitted htre, for under 
the ruling of the department, foreign 
state companies must in all states limit 
their expenses in accordance to what the 
New York Department has ruled they 
shonld be. 

Discusses Acquisition Costs 

“Ccming now to this new rule as to 
the limitation of expenses and acquisi- 
tion costs, which is causing so much dis- 
cussion and criticism not only by the 
companies but by the insurance commis- 
sioners of some of the other states who 
seem to have heard a mighty splash in 
their ponds, let us consnder for a mo- 
ment the justification for this rule. The 
basis for the rule is not the same prob- 
ably as that of the other rules and laws 
which I have referred to. They were 
for the protection of our citizens, while 
the present rule seems to be for their 
welfare through possibly resulting lower 
rates. As you know, there has been for 
some time considerable criticism of the 
high commission paid on various classes 
of business, and it has seemed to the 
New York Insurance Department and to 
the departments of some of the other 
states that if these commissions were 
reduced the public should benefit by 
lower rates. 

Effect of Rules Upon Companies 

Speaking of the present rules and their 
effect upon the large companies S, as well 
as upon the welfare of the insuring pub- 
lic, Mr. Drake said: 

“This raises the query as to what is 
going to happen in other fields of insur- 
ance because of the rule limiting acquisi- 
tion costs and administration expenses. 
Is the rule going to benefit the public 
or is it merely going to result to the 
great benefit of the large companies now 
in business and the gradual elimination 
of the small companies, at least in this 
state, and prevent the admission of other 
companies to this state? It is, of course, 
quite impossible as yet to foresee what 
the result will be and we can tell much 
better five years from now. If it then 
appears that the only result will be the 
further enlargement of the present large 
companies, and that the public has ob- 
tained no reduction in rates, it would 
Scem that there will be no justification 














NEWARK FIRE INSURANCE COMPANY 


Newark, N. J. 


Incorporated 1811 


A Company with a continuous 
and unblemished record of over a 
Century in protecting the interests 
of policyholders and agents. 


Agents Wanted Where Not 
Represented 














for the continuance of the rule. In this 
connection I may say that I often won- 
der just how much the public has bene- 
fitted by the limitation of acquisition 
cost of the life insurance companies. 
Unquestionably the public has benefitted 
to a large extent, but when I read of 
the enormous surpluses of our largest 
life companies and the tremendous 
amounts which are added to surplus each 
vear without profit from stock invest- 
ments, notwithstanding the unusually 
liberal salaries which are paid to their 
officers, and the tremendous amounts 
which their agents earn in commissions, 
{ wonder whether the public is benefit- 
ting half as much as it should.” 


RUSSIAN COMPANIES 

Publication of notice of the liquidation 
of the affairs of the Second Russian In- 
surance Co., and of the Northern In- 
surance Co. of Moscow, Russia, in the 
form of a notice to the creditors, policy- 
holders, stockholders and all other per- 
sons in the United States of America 
interested in the affairs of such com- 
panies and their U. S. branches, has been 
made by Superintendent of Insurance 
James A. Beha in the state paper. All 
commiunic ations and transactions relat- 
ing to such companies should be ad- 
dressed to Clarence C. Fowler, special 
deputy superintendent of insurance at 
110 William Street, New York City. 
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#4 MORE THAN A CENTURY OF SERVICE ee 


Builders of AEtna 


Morgan, Perkins, Brace... . 
Hendee, Goodnow and Clark . . . 
men such as these have always guided ALTNA 
since 1819. But supporting these leaders, a count- 
less army of earnest men and women have con- 
tributed more than can be measured. 


Agents, brokers, directors, officers, stockholders, 
policy-holders, stenographers, office boys ... . It 
makes little difference what they are called. These 
are but the grades of rank. Belonging to them all 
as one body is the far more significant title of 


Alexander . . 


“ Builders of AZ tna.” 


FETNA INSURANCE 
COMPANY 





Ellsworth, Ripley, 
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RALPH B. Ives, President 
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Fire Damage Done By 
Unclean Chimneys 


LOSS OVER $22,000,000 YEARLY 
National Board of Fire Underwriters 
Issues Folder on Subject; Plea for 
Safeguarding of Homes 
A four-page folder entitled “Stacks of 
Trouble” issued by the National Board 
of Fire Underwriters contains some in- 
teresting facts regarding fire 
done through unclean chimneys and 
flues. At the same time the folder in- 


structs one as to how to clean them and 
as the Fall will soon be here it is well 
to do it now. The folder in part states 
that “Ever since the ‘Santa Claus’ le- 
gend was first presented to the world, 
chimneys have been a source of trouble. 
In combination with other flues they are 
responsible for property damage approx- 
imating $22,746,000 annually—and much 
loss of life. 

“The widespread use of soft coal dur- 
ing the past winter, especially in the 
east where most furnaces are designed 
for the consumption of anthracite, has 
led to a condition that is dangerous. 

“Chimneys, flues and smokepipes have 
become soot-clogged and have already 
caused many fires; more will break out 
in the fall when heating apparatus is 
again placed in service, unless precau- 
tions are taken. 


damage 


How to Clean 


“First dismantle the smokepipe leading 
from the stove or furnace to the chim- 
rey and clear out the soot. If the pipe 
is badly rusted it should be replaced with 
a new one. 

“A rag-wrapped brick lowered into 
your chimney ftom the top on a rope 
long enough to reach the bottom of the 
flue will scrape off soot accumulations, 
and improve the draft, in addition to 
lessening the fire hazard. 

“See that this is done and you will 
safeguard life as well as property.” 


GAME KILLED IN SEASON 


I did not know that the game warden 
of New York State had so many assist- 
ants in the insurance business. On July 
16 The Eastern Underwriter printed a 
snapshot of Leon A. Watson, the New 
Jersey fire insurance rater, showing him 
at an Adirondack camp with two deer 
which he had killed, the article saying 
that the picture “was recently snapped.” 

Sevefal of the assistant game wardens 
along William Street have written to 
The Eastern Underwriter asking if Mr. 
Watson has been arrested yet for killing 
deer out of season. He has not and will 
not be as the deer were killed in season. 
The photograph was not taken in July 
but during the time when the Adiron- 
dack camps teemed with legitimate 
hunters. 


NORTH BRITISH CHANGES 


Two important appointments of agency 
superintendents have recently been made 
by the North British & Mercantile fleet. 
Robert L. Mouk, State Agent of the 
Commonwealth, has been sent to the 
home office to assist General Agent F. 
A. Gantert, in the central department: 
and R. R. Chapman, State Agent of 
North British & Mercantile and the 
Commonwealth in Minnesota, comes to 
New York as assistant to General Agent 
Fdward S. Inglis, in the Western De- 
partment. H. H. Gamber, who has been 
special agent of the North British in 
Ohio, has been appointed State agent 
of the Commonwealth in the State to 
succeed Mr. Mouk. Mr. Gamber will 
have his headquarters at 306 Rowlands 
Building, Columbus. 


DIED AT BREAKFAST 


The late Colonel William H. Palmer, 
president of the Virginia Fire & Marine, 
died while seated at the breakfast table. 
Advanced age was the cause of his death. 
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Travelers U & O Chart 





The Travelers Fire has issued for its 
agents and assureds a booklet, entitled 
“Earnings After Fire,” to simplify the 
presentation and to make easy the sale 
of use and occupancy insurance. This 
booklet contains a comprehensive sched- 
ule of fixed and unavoidable expenses so 
that the assured is able quickly to de- 
cide how much use and occupancy insur- 
ance he needs and how it is classified. 
The schedule is folded in such a manner 


into marketable products; in a mercan- 
tile establishme ‘nt, from retailing goods 
in convenic nt units. Continuous opera- 
tion is essential to profit. Any enter- 
prise suffers a loss when business is in- 
terrupted even for a day. This is not 
only because the income ceases, but be- 
causesa large part of the fixed charges 
continue during the idle period. Fire is 
the greatest cause of business suspen- 
sion. 

“Ordinary fire insurance will pay, in 


making certain the positions of the busi- 
ness executives and the staff of trained 
assistants, and guarantees the continu- 
ance of earnings which would have been 
made had no loss occurred. It is the 
only safeguard of profit obtainable for 
that long period of reconstruction and 
re-establishment after a fire. This pro- 
tection can also be secured for the event 
of business suspension caused by wind- 
storm, earthquake, sprinkler leakage, ex- 
plosion, riot or civil commotion. ' Bank- 
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that when opened all the items are on 
one sheet so that the whole subject can 
be comprehended at a glance. 
Iixplaining the accompanying chart the 
Travelers Fire says: to find the fixed 
and unavoidable charges, add such items 
as are necessary under totals 1 to 8; 
from the total income, deduct the total 
expenses and the result will be net profit; 
add the total fixed charges to the net 
profit and the result will be the annual 
amount of use and occupancy insurance 
needed; to find the daily amount divide 
by 300. If the business operates every 
day in the year, divide by 365. If the 
earnings fluctuate or the business‘is sea- 
sonal, the per diem amounts should be 
specified for the different periods of the 
year. 
On the subject of use and occupancy 
insurance the Travelers Fire says: 
Provides for Continuous Operation 
“Every business corporation operates 
with the object of making a profit. In 
a manufacturing concern, the profit is 
derived from converting raw material 


the case of a fire, for the loss or damage 
of property. 

“The loss of profits and the burden 
of the unavoidable fixed charges, which 
may easily amount to more than the 
property loss, must be borne by the 
owners, until the business is restored to 
its normal operation, unless they have 
taken the precaution of carrying busi- 
ness interruption (use and occupancy) 
insurance. This insurance will, in the 
case of a fire, provide indemnity for the 
loss of net profits which would have 
been earned had there been no interrup- 
tion of business, and also such fixed 
charges as must necessarily continue 
after a fire, such as taxes, non-cancel- 
able contracts, royalties, insurance pre- 
miums, interest on bonds, notes or mort- 
gages, salaries of officers or employees 
under contract who must be retained in 
order to resume business promptly, ete. 

“A Travelers Use and Occupancy con- 
tract costing a little less, as a rule, than 
a fire policy, maintains credit after a 
fire, holds the organization intact by 


ers are more liberal in the extension of 
credit when they see that such precau- 
tion has been taken to insure uninter- 
rupted earnings.” 


INCORPORATE AGENCY 

The general insurance agency of Lus- 
hear & Co., located at 206 Market 
Street, Newark, has been incorporated 
with a capital of $50,000. The incorpora- 
tors include William H. Lushear of 
Short Hills, N. J.; Sylvester H. Williams 
of Essex Falls, and Charles K. Baxter 
of Orange. 


AGENCY INCORPORATES 


\ certificate of incorporation was filed 
this week in the county clerk’s office at 
Jersey City, N. J., for Fred L. Schantz, 
of 475 Elm street, Kearny, who will con- 
duct a general insurance agency. The 
capital stock authorized is 240 shares of 
no par value. The incorporators include 
Fred L. Schantz, Hugh P. Connolly and 
Jennie Naylor, all of Kearny. 


MUST EDUCATE PUBLIC 





Fireman’s Fund Editorial Says Time Has 
Come For Insurance to Gain 
Greater Favor 
Insurance must gain greater favor with 
the American public. This is the senti- 
ment of the Fireman’s Fund, as_ ex- 
pressed in a leading editorial in the lat- 
est issue of the company’s publication, 
the “Record.” With an underwriting 
loss of $122,000,000 over a five year peri- 
od something must be done to educate 
the public to understand the necessity 

for higher rates in certain localities. 

On the subject the “Record” says: 

“Many of the present troubles of the 
fire insurance business can be traced to 
the fact that the companies have made 
no systematic and sustained effort to ed- 
ucate the American people in regard to 
insurance. The public utility corpora- 
tions had a very uncomfortable time of 
it for several years until they adopted 
the policy of taking the public into their 
confidence through the medium of a 
comprehensive nz itional newspaper ad- 
vertising campaign, coupled with the gen- 
eral adoption of the plan of encouraging 
the purchase of their securities by their 
customers and the public. Now the pub- 
lic utilities are getting along much bet- 
ter as a result of the more favorable 
public sentiment which has been creat- 
ed. Their securities command a _ better 
price. They do not have the difficulty 
that they once had in securing reason- 
able and adequate rates. They are not 
so much subject to unfair legislative at- 
tacks and in many respects their posi- 
tion is improved. Other lines of busi- 
ness have gone through the same expe- 
rience. Among these might be mentioned 
the meat packing industry and the rail- 
roads, 

Now the insurance business is suffer- 
ing from the general lack of public 
knowledge regarding the conduct, re- 
quirements and equities of the business. 
For five years past the companies have 
suffered an underwriting loss of 4.54 per 
cent annually and it is generally admit- 
ted that it has been found practically 
impossible to obtain an increase in rates 
due to the almost universal public ignor- 
ance regarding the fundamentals of the 
insurance business and the utter lack of 
public sentiment to support a demand 
for adequate rates.” 


SOUTH TEXAS MANAGER 
The Travelers Fire Insurance Com- 
pany announces the promotion of R. FE. 
L. Leiper, special agent at San Antonio, 
Texas, to the position of manager, hav- 
ing jurisdiction over South Texas with 
headquarters at San Antonio. Mr. 
Leiper has been serving as special agent 
under Manager Gallaway since The 
Travelers Fire entered the State of 
Texas. Manager Gallaway will continue 
to supervise the remainder of the State 

of Texas from his office at Dallas. 
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Holland Companies 
Now Write Aero Cover 


SEVEN INSURANCES ON FORM 





President of Independence Indemnity 
and Independence Fire Writes 
Article Telling Need 
After a long study of aviation insur- 
ance the Independence Indemnity and 
Independence Fire are now writing the 
coverage against seven different needs. 
An article on the subject has been writ- 
ten for “Aero Digest” by Charles H. 
Holland, president of the two companies. 
After telling how failure to get proper 
aviation insurance protection has held 

back that industry he said in part: 

“It may be contended that aviation in- 
surance is not an entirely new thing, but 
that it arose quite actively in this coun- 
try in 1919, when eight or nine compa- 
nies issued coverage. The trouble was 
that the former aviation’ insurance soon 
developed unexpected difficulties, and the 
companies, quickly finding it unprofit- 
able, withdrew from the field with but 
one or two exceptions, and even these 
continued only on greatly reduced lines. 
The present plan is that of revival on a 
new and greatly improved basis of what 
we believe to be sound underwriting. 

“Conditions immediately following the 
War were rather chaotic. Hundreds of 
war planes were without the employ- 
ment for which they had been produced, 
and many hastily trained flyers were de- 
sirous of finding some way to capitalize 
their training. Consequently planes that 
were adapted to conflict but not to com- 
merce were purchased at low prices and 
given such random employment as was 
found possible. Eight or nine insurance 
companies scented in this situation a 
new field for insurance and assumed a 
considerable volume of liability. 

“The companies soon found the expe- 
rience to be too costly to continue and 
withdrew as speedily as possible, with the 
exception of one or two, in which the 
coverage was cut down to very limited 
lines. 


Makes Investigation 


“For many months the Independence 
Companies have been studying the ques- 
tion of insuring aviation, believing that 
its hazards were of a genuinely insurable 
kind if there weer available a sufficient 
body of experience for sound underwrit- 
ing. The Independence Companies are 
now prepared to include seven coverages, 
on one form. These companies, with 
their full equipment, in both the casualty 
and fire fields, will combine facilities for 
complete coverage never before made 
available in a single transaction. Not 
only will this mean a great increase in 
convenie nce, but it also will make it pos- 


PALMER LEFT $838,662 

Colonel William H. Palmer, veteran 
president of the Virginia Fire & Ma- 
tine, who died recently at the advanced 
age of 90, left an estate appraised at 
$838,662. To his grandson, William H. 
Palmer Leigh, only child of his eldest 
daughter, Lelia Palmer Leigh, who died 
in 1899, he left $40,000 in trust. To all 
of his grandhcildren and great grand- 
children, he left $100 each that they 
might buy some remembrance of their 
grandmother Palmer and himself. He 
directed that the residue of the estate 
be distributed equally among his five sur- 
viving children, three daughters and two 
sons. The sons are William H. Palmer, 
Jt, vice-president of the Virginia Fire 
‘Marine, and Edwin A. Palmer, prin- 
cipal agent of the Mutual Assurance So- 
ciety of Virginia. 











FIRE PREMIUMS SHOW INCREASE 
The figures of twenty-four fire com- 
panies for fire premiums in Manhattan 
and the Bronx during the first six 
months show an increase of about 7% 
ber cent. over the same period in the 
year 1925. These figures show an ag- 
Ona of $2,547,421, as compared with 

a reported for the first half of 








sible to quote lower premium rates than 
where the different kinds of liability are 
assumed on separate contracts. 

“Independence agents throughout the 
country will now be able to provide, at 
a single premium, protection of all the 
following kinds: Fire, Lightning and 
Transportation; Accidental Damage; 
Theft, Robbery and Pilferage; Public 
Liability; Passenger Liability; Property 
Damage; Tornado, Cyclone and Wind- 
storm; Personal Accident; Cargo Risks; 
Compensation and Em loyers’ Liability. 

“Horatio Barber of Messrs. Barber & 
Baldwin, Inc., general agents for the Avi- 
ation Insurance Department of these 
companies, in 1912, wrote the first avia- 
tion insurance ever taken out. 

“From a practical business standpoint, 
concerns which might profitably employ 
airplanes in making shipments, are un- 
willing to do so unless insurance be 
available. In fact, the president of the 
American Express Company has stated 
that his great organization will use 
— when adequate insurance is avail- 
able. 


“Insurance, therefore, cannot fail to 
stimulate commercial aviation to a 
marked degree, while private owners 


and flyers, like private automobilists. are 
sure to multiply in the very early fu- 
ture, provided they can, like automobil- 
ists, obtain insurance protection.” 


MARSH & McLENNAN EXPAND 


Take Entire Twentieth Floor of 80 
Maiden Lane; Have Nineteenth and 
Part of Eighteenth As Well 


Marsh & McLennan have recently 
taken over the entire nineteenth floor 
of the building at Maiden Lane. This 
will be occupied by the marine depart- 
ment. Heretofore both the marine and 
fire departments have been on the twen- 
tieth floor. Increase in the volume of 
business has necessitated the additional 
floor space. 

Mr. Carroll, 





office manager for Marsh 
& McLennan, in discussing the growth 
of the business, said that at the time 
that he joined the office seven years ago, 
only a part of the twentieth floor was 
occupied. Now all of the nineteenth 
and twentieth floors are occupied, as 
well as part of the eighteenth floor. 


GIBSON SUCCEEDS HILL 


John A. Gibson is being transferred by 
The Travelers Fire from manager in 
Alabama with headquarters at Birming- 
ham, to manager for Virginia, with 
headquarters at Richmond, where he 
succeeds James A. Hall, who was re- 
cently promoted to assistant district 
manager of the Southern Department. 














THE HANOVER 


FIRE INSURANCE COMPANY 
Continuously in business since 1852 


The real strength of an insurance com- 
pany is in the conservatism of its man- 
agement, and the management of THE 
HANOVER is an absolute assurance of 
the security of its policy. 


CHARLES W. HIGLEY, President 


MON ba ar ag CLARK, Vice-President 
G. HOLLMAN, Secy. 
H. T. GIBE RSON. Treasurer 
F. E. SAMMONS, Asst. 
A. E. GILBERT, Asst. 
HOME OFFICE 


Hanover Bldg., 34 Pine St. 
NEW YORK 


Secy. 
Secy. 


Howle, Jarvis & Wright, Inc., Gen’l Agts. 
Metropolitan District 


81 JOHN STREET NEW YORK 
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AMERICA FORE" 


When a ship approaches port, it takes on a pilot. 
gained by the daily navigation of its channels makes the pilot sure 
of guiding the vessel safely through the maze of the harbor. 


ERNCST STURM, CHainman of tHe Boaro, 
PAUL L.HAID, Presivenr.. 


- CHICAGO ° 








Taking on the pilot— 


Experience 


Experience gained by daily contact with insurance matters makes 
you the best judge of the kind of insurance your clients should carry 
and the form of contract. 


By close contact, adjusting their insurance to changing conditions 
and placing it in substantial companies, you can teach your 


clients to accept your guidance with the same confidence as the 
captain of a ship that takes on a pilot. 


AMERICAN EAGLE 


FIRE INSURANCE COMPANY 
EIGHTY MAIDEN LANE, NEW YORK.N.Y. 


CASH CAPITAL ‘ONE MILLION DOLLARS 


SAN FRANCISCO 
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affiliated in any way, with 
any insurance office. Local 
agents may, therefore, freely 
come to us with any case 
and be sure that our co- 
operation will help them 
| hold their lines intact. 


| 2. Grinnell service in engi- 
neering and installation is 
national, so that localagents 
| get close personal contact 
with our representatives in 





3. The reputation of The 
Grinnell System is unques- 
tioned. Local agents may, 
therefore, urge sprinkler in- 
stallation in the knowledge 
that performancewillmatch 
their promises. 


4. Grinnell handles the | 


whole undertaking—financ- 
ing, estimating, engineering | 
and installation. 


“The Local Agent and Automatic Sprinklers” 


Name 





Grinnell Co., Inc., 253 W. Exchange St., Providence, R. I. 


GRINNELL 


AUTOMATIC SPRINKLER SYSTEM 


A complete, authoritative booklet sent free on request. 
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There Are Now 117 
Reciprocal Exchanges 








DATA REVIEWED BY BEST PAPER 





One-half of Total Premiums Are In 
Automobile Writing Exchanges; 
Some Pertinent Comment 





In the current issue of “Best’s Insur- 
ance News” figures for reciprocal insur- 
ance exchanges for 1925 are given. The 
table includes 117 of these insurance 
carriers, With cash assets of $55,827,298 
and cash surplus of more than $300,000,- 
(00, In discussing the figures that paper 
says: 

“Our table includes 117 exchanges, 
whose aggregate cash assets were $55,- 
827,298 at the end of 1925, and whose 
cash surplus aggregated $30,606,355. 
These figures are based upon cash re- 
sources only, and do not take into ac- 
count the liability, if any, to assessment 
assumed by the members. The aggre- 
gate net premium income of these 117 
exchanges was $45,457,024 in 1925. Their 
losses paid amounted to 47.6 per cent and 
the expenses paid to 33.4 per cent of the 
net premiums written, 

“In considering these figures and their 
relation to the total business of the 
country, it must be borne in mind that 
in 1925 the net premiums written by 
stock, mutual, reciprocal and Lloyd’s in- 
stitutions writing fire and allied lines 
was not less than $1,100,000,000, and the 
net premiums written by all classes of 
casualty insurance institutions was over 
$700,000,000. In proportion to this tre- 
mendous aggregate of over $1,800,000,000 
in premiums the total writings of the 
reciprocal exchanges are small, and it is 
noteworthy that almost exactly one-half 
of the total premiums of all of the ex- 
changes were obtained by the group 
writing automobile insurance only.” 

The Automobile Writing Exchanges 

In discussing the exchanges writing 
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auto insurance only, “Best’s Insurance 
News” says: 

“This is the largest group, and the 
results vary greatly. Loss ratios range 
from 21.4 per cent to 85.5 per cent, leav- 
ing out of consideration those concerns 
which have been in business only a few 
months, so that their loss ration is of no 
significance. Expenses show an aston- 
ishingly wide range, from a low of 16.5 
per cent to a high of 74.3 per cent. On 
their own showing the continued exist- 
ence of many of these institutions is not 
justified; some of them are disbursing for 
expenses two, or even three, times as 
much as they pay out in claims. In con- 
sidering the loss and expense ratios, 
however, it is necessary to take into ac- 
count the wide variations in the plans 
of operation of these exchanges, and the 
fact that some of them include claim ex- 
penses in the expense column, and others 
add these expenses to losses paid, which 
is the correct method. Some of these 
exchanges make their own rates, which 
are much below manual, and do not at- 
tempt to return savings in cash or to 
accumulate any considerable cash sur- 
plus. 

“We consider both practices bad, and 
hazardous to the member-policyholders. 
It must be remembered, however, that 
the same amount paid out in expenses 


by an exchange which, to illustrate, col 
lects on an average 80 per cent of man- 
ual rates results in a very much higher 
expense ratio than would be shown if 
full rates were collected and the same 
amount disbursed for expenses. ‘Two 
other matters which must be kept in 
mind in considering the figures of the 
institutions in this group are, first, that 
the claimed surplus may or may not be 
a true surplus, this depending upon the 
character of the assets, and still more 
upon the adequacy of the claim reserves. 
The amounts which many of these ex- 
changes set up as reserves for unsettle: 
claims are extremely small in proportion 
to the volume of business written. We 
discussed in a recent editorial the danger 
of this condition, which is now the sub- 
ject of a survey we are conducting. The 
second point is that even though the 
claimed surplus really exists, it is in 
many instances far too small in propor- 
tion to the volume of business done 
AN “AMERICAN” SON 

An “American Son” has arrived in the 
home of the Mr. and Mrs. Harold EF 
Taylor, at 76 Nesbit terrace, Irvington, 
N. J. He arrived on July, 7, and has 
been named Paul Harold ’ laylor. His 
father is publicity manager of the Amer- 
ican of Newark. 
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DOUBLES iTS CAPITAL 


Standard Fire re N. ‘J. Holds Special 
Meeting to Increase Capital Stock 
Up to $1,000,000 





At a special meeting of the stockhold- 
ers of the Stz song Fire of New Jersey, 
which took place last Monday, the pro- 
posal of the directors that the capital 
stock of the company be increased from 
$500,000 to $1,000,000 was unanimously 
approved, The Standard Fire has been 
operating since 1868. It started with a 
paid in capital of $200,000 and in 1922 
the capital was doubled by a stock divi 
dend of $200,000. The capit: il was again 
increased in 1924 by the issuance of 
$100,000 new stock, which was sold at 
200 per cent., thereby adding $100,000 
to the surplus account. 

The success of the Standard Fire has 
been largely the result of the conserva- 
tive way in which it has always been 
operated. Its last annual statement 
showed total assets of $2,393,898 and a 
net surplus above capital and all lia- 
bilities of $480,013. In a statement to the 
stockholders, President O. J. Prior said 
that the present increase in capital and 
surplus was made for the purpose of 
enabling the company further to develop 
its Operations. 


FIRE SITUATION IN WEST 


It is reported that fires continue to 
ravage valuable stands in Western Mon- 
tana, northern Idaho and Eastern Wash- 
ington, more than 55,000 acres having 
been covered in two days, with several 
blazes out of control. Forestry officials 
declare that the situation is the worst in 
10 years. California and other coast 
states report the situation generally im 
proved 


OWNS TEN VACANT LOTS 


Among the assets of one of the fire 
insurance companies are ten vacant lots 
in a township near Pittsburgh. The 
company is now selling the lots. 
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A company 
that advertises its agents 


Alliance Insurance is always advertised as 
something to be obtained through Alliance 


Furthermore, the part that the agent plays in 
serving the policy-holder is given as much 
emphasis as is the protection provided by the 


therefore, get the utmost 
benefit from the series of strong advertisements 
being run in THE SATURDAY EVENING 
POST on Alliance Insurance. 
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SURPLUS FOR THE PROTECTION OF POLICY HOLDERS 


$29,041,280.58 
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$175,146,238.21 


HOME OFFICE, ONE LIBERTY ST. 
NEW YORK CITY 


WESTERN DEPARTMENT 


310 S. Michigan Ave., Chicago, Hl. 


Cc. R. STREET, Vice-President 


PACIFIC DEPARTMENT 


233 Sansome Street, San Francisco 


CLIFFORD CONLY, Manager 


BOSTON OFFICE 
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Non- Conference Companies 


(Continued from Page 1) 


ings could form a necessary duty of 
the executive in charge of the Non- 
Conference Bureau, and the dissemina- 
tion of information based on such analy- 
sis would constitute a valuable service to 


member companies.” 
Moral Hazard Information 


Another memorandum distributed for 
consideration of the independent compa- 
nies was the following in reference to 
the exchange of moral hazard informa- 
tion: 

“One of the most unsavory conditions 
now existing in the Automobile Insur- 
ance business is the fact that undesir- 
able moral risks can get insurance, even 
though they have collected or have been 


denied loss payments from a previous 
insurer. 
“Every Non-Conference company 


keeps a file of persons who are not en- 
titled to insurance protection based on 
each individual company’s experience 
with such persons. The value of inter- 
exchange of such data cannot be over- 
estimated because the combined infor- 
mation files of a group of companies are 
proportionately greater than the ‘Unde- 
sirable’ files of any one company, and 
every risk thus avoided by exchange of 
date is a possible loss payment saved 
for all of the reporting members. 

“In the formation of data of undesir- 
able risks it is essential that all iden- 
tification of member companies be sub- 
merged—therefore, it is suggested: 


Metropolitan Casualty 
Keeps Up Fast Pace 


DIRECTORS HEAR 1925-26 TOTALS 


Three Hundred Attend 2-Day Meeting 
at Buffalo; Company Shows Gain in 
Both Assets and Premium 


J. Scofield 
Metropolitan 
the board of directors’ 
held at 


two days, in 


Rowe, president of the 


Casualty, returned from 
meeting of his 
Buffalo last week for 


a happy frame of mind over 


company, 
the progress which has been made in 
the twelve month period ending June 30. 
It was indicated to the directors, offi- 
stockholders at the luncheon 
which followed the business meeting that 


cers and 


the company’s assets had _ increased 
$4,704,888 and now stand at $10,839,099, 
The premium income now. stands at 
$8,535,447 as compared with $4,623,918 
for the year ending June 30, 1925. 

Notwithstanding the rapid develop- 
ment of the company, its financial back- 
ers have been careful to have the capital 
and surplus keep pace with the growth 
of its business. During the past year its 
capital has increased $850,000 to $2,250,- 
000 and its reserves have been enlarged 
to conform to its expansion. The un- 
earned premium reserve is now $3,841,- 
114 and the reserve for claims $1,618,039. 
After setting up additional reserves for 
taxes, commissions, ete., and an addi- 
tional voluntary reserve of $150,000 for 
contingencies, the Metropolitan Casualty 
shows a net surplus beyond all liabili- 
ties of $2,230,707, which with its capital 
of $2,250,000, gives a surplus to policy- 
holders of $4,480,707. 

J. F. Schoellkopf a Gracious Host 

Among those who took an active part 
in the affair were J. F. Schoellkopf, Jr., 
who was an admirable host to the gath- 
ering at the luncheon and is also a di- 
rector of the company; J. Scofield Rowe, 
president; J.C. Heyer, vice- tare tay 3 
Edmund J. Donegan, general counsel; 
Stanley Mitchell, director of the com- 
pany and president of the Central Mer- 
cantile Bank of New York. A pleasing 


climax to the meeting was an entire day 
spent at the Niagara Country Club by 
courtesy of the John P. Hancock Agency 


1. That two distinct types of data 
cards be used, one for moral risks 
found by underwriting investigations, 
and the other for moral risks found 
by loss adjustment investigations. 

2. Each member be given an iden- 
tifying code letter and number to be 
placed on their reporting cards. 

3. Bureau could send out small 
record cards to members each night 
containing names received during 
day because promptness in broad- 
casting such data is just as vital as 
promptness in reporting information 
to Bureau. 

4. Master cards containing synop- 
sis of reason for moral risk could be 
kept in locked file in Bureau head- 
quarters, and such synopsis be fur- 
nished to any member company upon 
request. 

5. Member companies could send 
and Bureau could keep newspaper 
clipping files of automobile’ thieves, 
and persons arrested for bootlegging, 
ete, and this data broadcast to 
members on separate type of small 
card. 

“In the final analysis, the proper un- 
derwriting of Automobile Insurance con- 
sists largely of getting facts on the as- 
sured’s moral stamina, and any method 
of disseminating such data among a 
group of friendly co-operating compa- 
nies is a step in the direction of proper 
underwriting.” 


where luncheon was served after an in- 
spection trip through the plant of the 
Niagara Falls Power Co. 

The guests included: 

S. William Burton and Luther EF, 
vice-presidents; Henry I, 
the New England 


Mackall, 
Harriman, president of 
Power Association ; | OE A 
Miller, president of the Insurance Man- 
agement Corporation of Huntingdon, Pa.; 
lr. S. Pendleton, of Pendleton-Pendleton, 
srooklyn, N. Y.; C. W. Hanson, vice-presi- 
dent of the General Reinsurance Corporation; 
S. C. Steele of Sage, Wolcott & Steele, Roch- 
ester, N. Y.; Walter L. Todd, president and 
George W. Todd, treasurer of the Todd Com- 
pany, Rochester, Y.; P. H. Wilmott, presi 
dent and Harvey R. Waite, secretary and treas- 
urer of the Agricultural Insurance Company, 
Watertown, N. Y.; David H. Knott, president 
Knott Hotels, Inc., New York; Darwin R. 
James, president of the East River Savings 
Bank, New York; J. Dugald White, vice-presi- 
dent of J. H. White & Co., of New York. 


AMERICAN SURETY GAINS 


First Half of 1926 Pavuiie Increases in 
Surety, Fidelity, Burglary, Forgery 
and Official Bond Lines 

The progress of the American Surety 
for the first six months of this year in- 
dicates an increased volume larger than 
any previous six months in the com- 
pany’s history as well as a smaller num- 
ber of claims. F. W. Lafrentz, 
man of the board, observes an increase 
in surety, fidelity and official bond lines 
and in the burglary and forgery lines. 
Forgery insurance claims have taken a 
big jump, now being three times as great 
as last year or 180% more than during 
the same period last year. The salvage 
of the company on losses under the vari- 
ous types of bond was 3% lower for the 
first six months than previously. 

Mr. Lafrentz predicts that with the 
improved conditions in the cattle and 
farm country, a continual steadying in- 
fluence in banking circles and a vigorous 
though somewhat diminished building 
program, the country generally will en- 
joy prosperous conditions for the en- 
suing six months. 


chair- 


GOES TO CHARLOTTE, N. C. 


Howard Eales has been made assist- 
ant manager of the [Fidelity & Deposit’s 
branch office at Charlotte, N. C. He was 
previously special agent of the company 
at Des Moines. 


JOINS ASSOCIATION FLEET 


Leslie L. Gardner, well known in Phil- 
adelphia accounting circles as one of the 
leading senior accountants of that city, 
has recently been appointed general 
auditor of the Fire Association and its 
affiliated companies there. The. an- 
nouncement was made by J. W. Cochran, 
president of the Fire Association. Mr. 
Gardner’s specialty is banking, insurance, 
state and Federal tax accounting work, 
and for years he has been in the service 
of railroads, coal companies, import and 
contracting firms. 





PROMINENT IN KIWANIS WORK 


The success of the interclub Kiwanis 
meeting which was held yesterday in 
Altoona and’ attended by more than five 
hundred Kiwanians was largely due to 
the efforts of Samuel M. Irwin, promi- 
nent local insurance man in town, and 
lieutenant governor of the West Central 
division, Pennsvlvania district, Kiwanis 
International. Mr. Irwin engineered the 
entire affair. 
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WANTED 


Fire Insurance General Agency for Oregon. 


Can offer good volume of 
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WANTED 


By an American Fire Insurance Company, man with broad experience as 


Assistant Managing Underwriter. 
salary expected. 





Write stating qualifications, age and 
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THE EASTERN UNDERWRITER 
86 Fulton St., New York, N. Y. 
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Royal Exchange Assurance 


1720—1926 


CAR AND GENERAL 
INSURANCE CORPORATION, LIMITED 
United States Head Office, 95 Maiden Lane, New York 














The North River Insurance Co. of 
New York 

Richmond Insurance Company of 
New York 

United States Merchants & Ship- 
pers Insurance Company 

New York State Fire Ins. Co. of 
Albany, N. Y. 


F. M. Gund, Manager, Western De- 
partment, Freeport, Illinois 
Hines Brothers, Managers, Southern 
Department, Atlanta, Georgia 








CRUM AND FORSTER 
110 William Street—New York City 
REPRESENTING 


United States Fire Insurance Co. of 
New York 

British America Assurance Co. of 
Toronto, Canada 

Western Assurance Company of 
Toronto, Canada 

United States Underwriters’ Policy 
of New York 


Union Fire Insurance Co. of Buffalo, New York 





W. S. Jackson, Mgr., Pacific Coast 
Dept., San Francisco, California 
Cobb Glass & Co., Managers, North 
Carolina Dept., Durham, North 
Carolina 
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New British Scheme 
of Credit Insurance 


GOVERNMENT WILL ISSUE _ IT 





Not to Follow American System; Three 
Classes of Credit Provided 
for Exporters 





Great interest is being manifested in 
Great Britain over the new government 
credit insurance scheme which the De- 
partment of Overseas Trade will issue 
shortly. The Board of Trade announces 
that it is prepared to adopt the sugges- 
tions generally and no legislation will be 
necessary to give them effect, for under 
the Trade Facilities Act the government 
has the necessary powers to carry on 
the export trade for another three years. 

The proposals of the Credit Insurance 
Committee are that exporters be able 
to obtain, after investigation: 

(a) Accommodation of an insurance 
character, without recourse against him, 
up to a maximum of 75 per cent, pay- 
ment being made by the department 
upon default on the bill at maturity; 

(b) Accommodation of a purely finan- 
cial character by the department guar- 
anteeing his bills, with full recourse 
against him; 

(c) Any intermediate form of accom- 
modation through the guarantee of a 
percentage of the bill with such a pro- 
portion of recourse against the exporter 
as may be agreed upon in each particu- 
lar case. 

How Scheme Would Apply 

While the subject looms largely int he 
public eye, the conclusions at which the 
Manchester Association of Importers 
and Exporters have arrived respecting 
the matter are opportune. During 1925 
and this year their council has investi- 
gated the different phases of credit in- 
surance and considered how far any of 
the various schemes could be usefully 
adopted for the extension of British 
trade. They consider that some mer- 
chants might be induced by the present 
state of international trade to favor 
credit insurance risks. They think, how- 
ever, that this would probably lead to 
temporary competition by producers and 
manufacturers “until these had learned 
by bitter experience the real value of 
the merchants.” 

There are sections of traders who wish 
for a state-managed organization, but 
the council is not certain whether the 
demand is sufficiently general to allow of 
the fixing of low premiums, and trade 
at the present time can only bear mini- 
mum charges. In the case of engineer- 
ing contracts there are instances where 
these have been secured by a competing 
country in the absence of a well-estab- 
lished scheme for the insurance of de- 
ferred payments. American methods are 
ot regarded on the whole as suitable 
lor adoption, some members of the As- 
sociation, for example, being altogether 
opposed to co-operative credit insurance 
and the distribution of information re- 
garding the financial resources of foreign 
buyers such as operates in the United 


States, 
4 


W. R. COCHRAN IN NEW YORK 

Wade R. Cochran, marine manager of 
he Philippine Agency of the American 
‘oreign Insurance Association  ar- 
‘wed here from Manila, Philippine Is- 
ands, one day this week. Mr. Cochran 
will be at head office of the association 
#80 Maiden Lane for the next two 
Weeks, He plans to visit his family in 


the South after that for an extended 
Vacation, 





Explains the Greek 
Average Situation 


HAS LONG BEEN A SORE POINT 








Greek Lawyer Contradicts Several Gen- 
eral Impressions Held In _ the 
British Markets 

The adjustment of general average in 
Greece has always been a sore point 
with marine underwriters, and in the 
past many complaints have been made 
of the alleged inequities which under- 
writers have suffered under Greek law 
and at the hands of Greek adjusters. It 
would seem that for these sufferings 
they have themselves largely to blame, 
for in a long letter published in Lloyd's 
List, M. T. Papadimitriou, a Greek law- 
yer, contradicts several beliefs that un- 
derwriters have hitherto held, and more- 
over promises that such abuses as may 
exist shall be abolished. Analyzing the 
article, Modern Transport says: 

“Mr. Papadimitriou, after admitting 
that irregularities do exist, shows that 
Greek law with regard to general aver- 
age is composed largely of the French, 
Belgian and Italian codes, and that the 
principal difference in practice is that 
under Greek law the ship and freight 
contribute only on one-half of their 
values. Even this practice is, however, 
overridden if the contract of affreight- 
ment makes special provision for the 
adjustment, and the Greek courts have 
to uphold such provisions when appeal 
is made to them. Thus, if the contract 
of afffreightment stipulates that adjust- 
ment must be according to the York 
Antwerp Rules—either those of 1890 or 
of 1924—adjustment by these rules is en- 
forceable by Greek law. Then again 
the Greek practice of allowing time lost 
by steamers at a port of refuge or whilst 
repairing general average damage which, 
it is stated, is general in the Levant, can 
also be obviated if a recognized code of 
adjustment is used. 

General Average Deposits 

With regard to general average de- 
pesits, Mr. Papadimitriou states that 
these cannot be demanded in cash, and 
that while shipowners ask for them, all 
that the contributors are bound to give 
is a guarantee or other security for the 
eventual payment of their contribution. 
In the event of an owner insisting tpon 
a cash deposit. appeal can be made to 
the Court of First Instance at an ex- 
pense which should not exceed £2. 
Greece suffers from an entire absence 
of qualified adjusters, and Mr. Papadi- 
mitriou attributes much of the dissatis- 
faction which has arisen concerning 
Greek adjustments to this cause, but he 
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points out that underwriters are not 
bound to accept adjustment made in 
Greece, and that although under Greek 
law adjustments must be confirmed by 
the courts after they are made, there 
can be an appeal against them, which 
should not cost more than 10s., exclu- 
sive of solicitors’ fees. With regard to 
the lack of qualified adjusters, Mr. Pa- 
padimitriou suggests that this is likely 
to be remedied in the near future by 
legislation and also that some measure 
similar to the provisions of the York- 
Antwerp Rules is likely to be adopted 
to enforce the appointment of trustees 
and the safeguarding of cash deposits 
in general average. 
Need For a New Code 


To many the information given above 


will come as a revelation. In the past 
underwriters have often accepted Greek 
adjustments with which they did not 
agree because they imagined many legal 
difficulties existed in the way of getting 
them rectified. Again underwriters were 
not aware that they could furnish guar- 
antees instead of cash deposits, and it is 
to be feared that in many cases they 
have lost considerable sums through the 
irresponsible manner in which ship- 
owners in Greece have dealt with 
moneys entrusted to them as deposits. 
However, the promise of qualified ad- 
justers coupled with that of safeguard 
for deposits leads to the hope — that 
Greece will, in the near future, recog: 
nize the desirability of adopting a recog- 
nized code for the adjustment of gen- 
eral average, and that she will follow 
other European countries in accepting 
the York-Antwerp Rules, 1924, as the 
best code available.” 


NEW BALTIC WARRANTY 





Division of That Body of Water Into 
Four Zones; Reform Was Long 
Long Overdue 
In the regular quarterly review of the 
sritish marine conditions of the Journal 
of Commerce (Liverpool), attention is 
called to the New Baltic Warranty and 
certain clause alterations. The Journal 

Says: 

“One of the most important changes 
in British marine insurance practice 
made in recent years was the adoption 
of the new Baltic Warranty, which took 
place in April. The new warranty di- 
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vides the Baltic up into four zones, of 
which the southernmost is free of addi- 
tional premium during the whole year, 
while in northward progression each 
zone opens earlier and closes later in 
the year, so that ship owners are sub- 
jected to additional premiums payable 
on a graduated scale of dates, and which 
represent the increased hazard from ice 
and other arctic perils as more northern- 
ly latitudes are reached. 

“Tt may be said that this reform of 
Baltic insurance conditions was long 
overdue, since the old warranty had ex- 
isted unaltered for many years, during 
which the conditions in navigation and 
construction of vessels had improved to 
such an extent that trade with the Baltic 
had been completely revolutionized. It 
may further be pointed out that at the 
time London underwriters were consid- 
ering the amendment of the Baltic War- 
ranty, Norwegian underwriters were 
also giving the same matter their atten- 
tion, and they eventually decided to 
reaffirm the scale of additional premiums 
then in existence, so that while London 
underwriters have made a distinct con- 
cession to ship owners trading in the 
Baltic, Norwegian underwriters have 
made none.” 


WANT LOG BOOKS IN ORDER 





Lake Carriers Association Asks Vessel 
Owners To Have Complete Data 
For Underwriters 
Managers and owners of vessels on the 
Great Lakes have been requested by 
John S. Ashley, president of the Lake 
Carriers’ Association, to keep their log- 
books in proper form and accessible to 
the underwriters’ representatives inves- 
tigating accidents. Mr. Ashley, in a let- 
ter to those interested in the operation 

of the lake vessels, said, in part: 

“There appears in the policies of in- 
surance a clause which reads as follows: 
‘The log book of the vessel shall be 
properly kept, and shall contain full in- 
formation of every disaster met with, 
and be at all times available for exami- 
nation by the underwriters’ surveyors.’ 

“It therefore becomes an_ obligation 
upon the master of the ship to see that 
full and accurate details of every disas- 
ter, whether great or small, important 
or unimportant, are properly entered in 
the log, with sufficient detail to enable 
the surveyor to obtain from the log all 
information and data required to intelli- 
gently complete his survey and make his 
report, 

“Some underwriters have requested 
that a copy of the log be included in the 
survey report that is prepared by R. 
Parry-Jones after completion of his sur- 
vey. In order to save time and possible 
delay of the ship, it is suggested that in 
the case of an accident that will result 
in a claim, a copy of the log entry bear- 
ing upon‘the particular accident be pre- 
pared and handed to the surveyor when 
he makes his survey.” 

STEVENSON TAYLOR NUMBER 

The Bulletin of the American Bureau 
of Shipping devotes its entire current 
issue to a memorial of Stevenson Tay- 
lor, whose life was devoted to upbuild- 
ing the American Merchant Marine, and 
who was a famous marine engineer. It 
is rarely that the death of any man has 
brought forth so many encomiums in 
such a variety of sources. 
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General Wood's Son On Insurance 
Paper 
In recent weeks there have appeared 
in “The Spectator” some unusually in- 
teresting stories telling of insurance and 
other conditions in Cuba and some other 
islands of the West Indies and of the 
Philippines. These stories were written 
by Leonard Wood, son of General Wood, 
Governor of the Philippines, who is now 
a member of the editorial staff of “The 
Spectator.” He is an unusually talented 
young man who has lived in many parts 
of the world. 
a 


Fine Preliminary Work by Doremus 

Whether the new Non-Conference 
Automobile Bureau goes through now is 
probable, those who attended the ini- 
tial meeting are as one relative to the 
preliminary work done by Frederick W. 
Doremus, president of the Sylvania In 
surance Co. before the meeting was held 
last week at the Hotel Commodore. Mr. 
Doremus had the seope of the Bureau 
in all of its prospective ramifications 
mimeographed in about as thorough a 
manner as such a mass of information 
could be gotten together. He is a young 
man of brains, initiative and a student 
of the business. 

* * * 


Livingston Short 


Another unusually able young man 
who attended the meeting was Livingston 
Short of the General Exchange Insur 
ance Corporation (General Motors). He 
arrived from Europe one day and at- 
tended the Non-Conference company 
meeting the next. 

Mr. Short seemed to be amused at 
stories printed about his insurance com 
pany by the trade press, and took the 
attitude that he was indifferent what 
they said. 

* ok x 


Proud of His Age 

Walter Knoepfel, of the Mervin Lane 
Agency of the Equitable Life Assurance, 
interviewed a rather elderly gentleman 
a short time ago on a retirement annu 
ity. This man was quite proud of his 
old age, and Walter, judging this to be 
his hobby, touched on it with the ques 
tion, “To what do you attribute your 
long life, Mr. Jones?” The old man re 
plied, “To the fact that I was born a 

long, long time ago.” 
_ 


Fire Insurance Letters by the Hundreds 
Rolling In 

The number of letters which are pou 
ing into the executive fire insurance of 
fices relative to the proposed commis 
sion plan of the new Eastern Under- 
writers’ Association must mount up into 
the thousands. The manager of one 
prominent company informed me_ that 
up to Friday of last week he had re 
ceived one hundred from his agents 

“Many of them were inspired by Syra- 
cuse agents and by Frank Gardner of 
Poughkeepsie,” he said. “It is the same 
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stunt as has been worked by associa- 
tions which advise members to wire 
members of Congress so that the num- 
ber of telegrams will overwhelm the 
Congressmen.” 

Not only are the companies getting 
these hundreds of letters but agents’ or- 
ganizations through the East are passing 
resolutions, 

The manager with whom T was con- 
versing asked me if I thought the 
agents were sending these letters with 
or without knowledge of their commis- 
sion percentages. In his opinion the 
new scale will mean a slight increase in 
the average run of business as he 
thought that the commission was now 
about 18.2 per cent., whereas under the 
new scale it will be 18.9 per cent. The 
agents want 20 per cent. He said that 
on unprotected business there will be a 
slash of income. 

x ok Ok 
Spartaly Back From India 

\ccording to J. Spartaly, of the staff 
of the American Foreign Insurance As- 
sociation, who returned recently from 
India, where he had gone to assist the 
inarine manager of the Association with 
his organization work, there is a splen- 
did field for insurance men in that coun- 
try. He is of the opinion that American 
influence is being felt there because of 
the fact that many Americans are in 
business in India. 

Mr. Spartaly told that only about one- 
fourth of the property owners of India 
are insured. He says that as the people 
become better educated, they will realize 
the advantage of insurance and will then 
obtain proper coverages. 

“American companies in India are 
making satisfactory headway,” said Mr. 
Spartaly. “India looks to America for 
assistance with many of her problems, 
and Americans are always welcome 
there.” 

Speaking of the Association’s activ- 
ities in the Orient, Mr. Spartaly said 
that it now has agencies in Singapore, 
one of the leading rubber centres of the 
world. America imports the largest part 
of its rubber from Singapore. 

While in Calcutta, Mr. Spartaly had a 
pleasant visit with Mahatma Ghandi, the 
famed prophet of India. He said that 
he was much impressed by his person- 
ality and his sincerity. 

x * x 


The Whole Story in a Nutshell 

There is an old saying that you can 
tell a man by the company he keeps, 
which is also probably just as true about 
a woman, all of which reminds me that 
Tarleton Brown in his St. Louis insur 
ance paper prints a little dialogue be- 
tween a rather gay young woman and 
her colored maid. 

“Sadie,” said the woman, “what is a 
gentleman ?” 

“Please, ma’am,” was the response, “a 
= is a man you don’t know very 
well. 


A Subway Innovation 

Ordinarily, nothing is supposed to run 
through a subway but a subway train, 
but the new subway which is being tun- 
neled through Central Park West in 
New York City, has no objection to re 
ceiving automobiles which decide to pay 
it an impromptu visit. For some rea- 
son or other the New York police de- 
partment permits automobiles to drive 
down Central Park West, despite the 
fact that if an automobile swerves an 
inch or more from the car track the auto 
will make a plunge into the excavation. 
In the blocks between Fighty-cighth 
and Eighty-sixth streets drunken drivers 
have piloted three cars into the excava- 
tion in the past month. Following the 
usual tradition of the immunity of drunk- 
en drivers, no one was hurt in any of 
the accidents, but as much cannot be 
said of the cars. 

* * 

Blue Over Acquisition Cost 


One of the underwriters who is rather 
blue over the attempts to regulate ac- 
quisition cost by Departmental fiat in- 
forms me that in his opinion this regu- 
lation will eventually sound the death 
knell of the general agency system. 

nok = 


Not the First Man Who Didn’t Know 
What to Do With a Top Hat 

Just as everybody thinks that there is 
nothing more to say about Abraham Lin- 
coln in view of the great mass of liter- 
ature which has already been printed 
about him, along comes a book which 
indicates a new marvelous wealth. of 
human experience and sentiment, as well 
as pointing out that even he had _ his 
faults. 

This critical study, “The Life of Abra- 
ham Lincoln,” made by William E. Bar- 
ton, who is also the author of several 
other books about Lincoln, is published 
in two volumes by the Bobbs-Merrill 
Company. 

One of the most interesting chapters 
in Mr. Barton’s book is on “The First 
Inaugural.” Pointing out that the crowd 
was not so large as had usually attended 
inaugural proceedings, many — staying 
away on account of anticipated disturb- 
ance or through lack of sympathy, Mr. 
Sarton said: “There was no delay in 
the inaugural; General Scott had in- 
sisted on promptness. The president- 
elect came forward, dressed in new tall 
hat, new black clothes, new black boots, 
and newly grown black whiskers. He 
carried a new black ‘cane, ebony, sur- 
mounted by a gold ‘head of unusually 
large size. He scarcely knew what to 
do in his painfully new clothes, and was 
especially troubled as to where to deposit 
his shiny new hat. 

“As Lincoln rose to deliver his ad- 
dress, Stephen A. Douglas, who occupied 
a seat at the end of the benches on the 
right of the President, rose, took the 
President’s hat, and held it until it was 
time for Lincoln to replace it on his 
head—an act of courtesy which was much 
commented on at the time, and which 
must not be omitted from the picture of 
the inauguration.” 

* * 
French Insurance Tax 

In France, the Journal Officiel of the 
20th May publishes the Presidential de- 
cree for the regulation of Article 82 of 
the law of the 13th July, 1925. This 
particularly affects the insurance compa- 
nies, who will have to contribute 20% 
of their profits to the Fiscal Administra- 
tion. Foreign companies will have the 
option to pay this tax either upon their 
declared profits from business and in- 
vestment transactions in France and col- 
onies, or, if they so desire it, upon esti- 
mated profits calculated on the propor- 
tion of profits to premium income of five 
of the most prosperous French insurance 
companies transacting a similar class of 
business. For business placed with 
Llovd’s underwriters, the agent or broker 
will have to render a statement of pre- 
miums before the Ist March of each year 
showing the amounts of marine pre- 
miums, premiums from other branches, 
and reinsuranee premiums, and the tax- 
able ratio will he fixed each vear by the 
Special Commission appointed under the 
law. 
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Building Up a Summer Resort of 

160,000 People 

Gerald A. Eubank, William S. Ash- 
brook and a number of other insurance 
men whom I know have summer places 
in Ocean City, N. J. This is a town 
with a summer population of 160,000, 
with a $3,000,000 hotel which compares 
favorably with any of similar rank, an 
up-to-date banking establishment in a 
tall building of its own, hundreds of very 
attractive homes, and a boardwalk. It 
is about forty minutes’ drive by automo- 
bile south of Atlantic City. On the 
beach were many beautiful children, 

A year or two ago many people were 
chasing off to Florida after golden 
In contrast there were others 
who, less inclined to be swayed by the 
siren cry of “distance lends enchant- 
ment,” put their own environ under the 
field glass and made fortunes by invest- 
ing in their immediate neighborhoods, 
Such was the good luck of real estate 
holders in Ocean City and some other 
towns in the vicinity of New York, values 
having constantly enhanced. 

Mr. Eubank took me on a tour of 
Ocean City and we called on some of 
the people who helped build up this 
beautiful place. Some of the most in- 
teresting persons on whom we called 
were Josephine G. Keyhan, who has 
proved herself a genius in running a real 
estate company, and who has four auto- 
mobiles to take her clients around in- 
specting property; the manager of the 
Flanders Hotel and the president of the 
Ocean City Title & Trust Co. 

For the moment Mrs. Keyhan had lost 
that good humor which is a part of her 
remardkable personality. She was miffed 
at the physical director of Ocean City, 
who each morning puts a large class of 
Ocean City people and guests through a 
course of open-air exercises on the 
beach. The spectacle of dozens, and 
sometimes hundreds, of persons going 
through these exercises, always serves 
to draw an admiring crowd. 

“He said in a daily paper,” declared 
Mrs. Keyhan with a trace of indignation, 
“that the men here are more graceful 
than the women. Of course, that is not 
truce. I have been at all the beaches up 
and down the Coast and TI have never 
seen such beautiful and graceful women 
as we have here. J am just a little 
afraid that the women might feel enough 
resentment to stay away from the beach 
class if they think that they may be 
commented upon in this way.” 

I went down to the beach the follow- 
ing morning and noticed that the class 
was as large as ever, so evidently the 
comment of the physical director was 
not taken seriously by the women of 
Ocean City. 

From Mrs. Keyhan T received a most 
extraordinary story as to how resorts 
like Ocean City are built up, together 
with anecdotes of fortunes which have 
been made in real estate transactions at 
such places. A prominent man_ will 
erect a nice looking house in an iso- 
lated location. Presto! Inside of a 
year nice houses will spring up all 
around him, making an entire new sec- 
tion. A real estate company or a far- 
seeing citizen will fill up a marsh or 
even part of the ocean. When he begins 
there is no site apparently more hope- 
less as a future residential center, But 
come back in a few months ard look 
at it! All is changed. Beautiful homes 
are seen with children playing in front 
yards on grass which has been grown 
in some miraculous manner. — 

In explaining Ocean City and similar 
places, Mrs. Keyhan said: “It takes 
more than a boardwalk, an architect, 
and money to make a place like this. 
We have to start with the right kind of 
people, which does not mean that they 
must be rich and snobbish, but that they 
are substantial, progressive and have a 
community spirit, proud of and willing 
to help the place they have chosen as 4 
summer residence for their families. 
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Say Taxi Mutual Money 
Put Legislation Over 


GOVERNOR BEGINS AN INQUIRY 





Secretary of Guardian Mutual Casualty 
Tells of Complications From 
Compulsory Cover Act 





A. Harry Moore of New 
Jersey has been requested to make an 
investigation by Jesse Hendler of Tren- 
ton, a taxicab operator, of the circum- 
stances surrounding the passage by the 


Governor 


legislature last winter of the compulsory 
automobile insurance law, which com- 
pelled every taxicab owner to take out 
insurance of $5,000 for each cab operated. 

Hendler bases his request on a charge 
made in a statement signed and issued 
this week by Harry Ivins, secretary and 
attorney of the Guardian Mutual Cas- 
ualty of New Brunswick, N. J., that 
money was spent by the Fidelity Mutual 
Casualty of Newark, to put the measure 
across and that the Fidelity Mutual Cas- 
ualty endeavored to prevent the Guard- 
ian from doing business. 

The statement, in part, says: 

“The failure of the Fidelity Mutual 
Casualty resulted in new and drastic ob- 
ligations being imposed on the Guardian 
Mutual, which could not be complied 
with overnight, and policies were thrown 
back by the Commissioner of Motor Ve- 
hicles. We have since complied with all 
of the new demands and requirements of 
the Commissioner of Banking and Insur- 
ance, and the Commissioner of Motor 
Vehicles, and the embargo upon our pol- 
icies has been removed, and they are now 
accepted and approved by the Commis- 
sioner of Motor Vehicles, who is pre- 
pared to issue his certificates of compli- 
ance upon the filing of our policy with 
him. 

“Among the new obligations imposed 
upon us, is one to file an entirely new 
policy, which we are doing for and on 
behalf of cach of our members as rap- 
idly as we can get the old policies re- 
turned, whereupon we will receive from 
the Commissioner of Motor Vehicles his 
certificate of compliance, which we will 
in turn deliver to our members upon the 
receipt of a full first quarterly payment 
of the premium.” 

Full Quarterly Payments 

The statement goes on to say that the 
“Guardian Mutual Casualty is compelled 
to-receive a quarterly payment in full 
before “we deliver certificates, and those 
of you that have not paid anything will 
be called upon to pay a full quarter and 
those of you who have paid less than a 
quarter will be called upon to pay the 
balance, otherwise we will be compelled 
to return the certificates to Commission- 
er Dill, who may theretpon cancel the 
license plates. 

“The receivership of the Fidelity Mu- 
tual has been confirmed, and that com- 
pany is proceeding to final liquidation. 
We are issuing new policies in the 
Guardian to take the place of the Fidel- 
ity Mutual policies, and on all of these 
we are compelled to receive a full quar 
terly payment in advance. Any un- 
earned premium due from the Fidelity 
Mutual will be refunded to their policy- 
holders direct. 

“ cr 

As fast as we receive the certificates 


Britain Launches 
Credit Insurance 


ISSUED BY GOVERNMENT 





NOW 


Will Operate Scheme For Three Years. 
When It Is Hoped Private Cap- 
ital Will Enter Field 

The British Government’s new scheme 
for credit insurance on the exports of 
goods produced or manufactured in the 
United Kingdom came into force last 
week and regulations have just been is- 
sued giving clear and concise particulars 
for the benefit of exporters. In the 
future the Department of Overseas 
Trade responsible for its administration 
will be known as the Export Credits 
Guarantee Department. A. M. Samuel, 
member of Parliament, is Minister in 
charge of the department. 

The scheme is based on the report 
of the committee which examined the 
subject, published at the end of March. 
It is intended to help exporters whose 
transactions involve long credits, and its 
operation is limited to a period of three 
years. At the end of that time it is 
hoped that the insurance offices and 
banks, enlightened by the pioneer expe- 
rience of the Department of Overseas 
Trade, will undertake this sort of insur- 
ance. Of the £26,000.000 available under 
the Exports Credit Act, £6,000,000 is in 
use under the original scheme, and 
£20,000,000 remains fluid under the new 
scheme. 

Guarantees Payments of Bills 

The department guarantees the pay- 
ment at maturity of sterling bills of ex- 
change drawn in buyers overseas in con- 
nection with the export from Great Brit- 
ain of goods wholly or partly manufac- 
tured in the United Kingdom, including 
coal. 

The guarantees are offered wnder the 
Export Credits Act, and, while every 
application will be examined by an ad 
visory committee, assurances are offered 
that absolute secrecy will be observed 
and that traders need have no fear of 
their affairs being disclosed to competi- 

(Continued on Page 41) 








of compliance from Commissioner Dill, 
they will be forwarded to you under 
draft through your local bank, where you 
will be expected to go and make the 
payment and get the certificates, if you 
do not do this within five days from 
date of notification by the bank, the cer- 
tificate will be returned, and we have no 
option but immediate cancellation.” 

At the office of the Guardian Mutual 
Casualty, located at 127 Albany street, 
New Brunswick, N. J., a “Mr. Carroll,” 
who claimed to be the general office 
manager of the company, but who de 
clined to give his first name. stated that 
“he promoted the Fidelity Mutual Cas- 
ualty and knew positively that money 
had been spent at Trenton to put the 
“taxicab act” over. The amount spent 
was about $15,000. He also stated that 
he left the employ of the Fidelity Mu- 
tual Casualty about May 1, because of 
a dispute relative to payment for his 
services. The officers of the Guardian 
Mutual Casualty are C. Raymond, presi- 
dent; George L. Benton, treasurer; 
Harry Ivins, secretary, all lawyers of 
New Brunswick. 
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Winter Now President 
Mfrs. Liability Co. 


WILLIAMSON IS CHR. OF BOARD 


G. G. Raymond, President of Dry Dock 

Company, Elected Vice-President; 

Business Has Increased This Year 

A development this week of interest 
to casualty underwriters was the pro 
motion of Dr. D. T. Winter, Jr, for 
merly first vice-president and general 
manager of the Manufacturers’ Liability, 
of Jersey City, N. J., to the presidency 
of the company and the election of A. E. 
Williamson, formerly president, to be 
chairman of the board. The board also 
elected George G. Raymond, president 
of the Teitjen & Lang Dry Dock Co., 
a vice-president He has served the 
company as chairman of the finance com- 
mittee. 

Mr. Williamson organized the com 
pany in 1912 and has been continuously 
in charge of all its operations. Prior 
to its organization, he was engaged in 
the stecl casting business. Mr. Winter 
has been general manager in charge of 
the company’s affairs for the past year, 
owing to Mr. Williamson’s ill health, and 
his clevation to the presidency is in 
recognition of his success in materially 
increasing the company’s business dur- 
ing that period. 

Joining the company eleven years ago 
as medical director, Mr. Winter was ele 
vated to the second vice-presidency in 
1921. Three years later he was made 
first vice-president and a yeat 
April he was put in active charge of 
operations. No other change is contem- 
plated in the official staff of the com 
pany at this time 

Brings Out New Policy 

The company has also brought out a 
new policy, known as a garage owner's 
contingent policy, which protects the gar- 
age owner in any action brought against 
him due to his own negligence. It is 
anticipated that it will be favorablv re 
ceived by the agency force and will be 
in demand. 

The company reports net volume of 
business written for the six months 
ended June 30 of $1,153,579, as com- 
pared with $747,040 for the correspond 
ing months last year, an increase of 
$406,539, or 54.5 per cent. The com 
pany has established complete control of 
its claims department, saving about 
$50,000 per annum in cost of settlements 
and effecting releases at a cost of $50 
less per case than formerly. 
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Taxicab Men Meet to 
Save Mutual Company 


THEY WILL LOAN OUTFIT $25,000 
Attempts to Get Fidelity Mutual Cas- 
ualty Out of Receivership; Organ- 
ize State-wide Body 








There is a movement on foot sponsored 
by independent taxicab owners through- 
out New Jersey to raise $25,000 to be 
loaned to the Fidelity Mutual Casualty, 
now in the hands of a receiver, to re- 
habilitate it. 

The purpose of the loan is to put the 
company in a solvent condition so that 
the receiver may be discharged and the 
company proceed to do a taxicab busi- 
ness throughout the state. 

The decision to raise the money was 
reached at a meeting of about three hun- 
dred cab owners last week, which was 
held at the Newark City Hall. The pur- 
pose of the mecting was to organize a 
company to write cab insurance as re- 
quired by law, and to form a state-wide 
organization of cab owners. 


To Improve Taxi Business 

The aim of the organization will be 
to improve the taxicab business both for 
the owners and patrons. The organiza- 
tion will be known as the Independent 
Owners’ Association of New Jersey. An 
organization committee of twenty-one 
men, one from each county has been ap- 
pointed to organize the owners through- 
out the state 

A representative of each county will 
be on the board of directors. Samuel 
Steglitz, president of the Twentieth Cen- 
tury Cab Company, presided at the meet- 
ing and Joseph De Sent of Bloomfield, 
N. J., was elected chairman of the or- 
ganization and insurance committee. It 
has been decided to hold meetings in 
each county to obtain members. 

Michael Dunnellan, president of the 
Amalgamated Taxicab Insurance Co. of 
New York, addressed the meeting and 
told the assemblage that his company 
has been operating in New York for two 
vears and now had assets of over $500, 
000. He told the New Jersey cab owners 
that they could accomplish the same 
thing as was accomplished in New York. 


ENTERS VIRGINIA 
The St. Paul-Mercury Indemnity, 
casualty running-mate of the St. Paul 
Fire & Marine, has been admitted to 
Virginia. 
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Alien Dependency and Workman’s Compensation 





Important Decisions Interpreting Claims for Compensation Made By Dependents Residing in Italy 
| Which Are Filed By Italian Consul-General of New York 


During the past two years the Appel 
late Division, Third Department, of our 


New York State Supreme Court has ren 


dered important decisions on the ques 
tion of alien dependency within the 
meaning of the Workmen’s Compensa- 


tion Law, where claims for compensation 
on the part of alleged dependents resid- 
ing in Italy were filed by the Italian 
Consul-General of New York City. The 
decisions of the court hold, among other 
things, that the documents submitted as 


proofs of dependency in Italy were not 
legal evidence within the meaning of our 


New York State statutes; that the doc- 
uments were not properly verified as 
provided by our statutes, and that the 


documents were not authenticated by a 
consular agent of the United States in 
Italy, as provided by our New York 
State statute. (Cooney v. Empire Con 
struction Co., 210 App. Div., 816; Paola 
v. Porter Bros., 209 App. Div. 716.) 

The statute in force on the day of the 
accident governed the rights and liabil 
ities of the parties. All questions of de 
pendency were determined as of the 
time of the accident (Section 16, Subd. 
5). The appellants appealed from the 
awards in the above upon the 
grounds that the so-called certificates 
alleging dependency were not properly 
authenticated and that they did not meet 
the requirements of Sections 952, 953, 
956 and 957 of the ( ode of ( ivil Proced- 
ure in that the certificates were not duly 
authenticated by a consular agent of the 
United States in Italy. It was also con- 
tended by the appellants that the awards 
could not be supported on hearsay evi 
dence alone, and that, since no oral evi- 
dence was received at the hearings be 
fore the Industrial Board, there was no 
competent proof showing that the death 
of the employee was due to any accident 
within the meaning of the compensation 
statute. 

Simple Method of Procuring Depend- 
ency Proof 


cases 


The compensation statute provides a 
simple method of procuring the neces 
sary legal proof of dependency in Italy. 
Sec. 121 states that “the commission or 
board i [ 


may cause depositions of wit 
nesses residing within or without the 
state to be taken in the manner pre- 


scribed by law for like depositions in 
civil actions in the supreme court.” This 
section is permissive and not restrictive 
to the Industrial Board’s authority un- 
der Section 68 of the compensation stat- 
ute. It does not exclude affidavits which 
satisfy the provisions of our Civil Prac- 
tice Act. 

Sec. 118 of the compensation statute 
provides that the Industrial Board or a 
Commissioner or a deputy commissioner 
in making-an investigation or inquiry or 
conducting a hearing shall not be bound 
by common law or statutory rules of 
evidence or by technical or formal rules 
of procedure, except as provided by the 
compensation statute and the Civil Prac- 
tice Act of this state. The statute also 
provides that the Industrial Board may 
make such investigation or inquiry or 
conduct hearings in such manner as to 
ascertain the substantial rights of the 
parties. Where aliens residing in for- 
cign countries claim compensation with- 
in the meaning of Section 17 of the 
statute, it can easily be seen that cer 
tain statutory limitations must be pro- 
vided in order to do substantial justice 
to the the employer and the insurance 
carrier. Probably no state provides such 
liberal compensation benefits to alien 


By William Warren 


dependents in a foreign country, as New 
York State. 


Procedure of Paying Awards 


An alien dependent in a foreign coun- 
try may avoid commutation and reduc- 
tion of compensation benefits to one- 
half of the total compensation award, as 
provided in Section 17 of the Statute, 
by coming to the United States and re- 
siding there. Consular officers in the 
United States may file claims for com- 
pensation on behalf of their nationals. 
Within the meaning of our compensation 
statute, consular officers may not col- 
lect compensation henefits without spe- 
cific authority and subject to the ap- 
proval of the Industrial Board. 

When the employer and the insurance 
carrier desire to pay an award of com- 
pensation to aliens residing in a foreign 
country, checks may be sent through the 
agency of our State Industrial Board to 
a consular officer of the United States in 
the foreign country where the depend- 
ents reside and payments may be made 
there to the dependents through such 
consular agent. The charge for buying 
a draft or money order in New York 
City, payable in a foreign country, is 
usually paid by the insurance carrier. 
Such a method of payment is advan- 
tageous to the employer and the insur- 
ance carrier because it serves as a means 
of locating and identifying the aliens 
claiming dependency and compensation 
benefits. 
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The American Consular Service does 
not investigate claims for death benefits 
on the part of alleged alien dependents. 
Employers and insurance carriers may 
apply to the American Consulates for 
the purpose of obtaining properly au- 
thenticated documents relating to birth 
certificates, marriage certificates, etc. 
The consular fee for authenticating such 
documents is $2 for each document. The 
fee for such service should accompany 
the written request to the American 
Consul for the service, so as to avoid 
delay. In the matter of any legal pro- 
cedure or investigation work in a for- 
eign country in connection with claims 
by alien dependents, the names of for- 
cign attorneys can be secured for such 
legal work. 

Where there are a father and a moth- 
er as alleged dependents in a foreign 
country, compensation death benefits are 
limited to but one of the two persons. 
The word “or” in the statute indicates 
this limitation. - There is a further lim- 
itation on dependency rights to the ef- 
fect that the alleged dependent father 
or mother must have been supported by 
the employee, either wholly or in part, 
for the period of one year prior to the 
date of the accident. 

Notwithstanding the fact that our 
compensation statute and our Appellate 
courts have been very liberal in per- 
mitting compensation benefits to be paid 
to aliens residing in the United States 
and in foreign countries, the delays and 


” 





legal controversies arising out of the 
claims of alleged dependents without the 
United States are largely due to the neg- 
lect and failure of alien dependents to 
comply with the provisions of our state 
statutes in preparing and submitting le- 
gal evidence of dependency. 


An amendment to Section 17 of the 
compensation statute (L. 1922, Ch. 615) 
has taken away the death benefits of 
grandparents living in foreign countries 
for accidental death of their alien grand- 
children while employed in New York 
State. 


A Further Amendment 


The compensation statute was further 
amended by L. 1923, Ch. 568, Sec. 21, 
Subd. 5, and it provided “That the con- 
tents of verified medical and surgical re- 
ports introduced in evidence by claim- 
ants for compensation shall constitute 
prima facie evidence of fact as to the 
matters contained therein.” Such med- 
ical reports must be verified to bring 
them within the meaning of the statute. 


Inadequacy of documents alleging de- 
pendency has caused awards to aliens to 
be set aside by our appellate courts. Our 
courts have written opinions explaining 
carefully the necessity of aliens comply- 
ing with the provisions of our statutes. 
Awards for compensation death benefits 
have been reversed where the undisput- 
ed proof showed that the employee did 
not support, wholly or in part, the al- 
leged dependent for a period of one 
year prior to the date of the accident; 
where the proof was nothing more than 
unverified correspondence; where an af- 
fidavit of alleged dependency did not 
meet the requirements of our statutes; 
where the birth certificates of the chil- 
dren, the marriage certificate of the par- 
ents, and the certificate of existence of 
the alleged dependents in Italy, were not 
duly certified in Italy; where the al- 
leged dependents in a foreign country 
were not specified in our statute (such 
as cousins, aunts, uncles, etc.); and 
where no opportunity was afforded the 
employer and the insurance carrier to 
cross-examine the persons making aff- 
davits or statements in support of the 
claims for dependency. 

The statute distinguishes between 
lump sum compensation payments to 
non-resident alien dependents and rest- 
dent alien dependents. The Industrial 
Joard may, at its option, or upon the 
application of the insurance carrier, shall 
commute all future installments of com- 
pensation to be paid to non-resident 
aliens by paying or causing to be paid 
to them one-half of the commuted 
amount of future installments of com- 
pensation as determined by the Actuar- 
ial Department of the Industrial soard. 
(As amended, L. 1916, Ch. 622; and L. 
1922, Ch. 615.) Resident aliens are not 
subject to such deductions. 


Where Existence of Dependents Is Not 
Established 


Compensation awards to aliens have 
also been reversed by our appellate 
courts where the existence of the al- 
leged dependents has not been estab- 
lished (Pifumer v. Rheinstein & Haas, 
187 App. Div., 821); where hearsay pe 
dence was the only evidence of depend: 
ency (Bonano v. Metz Bros. C6; 
App. Div., 380); where an award was 
made to both the father and mother liv- 
ing in Italy (Cinnao v. West End I age 
Co., 188 App. Div., 384); where renege 
executed in Italy did not contain the 
necessary facts showing depen 
(Drumond-Isbell-Porter Co., 188 App. 
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Div. 374) ; and where an award was 
made to both the father and mother as 
jen dependents (Skarpeletzos v. Counes 
xaptis Corp, 228 N. Y., 46). In the 
st case the Court of Appeals held that 
an award may be made to one depend- 
ent parent, but not to both. 

The authenticity of an affidavit made 
by peasants in Italy for the purpose of 
showing dependency was questioned by 
the employer and the insurance carrier 
on the ground that the affidavit had no 
robative force since it was merely hear- 
say and not properly authenticated with- 
‘1 the meaning of the statute. This 
wntention was upheld on appeal and the 
court said that “no award depending up- 
on the establishment of a necessary fact 
can be sustained if hearsay evidence con- 
situtes the sole proof of such fact. 
(pilonna v. Terry & Tench Co., 203 
App. Div., 270; Carroll v. Knickerbocker 
ice Co., 218 N. ¥., 439.) 

An award was reversed on appeal 
where informal depositions were the sole 
alleged proof of dependency (Eretza v. 
kort Montgomery lron Works, 193 App. 
Div. 817). There must be legal evidence 
that the alleged dependents in Greece 
were the widow and children of the de- 
cedent (Vassilakis v. Fairfax Hotel Co., 
193 App. Div., 829). ‘The award was re- 
versed, The certificates of marriage and 
births signed by an official of vital sta- 
tistics and as Mayor in Italy, bearing a 
municipal seal, and without authentica- 
tion, did not meet the requirements of 
evidence. (Matter of Grillo, 195 App. 
Div, 362; Sections 952, 953 and 956 of 
the Code of Civil Procedure.) 

Where an award was made to a non- 
fesident alien father in Italy and the 
testimony showed that there was an 
alien widow about to become non-resi- 
dent, it was held by the appellate court 
that an award was barred to the father 
since there was in fact a surviving wife, 
within the meaning of Section 17 of the 
compensation statute. Among other 
things, the court said: “We think it in- 
tended to bar the payment of moneys 
toan alien father or mother in a foreign 
land whenever a wife or child resided 
therein or intended to depart therefor.” 
(Esoni v. Tisdale Lumber Co., 212 App. 
Div, 754). In Perino v. Lackawanna 
Steel Co., 211 App. Div., 218, it was held 
that “where commutation is made simul- 
taneously with an award, all installments 
of compensation are future to the award 
and must be comprehended by the com- 
mutation.” 

Our Court of Appeals has rendered a 
very important decision (Perino v. Lack- 
awanna Steel Co., 241 N. Y., 313, revers- 
ing Matter of Perino (supra), 211 App. 
Div, 218), in an alien dependency case. 
It was held, among other things, that the 
Industrial Commission had no power to 
award a dependent non-resident any sum 
as compensation which differs in amount 
from the sum to which a resident de- 
pendent would be entitled and that Sec- 
tion 117 of the compensation statute 
confers no power upon the commission 
to change by rule the amount of com- 
pensation to be paid to a dependent. Mr. 
Justice Lehman said: 


It seems to us clear that the Legislature 
contemplated that each periodic payment to 
which the injured employee or a dependent 


might prove valid claim constitutes an_install- 
ment of compensation and that by Section 117 
of the statute it conferred upon the Commis- 
Sion power to compute only such installments as 
might accrue periodically thereafter. An award 
which covers a period already passed is itself 
an adjudication that the right to compensation 
or that period had already accrued and the 
amount thereof may not be regarded as future 
installments of compensation. 

_ The decision in the Perino case, which 
8 the latest ruling by our Court of Ap- 
peals in this class of cases, reverses the 
Appellate Division, Third Department, of 
o Supreme Court, and the State In- 
ustrial Board on a question of law, 
Which 1s very important to all insurance 
Companies doing business in the State 
ot New York and elsewhere. In fact, 
it 18 a decision which will be of much 
interest throughout the insurance world 
in the United States. 


¢ Perino decision follows: 


The Perino Decision 


On June 3, 1920, Joseph Perino was killed 
while painting a building owned by his employ- 
er. He left him surviving a dependent father 
and mother residing in Italy. The claim of the 
father made under the Workmen’s Compensa- 
tion Law (Cons. Laws, Chap. 67) was allowed 
and an award to him made on November 10, 
1922. Before the award was actually made the 
father had died. Upon proof of that fact this 
award was rescinded and a new award made 
to the dependent mother, who had filed a claim 
after her son’s death. The decision provided 
that “award is hereby made to the mother from 
the date of death to the date of this hearing 
(November 26, 1923) and to be paid in full; 
future payments to be commuted under Section 
17. Money to be paid through the United 
States Department of State. . . . The em- 
ployer is directed to pay at once $1,308.61 from 


the date of death to November 26, 1923 for 
181% weeks at $7.21 per week. This depart- 
ment to get the actuarial value of the future 


payments under Section 17.” On January 24, 
1924, the State Fund sent to the Secretary of 
State at Washington $1,308.61 to be paid to 
claimant through the American Consul at 
Rome. On March 5, 1924, the Industrial Board 
made a new decision which provided that: 
“Direction as to commutation of the amount 
due under Section 17 is modified and changed 
to read that the commutation shall be made 
under Rule 30 of the Commission . .°. The 
present value is $734.89 as of June 3, 1920, as- 
suming that an advanced payment of $1,308.61 
was made as of.June 3, 1924.” The claimant 
has appealed from this decision in so far as it 
modifies the previous award. : 

Section 17 of the Workmen’s Compensation 
Law provides that where dependents of an _ in- 
jured employee reside in a foreign country, the 
Commission may, or upon the application 
of the insurance carrier, shall, commute all 
future installments of compensation to be paid 
to such aliens, by paying or causing to be paid 
to them one-half of the commuted amount of 
such future installments of compensation as de- 
termined by the commission.” Aside from the 
provisions of this section the Industrial Com- 
mission has no power to award a dependent 
non-resident any sum as compensation which 
differs in amount from the sum to which a resi- 
dent dependent would be entitled. While in 
Section 117 of the statute it is provided that 
the Board may adopt reasonable rules consistent 
with and supplemental to the provisions of this 
chapter and the labor law,” no power has there- 
by been conferred upon, or is claimed by the 
State Industrial Board, to change by rule the 
amount of compensation to be paid to a depen- 
dent as fixed by statute. 

Rule 30 of the Commission (referred to in 
the modified award) provides that “the actuary 
shall make his computations as of the date the 
lump sum is awarded by the Industrial Board 
or its authorized representative, except that 





in lump sum settlements under 
computation shall be made as of the date of the 
death of the injured employee in so far as 
such computation applies to dependents who 
were not residents of the United States or of 
Canada at the time of such death.” Though 
Section 17 of the Workmen’s Compensation Law 
provides only for the commutation of “future 
installments to be paid to such aliens,” 
the rule provides for the computation of pay- 
ments not merely of “future installments” of 
compensation but of all compensation “as of 
the date of the death of the injured employee.” 
In so far as the method of computation of com- 
pensation, as provided in the rule, from the date 
of the death of the injured employee would re 
sult in commutation at one-half the commuted 
amount of any portion of the compensation 
otherwise due which does not fairly come within 
the term “future installments’ as used in the 
statute, the provisions of the rule are void ‘and 
must be disregarded. 

Obviously the Legislature must have intended 
by the use of the term “future installments” 
to indicate that there might also be past install 
ments. The award in this case has been sus- 
tained in the court below upon the ground that 
there is no debt or obligation to pay compensa- 
tion upon a contested claim until award is made 
and that at the time a debt or obligation arises 
it can by its nature include onlv future install 
ments though in fact it may embrace compensa- 
tion for a period that has elapsed; and there 
fore, that at the same time an award is made 
for compensation dating from the death of an 
injured employee, the Industrial Commission 
may commute the entire compensation from the 
same date. Without passing upon the question 
whether even under such construction the Com 
mission would be authorized to provide for com 
mutation of compensation computed from the 
death of the injured employee by modification 
of an eariler award after some installments of 
compensation directed therein were actually paid, 
we have decided that the construction of the 
Anpellate Division unduly restricts the words 
“future installments.” Though obligation to 
pay an award upon a contested claim becomes 
enforcible only after the award has been made, 
liability for compensation becomes fixed when 
the injury occurs and the Commission there 
after merely determines the facts upon which 
the conclusion of the existence of the liability 
must rest. It does not create a debt or obliea 
tion; it decides whether an obligation is im- 
posed by law under the particular circumstances 
proven. Though payment of the compensation 
may not be enforced before the award, the right 
to the payment of compensation “periodically 
. . . and in like manner as wages” exists. 
(Section 25.) It seems to us clear that the 
Legislature contemplated that each periodic pay 
ment to which the injured employee or a de 
pendent might prove valid claim constitutes an 
installment of compensation and that by Section 
17 of the statute it conferred upon the Com 
mission power to commute only such_ install- 
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tients as might accrue periodically thereafter 
Aun award which covers a period already passed 
is itself an adjudication that the right to com 
pensation for that period had already accrued 
and the amount thereof may not be regarded 
as “future installments” of compensation, 

For these reasons the order of the Appellate 
Division and the award of the Industrial Com- 
mission should be reversed, with costs in this 
court and in the Appellate Division, and pro- 
ceedings remitted to the Commission to proceed 
in accordance with this opinion. 


WELL SETTLED IN NEW POST 








J. C. Munsie, New Office Manager of 
W. F. Swan & Co., of Philadelphia, 
Has Fine Background 


The appointment of John C. Munsie 
as office manager of W. F. Swan & Co, 
general agents at Philadelphia for the 
Ocean Accident & Guarantee, was well 
received by casualty underwriters in that 
city. Mr. Munsie comes on from the 
home office of the company where he 
was assistant superintendent of the li- 
ability department and he fills the posi- 
tion formerly occupied by R. B. Thorn- 
ton in the Swan office, who resigned to 
become office manager of the new Met- 
ropolitan Casualty branch in Philadel- 
phia. 

A native of Illinois, Mr. Munsie has 
been in the casualty business for the 
past eighteen years. His experience in- 
cludes local agency work and company 
training. He was with Conkling, Price 
& Webb, general agents at Chicago for 
the London Guarantee, for some time, 
and also with the old New England 
Casualty and the Aetna Life. 

W. F. Swam & Company is one of 
the largest agencies in Philadelphia and 
has been established there for the past 
twenty-five years, 





F. & D. COMBINES BRANCHES 


Fidelity & Surety Division Now At 55 
Liberty Street; G. Dexter 
Richardson Manager 
The fidelity and surety divisions of the 
claim department of the Fidelity & De- 
posit of Maryland, which for some time 
have been located at 6 Church street, 
New York City, and the burglary division 
which has occupied quarters at 55 Lib- 
erty street, are to be consolidated on the 
fourth floor of the Sinclair building so 
as to facilitate the handling of claims. 
This floor space has been leased by the 
company and will be occupied by Sep- 

tember 1. 

This is in accord with the plan devised 
by Wallace P. Harvey, general counsel 
of the Fidelity & Deposit, to consolidate 
the claim department divisions in one 
large office. With this consolidation in 
view, Mr. Harvey recently engaged G. 
Dexter Richardson, formerly of the 
Zurich, to act in a managerial capacity. 

The continuous increase in the volume 
of business has made necessary the cor- 
responding increase in the claim forces 
of the company; and it is to be assumed 
that the new arrangement will have 
many advantages and will greatly facili- 
tate the handling of claim matters. 


RUNNING FOR GOVERNOR 


A. H. Carmichael of Fidelity & Deposit 
In Alabama Out for State Position; 
Long in Politics 
A Fidelity & Deposit man is running 
for governor in Alabama. He is A. H. 
Carmichael, agent and attorney of the 
company in Tuscumbia, Ala. Mr. Car- 
michael has been in politics for as many 
as twenty-five years, having served as 
a delegate to the constitutional confer- 
ence in 1901 and served on the commit- 
tee which made the final draft of the 
new constitution of Alabama. In 1907 
and 1909 he was speaker of the house 
of representatives and was again elected 
to this honor in 1915. Mr. Carmichael 
has been active in the passage of public 
school and public health laws in Ala- 

bama. 
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As to Non-Preferred 
Depository Bonds 


UNDERWRITING 1S OUTLINED 


w. E. Kraft of Continental Casualty 
Writes Interestingly On Situation; 
Bond Basis Approval 
As the depository bond season is 
rapidly approaching and agents acting 
in good faith will submit unusual re 
quests for authorization, and in view of 
the numerous bank failures in the states 
of Florida and Georgia, Walter E. 
Kraft, superintendent of the contract 
and depository division of the surety de- 
partment of the Continental Casualty, 
has written an interesting article under 
the title of “Non-Preferred Depository 
fonds,” which appears in the Agent's 
Record, the monthly publication of the 
company. He has outlined in detail a 
few of the company’s policies in antici- 
pation of such requests and thus effect 
4 better understanding of the situation. 

In part he states: 

“In the first place, we shall assume 
that the agent has furnished complete 
underwriting data which will include ap 
plication on form S. LD. 131-A (all blank 
spaces filled in) supplemented by the 
bank’s latest financial statement in ex 
actly the form prescribed by the comp 
troller of the currency in the case of a 
National Bank, and in the case of a 
State Bank, a financial statement as re- 
quired by the State Superintendent of 
Banking. 
“Let us assume that a careful review 
of such data shows conclusively that the 
particular bank is not entitled to the ex- 
tension of corporate depository surety- 
ship. Our committee is obliged to de- 
cline the business entirely without preju- 
dice. The bank then desires to know 
on what basis the bond can be approved. 
Here are some of the reasons frequently 
advanced by the agent as to why the 
home office should favorably consider 
the business : 

“(l) Many other surety companics 
have authorized substantial amounts. 
“(2) Will the company authorize the 
bond if Messrs. Jones and Smith, offi- 
cers of the bank, and incidentally very 
wealthy, will furnish their personal in- 
demnity ? 

“(3) Will the company authorize the 
bond if the bank puts up gilt edge col- 
lateral security equal in amount to the 
penalty of the bond? 

“(4) The bank will shortly construct a 
new building and the agent will secure 
the application for contract bond, but 
not unless the company sees fit to ap- 
prove the depository bond. 

“It is, of course, difficult to reconcile 
ir position with other surety com- 
panies who have authorized substantial 
mounts of depository bonds for a par- 
tieular bank and the converse of this 
‘atement is true. Each company nec- 
«sarily must be guided to a certain ex- 
tent by its own set of underwriting rules 
and knowledge of surrounding economic 
tnditions, 

“Personal inde munity in connection with 
tepository bonds is generally unsatisfac- 
tory, Whenever such indemnity is ten- 
dered, it indicates that the bank is ex 
periencing difficulty in obtaining the 
bond. It is possible, too, that the bank 
dlrealy has an excess amount of public 
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UNION INDEMNITY 
COMPANY 


FIDELITY and SURETY BONDS 


Accident, Health, Burglary 
Automobile, Liability, Plate Glass 


Workmen’s Compensation Insurance 
Executive Offices: Eastern Department: 
100 Maiden Lane 


New Orleans New York 








GEORGE R. WEEKES DEAD 


Standard Accident Auditor Was Fatally 
Injured in an Automobile Accident 


In Michigan 
George RK. Weekes, auditor of 
Standard Accident, with which he 
been connected for the 


as the 
accident with 


City Hospital, 
tomobile 
while 


which he 


beneath their car when it turned 
in-a deep ditch after failing 
dangerous curve about five 
of Lexington. Mr. Weekes 


home in Detroit. 


OPEN BOSTON OFFICE AUGUST 2 


Announcement is made by The 
tury Indemnity Company, the new 
ualty running mate of the 
Insurance Co., Hartford, that it 
open its Boston office on Monday, 
cust 2, at 40 Broad Street. The « 
will be in charge of Resident 


WwW. W. Agents 


land H. 


Jump and Special 
Gove and Harold J. 


of business in Maine, New 
Eastern Massachusetts (including 
cester County) and Rhode Island. 


secured deposits and hence 
surety company has a full line. 


add strength to the case, for in 
instances their individual net 
ineasured by their investment in 
bank itself 
“Gilt edge 
able only if there is no state statute 
hibiting such practice and only 


with a 


sureties in force applying 
such deposit. 


“If an analysis of a bank’s statement 
Status; 
funds (public 


financial 
public 


discloses a weak 
excess amount of 
funds aggregating more than 20 
cent of all other deposits); or, if 
bank is overextended, 1.c., 
are more than twelve 
bined capital, surplus and 


native but to decline the 
dice the 


other lines of surety or insurance 


the bank.” 


last twenty-six 
vears. died July 2lst in the Port Huron 
result of an 


driving from Detroit to Lexing- 
ton, Mich., last Saturday afternoon. 
Mr. Weekes and his wife were pinned 


to make a 
miles south 
received 
skull fractures that caused his death, and 
Mrs. Weekes was painfully cut. She is 
recovering and has been taken to 


Manager 
J. Lawton Whitlock, who will have asso- 
cinted with him Claim Division Manager 


every other 
More- 
over, the indemnity of officers does not 
most 
worth is 


collateral security is accept 


when 
the collateral is put up in connection 
bond guaranteeing a specific 
posit and there are no bonds of other the particular country. 
to any part of are 


its deposits 
times its com 
undivided 
profits, then the company has no alter 
application, 
even if such action is calculated to preju are 
agent’s opportunity of securing 
from 


Britain Launches 


(Continued from Paye 37) 
the 


had ceived will be 


au- Committee were 


agreed 
met the 


generally 
export trade of the 
benefit from some 
insuring against bad debts, and 
scheme seeks to provide 
over cilities. 


to the following three classes: 


ae the exporter. In these cases the 


antee will not exceed 75% of the amount 


of credit granted to the importer. 


A financial character by which 
guarantce is given with full recourse 
Cen the exporter. In these cases the 


cas antee may be for the full amount of the 
Aetna (lire) 


credit granted to the importer. 
will \n intermediate character by 
iffice part ol the credit either 
course 


course as may be agreed. In these 


approved security is provided. 


bill or in the 
antee. The Department of 


antee immediately its liability 
Guarantees may be 
specific 
the given up to a fixed amount for 
countries. 


particular country or 


pro names of the importers need not neces- 
sarily be submitted, but in this case 
satisfied 
de to the exporter’s previous experience 


Department will have to be 


intended for 
six months. Guarantees on 
transactions may 
an proved banks, bankers, credit 
per surance. All applications must be 
the mitted through a bank, 
that the | 
‘cannot be effected through 
channels. Proposals will be 
and the decisions, in principle, 
received or tenders 
traders so desire. 

Among 
new regulations are the following: 


Credit Insurance 


tors. Not every application which is re- 
approved, and premiums 
In approved cases will vary according to 
circumstances, but the Credit Insurance 


country would 
additional means 


reasonable 
The regulations divide the facilities in- 


An insurance character by which 
guarantee Is given begets recourse 


which 
Au the guarantee is given for the whole 
without 

to the exporter or with such 


the exporter will not be relieved of more 
Lea than 75% of the risk on the bill unless 
Anderson. 
The Boston office will have direct charge 
Hampshire, 


Wor- The 


How Guarantee Will Be Given 


Government’s guarantee will 
given cither as an endorsement of 
form of a letter of guar- 
Overseas 
‘Trade undertakes to make good its guar- 
accrues, 
provided the bill is held at its disposal. 
given in respect of 
transactions, or they may 
trans- 
actions with a number of importers in a 


Such guarantees 
credits not exceeding 
specific 
also be granted to ap- 
associa- 
tions, Or companies providing credit in- 


thus indicating 
proposed insurance is one which 

ordinary 
considered 
of the 
partment will be indicated before orders 
i submitted, 


the conditions imposed by the 


T= 


Goods.—Applications will not be ep- 
tertained in respect of munitions of war 
or of goods already shipped or of trans- 
actions on open account. Applications 
will not normally be considered in re- 
spect of goods shipped on consignment, 
but applications in respect of definite 
sales from stocks which have been 
shipped on consignment with the De- 
partment’s approval may be considered. 

Countries.—Guarantees are not at pres- 
ent given for shipments to Russia. Guar- 
antees may only be given for shipments 
to India, Ceylon, Straits Settlements, 
Hlong-kong, or China of goods for which 
long credits are ordinarily required. 

Limit of Time.—The Department’s ap- 
proval of an application will cease to 
be operative after a definite period, 
which will be stated in each case. If 
guarantees are required after that time 
a new application must be made. It is 
also understood that the goods are to be 
shipped within a reasonable time after 
the receipt of the order. 

Premium.—The Department will charge 
a premium for the granting of its guar- 
antee. The premium will vary according 
to the character of the assistance given 
and according to the other circumstances 
of the case. 

Security—In cases where the import- 
er offers any security, this security, if 
accepted by the Department, will be tak- 
en into account in fixing the premium 
and the conditions of the guarantee. 

Recourse.—In cases where the Depart- 
ment retains recourse to the exporter, 
this recourse will be for an agreed per- 
centage of the amount of the bill, and 
the exporter shall, in the event of default 
by the importer, pay on demand _ this 
percentage to the Department. The ex- 
porter shall also pay to the Department 
on demand the same percentage of all 
costs, charges or expenses incurred or 
authorized by the Department. Interest 
at 1% above bank rate shall run against 
the exporter on all sums due by him 
to the Department. Unless otherwise 
arranged in advance, all sums received 
by the Department or the exporter after 
default on the bill from the importer or 
from the realization of any security or 
from the resale of goods or from any 
other source shall be apportioned be- 
tween the Department and the exporter 
on the basis of their respective risks on 
the bill. In special cases, however, the 
Department may require that all such 
sums up to a percentage to be agreed 
in advance shall be for the credit of the 
Department, the exporter being entitled 
only to any balance. 

Payment by Importers and Recover- 
ics.—The exporter undertakes to take 
such steps as the Department may re- 
quire to enforce payment by the import- 
er or to realize any security. 


THROWN INTO CHAOS 


Some industries in New South Wales 
have been thrown into chaos on account 
of the Government suddenly determining 
to plunge into workmen’s compensation 
insurance without any organization. The 
only preparation for the vast undertak- 
ing, it seems, was the issue of a table 
of premium rates much below those of 
the insurance offices. The result is that 
many companies have withdrawn from 
the field. Lawyers of experience chal- 
lenge the legality of the Government’s 
action. 
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Casualty Company 


E. P. Amerine, Vice President 


Surplus and Reserves as to Policy Holders Over $3,000,000 


Automobile 

Plate Glass 

Burglary 

Liability 

Property Damage 

Workmen’s 
Compensation 


AN AMERICAN COMPANY 






BOSTON 
Paid-In: Capital $3,000,000 








(=, BUSINESS-BUILDERS 


Fidelity and Surety Bonds, 
Compensation, Automobile, Accident, Health, 
Burglary and Plate Glass INSURANCE 


APPRECIATE THE CO-OPERATION OF THE 


Massachusetts Bonding and Insurance Company 


DEVELOPING 
Liability Workmen’s 


T. J. FALVEY, President 
Write For Territory 
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RAPIDLY GETTING A FOOTHOLD 





Great American Indemnity Makes 
Jamestown, N. Y. Connection; 
Also Baltimore, Philadelphia 
The Great American Indemnity made 
effective this week the appointment of 
Addis B. Manley as its agency at James- 
town, N. Y. This agency is one of the 
largest in that city and has been estab- 
lished for the past eleven years. Be- 
sides the Great American Indemnity, Mr. 
Manley’s office represents the Great Anm 
erican Insurance (Co. and the American 
National of Columbus, Ohio. It former- 
ly represented the London & Lancashire 
Indemnity. Addis B. Manley will write 
all lines in keeping with the company’s 

general policy. 

In the past week the company. has 
made two other important agency con- 
nections in Baltimore and Philadelphia, 
respectively. John G. Rolker & Co., one 
of the influential agencies in Baltimore, 
will handle the company’s affairs in that 
city, having formerly represented the 
U. S. Casualty. Mr. Rolker, head of the 
agency, is a director of the Great Am- 
erican Indemnity and also represents the 
Great American Insurance Co. 

Hopkins & Co., a well-known Philadel 
phia agency, became general agents of 
the company last week to handle all 
casualty lines. This agency is now 
Philadelphia agent for the automobile 
department of the parent company as 
well as agent for the American Alliance 
for fire in Philadelphia and = suburban 
territory. Its appointment for the Great 
American Indemnity makes it a distinct- 
ly Great American office. S. Duffield 
Hopkins, Jr., head of the office, was a 
visitor at the home office in New York 
last week, getting acquainted with the 
casualty company’s executive staff. 





TO PLAY GOLF ON VACATION 

Kenneth Spencer, assistant secretary 
of the Globe Indemnity, has gone on his 
vacation. Mr. Spencer is recognized as 
one of the leading golfers of the coun 
try and he will spend the greater part 
of his vacation in that pastime 


J. E. COSGROVE’S NEW POST 
Joins Constitution Indemnity As Acci- 
dent and Health Manager; Has Had 
Wide Experience 
The executive personnel of the Consti- 
tution Indemnity is practically complete 
with the appointment this week of J. E. 
Cosgrove as manager of accident and 
health. Mr. Cosgrove is well known 
among the accident and health interests 
of the insurance business. He has trav- 
cled widely throughout the entire United 
States, and comes to the company from 
the Republic Casualty of Pittsburgh, 
where he had charge of the same de- 

partment. 

Mr. Cosgrove began his insurance ca- 
reer in 1914 with the Interstate Casualty 
& Guaranty of Albuquerque, New Mex- 
ico, in whose employ he remained until 
the latter part of 1916, when the com- 
pany merged with the Southern Surety. 
At this time Mr. Cosgrove joined the 
latter company as assistant manager of 
the commercial accident and_ health, 
burglary and plate glass departments. 

After an interval of about a year when 
he engaged in other business in Alabama, 
he re-entered the insurance business, this 
time with the American Bondig & Cas- 
ualty of Sioux City, Towa, devoting his 
attention to the accident and health de- 
partment, which he managed, under dif- 
ficult conditions, with credit to himself 
and his company. 

From 1921 until the present time he 
worked in the interests of the accident 
and health departments of the Maryland 
Casualty, Baltimore, the Massachusetts 
Bonding & Insurance Company at its 
former Saginaw, Michigan, offices, and 
the Republic Casualty, respectively. 


MADE SPECIAL AGENTS 

KE. C. Koenig and Frank L. Sparger 
have been made home. office special 
agents for the Supreme Casualty at Mil- 
waukee. Mr. Koenig was formerly dis- 
trict manager of the company at Ra- 
cine and Mr. Sparger comes from. the 
\Mlilwaukee branch of the Travelers. 





INSURANCE AGENCIES MERGE 





W. H. Hill Insurance Agency Bought by 
Dickey-Mangham, Agency 
At Atlanta 

The merger of the W. H. Hill Insur- 
ance agency into the Dickey-Mangham 
Insurance Agency was consummated last 
week at Atlanta, and will go into effect 
on August 1. The newly augmented firm 
will enlarge its offices on the fifth floor 
of the Grant building. 

The Dickey-Mangham 
organized last November through a re- 
organization of the J. L. Dickey-Berg- 
strom Agency and the S. W. Mangham 
Agency. S. W. Mangham, who has been 
active in the management of the Dickey- 
Mangham Agency, is one of the best 
known insurance men in the state of 
Georgia and one of the leaders of the 
Georgia Association of Insurance Agents, 
being vice-president and chairman of the 
executive committee. He is also presi- 
dent of the Atlanta Board of Fire Un- 
derwriters. 

W. 1. Green and J. J. Greer, who have 
been associated with the W. H. Hill 
Agency, which is one of the oldest in 
Georgia, will become associated in the 
management of the Dickey-Mangham 
Agency . All of the companies repre- 
sented by both agencies will be retained 
in the augmented firm, including the 
Metropolitan Casualty, which has just 
appointed the Dickey-Mangham Agency 
as their agents for Atlanta. 


Agency was 


NEW JOB FOR F. L. SHOVE 

One of the newcomers in the Metro- 
politan Casualty is Fred L. Shove, who 
is manager of the compensation and li- 
ability department at the home office. 
Mr. Shove is an experienced underwriter 
in this class and has had a number of 
important connections in the past. He 
was with the London Guarantee & Ac- 
cident for twelve years and was subse- 
quently manager of the western depart- 
ment for the Globe Indemnity at Chi- 
cago. From 1912 to 1924 Mr. Shove was 
associated with the Zurich. 
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T. A. O’VKEEFE PASSES ON 





Important Figure in Health and Accident 
Claim Circles; With Preferred 
Accident 38 Years 

Thomas A. O’Keefe, one of the lead. 
ing health and accident claim men jn 
the country and in charge of this busj- 
ness with the Preferred Accident, died 


last week at the Fifth Avenue Hospital, ‘s 


N. Y., following an operation for intes. 
tinal obstruction, His death is deeply 
regretted by a host of friends in the 
business. 

Mr. O’Keefe was sixty-one years old 
and had entered the employ of the com- 
pany as an office boy thirty-eight years 
ago under Kimball C. Atwood, president, 
He was a member of the New York Bar 
and had been for many years active in 
the counsels of the International Claim 
Association. 

The funeral services were held Mon- 
day morning at the Church of Our Lady 
of Lourdes, New York. 


CONSTRUCTING NEW BUILDING 
Maryland Casualty to Have Six Story 
Quarters in Philadelphia; Ready 
By October 15 
A new building being constructed by 
the Maryland Casualty in Philadelphia 
is being watched with interest by casual- 
ty underwriters there. It will be lo- 
cated at 310-233 Walnut Street, almost 
next door to the present quarters of the 
company which are far too inadequate 
for occupancy. The building will be six 
stories and is expected to be ready by 

October 15. 

The present plan is to have the Mary- 
land Casualty occupy one half of the 
building and the Aetna Life the rest. 





MAKING CAPITAL INCREASE 


The Supreme Casualty of Wisconsin 
is increasing its capital stock and sur- 
plus to bring it up to $112,500. The new 
issue is being taken almost entirely by 
the present stockholders and agency 
force. 
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The wide-awake agent does not overlook the London Guarantee Residence Burglary, 
Larceny and Theft Policy, and the opportunity the present season affords. 
is easy to sell because most people, with homes containing furnishings and articles of 
value, will buy when becoming acquainted with the facts. 

Add the last touch for a pleasant and carefree vacation—you will gain friends and 
Information promptly and gladly furnished. 


London Guarantee @ Accident Co., Ltd. 


customers and profit well besides. 


NEW YORK 
C. M. BERGER, United States Manager 











|| What a Chance for 
‘Burglars and You, too 


OMES are the easiest ching in the world for a burglar to break into, and vacation 
H time gives him a wide open opportunity. Some people have gone away thinking 
their homes were securely locked against a loss by burglary and have returned to 

find the premises stripped of everything of value. 


The modern housebreaker comes 
with an automobile or truck, so that even the bulkiest of articles are easily taken away. 





This policy 


New York Office: 
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STATISTICALLY SPEAKING 


HE population of the United States is estimated to- 

day at about 110,000,000 people. An average of 
five persons to a family would indicate approximately 
22,000,000 families. 


At least 25% of these families can be considered good 
prospects for Residence Burglary, Theft and Larceny 
Insurance. According to company statistics, however, 
only about 500,000 of them are now insured. 


The remaining 4,500,000 families, therefore, represent 
one of the many fertile fields still open to development 
by agents who handle Burglary lines. 


Are YOU so equipped? 


FIDELITY AND DEPOSIT COMPANY 


Baltimore 


Fidelity and Surety Bonds and 


Burglary Insurance 
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RANSPORTATION, an indispensable 
service to the manufacturer and distri- 
butor, subjects merchandise to hazards around 


which certain prospective measures must be 
thrown. The most dependable of these is 
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Policies bearing the Red Royal:Shield are ny 
accepted as embodying all the requirements - 
° ‘ vi 

of absolute protection. fe 
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INSURANCE COMPANY LTD 8 
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DEPARTMENTAL OFFICES: ; 

ATLANTA, GA. CHICAGO, ILL. E- 

Milton Dargan, Manager Elwin W. Law, Manager ry 

NEW YORK BOSTON, MASS. SAN FRANCISCO, CAL Ee: 
William Mackintosh, Mer. Field & Cowles, Managers \ H.R. Burke, Mgr. 



























































